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Sparks 


Inspirational sales sessions are 
gaining momentum. 
* * . 


This quarter may tell the story 
of the whole remainder of the 
. + * 5 * 


Changing Times 

The customers are laughing over 
this one now: A dealer called up 
his ‘friend” Jones to say he might 
be able to supply Jones with the 
kind of a car he wanted. 

Jones drawled “nooo, not right 
now,” but added that he would be 
willing to put the dealer on his 
waiting | a, er 


Reuther’s New Car 

UAW-CIO disputes with other 
unions are said to be back of the 
auto worker’s purchase of a $10,000 
armored car for its president, Wal- 
ter Reuther. The large black sedan 
has space for body guards. 

Last April, Reuther was wounded 

. in the right arm when an attempt 

was made on his life as he was 
standing in his home. 
New Reg. W Easing? 

Federal Reserve Board officials 
are thinking of .relaxing Regula- 


sales continue to decline,” 
national News Service reported 
Thursday. 
' The story quoted FRB “officials” 
as stating they were considering a 
cut in the auto downpayment from 
one-third to 30 or 25 percent and 
an extension of the time payment 
period from 21 to 24 months. No 
action is likely for “several weeks,” 
it was added. 
o > 


Automotive Sales Up 


With the introduction of new 
models after January interruptions 
in auto production, automotive 
sales increased 11 percent in Feb- 
ruary, according to the Depart- 
ment of Commerce. Sales also were 
17 percent over a year ago, it was 
shown, while a 4 percent month- 
to-month rise in durable goods 
stores sales reflected the gain in 
the automotive group. 

Filling stations registered gains 
in February, ranging from 1 to 3 
percent above January. Unchanged 
from a year ago, sales of all retail 
stores in February totaled $8.945 
million, with the automotive group 
doing $1.395 million and filling sta- 
tions $435 million. 


Top Cars 
New car registrations for 46 
states in January, plus 30 states 
for February: 
1949 Pos. 
1—77,841 


Make 
Ford 
Chev. 
Plym. 
Buick 
Dodge 
Olds, 
Pontiac 
Hudson 
Stude. 18,710— 9 
18,942— 8 
10,770—11 


10—13,043 
11—11,917 
12—14,823 


383,089 369,367 
For further details see page 
18, today’s issue. 
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March Production As K-F Shuffles Command, Slashes Prices . . . 


Reaction on All Makes? 


Sets 20-Yr. High; 
Week’s Total Off 


518,057 in Month; 
Chrysler Plants Open 
After Supplier Tieup 


By Bernie Thomas 
Associate Editor 

ers recurrent supplier tie- 

ups, March output of cars and 
trucks in U.S. plants soared to a 
20-year high, topped only by March, 
1929. Last month’s output included 
401,989 cars and 116,068 trucks—a 
total of 518,057 vehicles, according 
to Automotive News estimates. 

The nation’s plants rounded out 
the March effort last week by 
building an estimated 86,748 cars 
and 25,288 trucks for a total of 
111,981 units. 

That accounting followed a pre- 
vious week’s turnout of 91,042 cars 
and 24,867 trucks—a total of 115,909. 
Responsible for last week’s decline 
were shutdowns at the Dodge, De- 
Soto and Chrysler divisions of 
Chrysler Corp. 

Lack of frames from the strike- 
beset Midland Steel Products Corp. 
kept Dodge assembly down aill 
week. DeSoto and Chrysler built 
cars only on Thursday and Friday. 

Packard assembly lines stopped 
last Tuesday for model change- 
over. “Golden Anniversary” Pack- 
ard models are expected to be in 
production April 11. 

+ * * 
OW SVE U.S. plants ended 
the first quarter of 1949 having 
built more passenger cars and 
trucks since Jan. 1 than in any 
comparable period since 1941. 

According to preliminary tabula- 
tions, U.S. automotive output dur- 
ing the first three months of the 
year included 1,060,726 cars and 
334,294 trucks—a total of 1,395,020 
units. This was 117,427 more cars 
but almost 20,000 fewer trucks than 
were built in the comparable period 
of 1948. 

During the first months of the 
year, car production has moved 
steadily upward, while truck out- 
put has shown a gradual decline. 
Since the first week in January, 

when U.S. plants were producing 
about 14,000 new cars a day, sched- 
ules have been advanced about 30 
percent to more than 18,000 new 
cars daily. 


* + * 


ACCORDING to auto industry ob- 


servers, further car production x 


hikes can be expected in coming 

weeks. Automobile Manufacturers 

Assn. pointed out last week that 
(Continued on Page 35, Col. 1) 





uv THE guidance of man- 
agement reins held firmly by 
the Kaiser family, Kaiser-Frazer 
Corp. this week offers the public 
substantially lower priced lines of 
cars. 

Effective March 29, the firm an- 
nounced price reductions ranging 
from $333.57 on the Kaiser Spe- 
cial, its lowest priced car, to 
$198.37 on the standard Frazer, 

A $200 “trading allowance” plan, 
allowed K-F dealers since Feb. 14, 
was terminated; higher discounts 
which were to have followed ex- 
piration of the plan were lowered 
about 2 percent on most models. 
However, this action still left the 
discounts higher than those under 
which K-F dealers had been oper- 
ating, except on the Kaiser Special. 


- THE top-level shuffle, Edgar F. 
Kaiser, former vice-president 
and general manager, succeeded 
Joseph W. Frazer as K-F president. 
Frazer was named to the new post 
of vice-chairman of the board of 
directors. Edgar is Henry J. Kais- 
er’s son. 

Henry J. Balscr Femsined as 

* 





_ 


FATHER AND SON AT K-F HELM—Edgar 
aiser Is now president and Henry Kaiser is 
chairman of Kaiser-Frazer as a result of re- 
alignment of top management at Willow Run 
last week. Joseph W. Frazer is vice-chair- 
man; he formerly held the post of President. 
Until last week, the younger Kaiser was vice- 
president and general manager. 





x k * 
board chairman, but the executive 
shakeup removed two “Frazer 
men,” W. A. McDonald and O. B. 
Motter from the K-F board of 
directors, 

In effect, the showdown left con- 
trol in the Kaiser family. This, ob- 
servers believe, may end factional- 
ism which was reported to have in- 

(Continued on Page 30, Col. 1) 


K-F Introduces 
Utility ‘Traveler’ 
Priced at $2,088 


iW RUN. — The Kaiser 
Traveler, a standard four-door 
sedan which doubles as a utility 
carryall, was introduced by Kaiser- 
Frazer Corp. last week in a bid for 
a slice of the utility station-wagon 
market, 

The corporation said that with 
an advertised-delivered price of 
$2,088.48 the Traveler is “priced 
well below standard-sized station 
wagons and most conventional se- 
dans in the 123%-inch wheelbase 
class.” 

Both the Kaiser Traveler and 
Kaiser Vagabond, a deluxe utility 
job to be brought out later, re- 
semble regular four-door sedans 
but feature a collapsible rear-seat 
arrangement designed to expedite 
cargv hauling and sleeping. 

The Traveler carries the 100- 
horsepower six-cylinder engine now 
on the Kaiser Special sedan, while 
the Vagabond will offer K-F’s new 
112-horsepower Thunderhead motor. 
Overdrive will be available as op- 
tional equipment on the Vagabond. 

> * . 


} collapsible seat arrangement 
allows the rear passenger cush- 
ions to be folded away in 10 sec- 
onds to convert the car for cargo 
hauling, according to K-F. 
Another feature is the design of 
the rear of the car. Instead of the 
single trunk lid of conventional se- 
dans, the Traveler has two hinged 
panels which enable the owner to 
open the entire back of the sedan 


'|from floor to roof. 


The lower section drops down- 
ward to provide a tailgate. The 
second panel, which includes the 
broad rear window, is hinged 
from the roof and opens upward. 
With both panels open and seat 
cushions folded, a cargo area of 
180 cubic feet is accessible for 
easy loading, it is stated. 

When the back seat is in upright 

(See UTILITY, Page 2, Col. 3) 


K-F Rebates, Boosts Some Discounts 


AISER-FRAZER dealers will 
share about $4,500,000 in re- 
bates their factory will distribute 
in making price adjustments on an 
estimated 20,000 cars in the field, 
but they won’t get the higher sales 
discounts that were planned before 
the price cuts were made. 
However, K-F dealers’ sales 
discounts will be higher than in 
the past except on certain mod- 
els, reportedly the Kaiser Special 
and the utility Traveler. On other 
models, discounts will be up an 
average of about 4 percent over 
the past, it is reported. 
Meanwhile, Automotive News 
learned that Willys dealers relin- 
quished their right to price adjust- 
ments before Willys-Overland Mo- 





tors cut prices $25 to $270 on Mar. 17. 
* + + 


SIGNED waiver freed the fac- 

tory from making rebates to 
Willys dealers on units in their 
stock 30 days or more; and to dis- 
tributors on units in stock 45 days 
or more. 

Rebating dealers and distribu- 
tors on factory price cuts is a 
general industry custom. When 
General Motors cut its car and 
truck prices recently, GM dealers 
were reimbursed for all vehicles 
they had in stock or that were 
in transit. 


K-F’s rebates are expected to be 





made according to the same for- 


mula. 
” * * 


RELIABLE source told Avuto- 
motive News that all Willys 
dealers in the Detroit area signed 
the waiver at a special meeting, 
and that prior to the price cuts 
one distributor had received no ve- 
hicle shipments since Jan. 24. 
“There was some reluctance to 
absorb the loss,” a Willys’ dealer 
spokesman said, “but we finally 
agreed that we all ought to pull 
together with the factory.” 
Apparently K-F dealers viewed 
their foregoing higher sales dis- 
count in the same light. A K-F 
dealer reported that there had been 
a mutual understanding between 
dealers and the factory that pre- 
(See REBATES, Page 34, Col: 5) 





pusuic EXPECTANCY of lower 

new-car prices popped up as a 
big new factor in the spring sales 
picture last week. 


Trade sales experts were seeking 
to evaluate the psychological effect 
on consumers of the sharp cuts in 
Kaiser-Frazer and Willys-Overland 
prices. The $64 question was 
whether sales would be adversely 
affected in spite of sunnier weather. 


For the moment, most makers 
seemed content to pin their spring 
sales prospects on higher tradein 
allowances and 


As of press time Thursday, mum 
was the word on possible price cuts 
at Ford, Chrysler, Hudson, Nash 
and Studebaker. Packard was 
changing over to new models, price 
tags for which were unlikely to be 
fixed before May 1. General Motors, 
Willys-Overland and Kaiser-Frazer 
were ruled out of the near-term 
situation, all having trimmed prices 
in recent weeks, 

a * s 


UT THE “KICKER” in the 

whole picture was the unmis- 
takable cross-country evidence that 
the auto buying public, collectively 
and individually, was once again 
driving for hard bargains. 


Front-page publicity given price 
euts in materials items like Toad, 
batteries, zinc and galvanized steel 
products had awakened auto pros- 
pects to the realization that the 
cost of making cars was coming 
down, however slow the pace. 

Not the least of the public 

was 


price-slash news with the state- 
ment by Henry Ford II that low- 
ered prices this year on Ford, 


“More advantageous tradeins mu 
cut the dealers’ profit margins, with 
consumers benefiting,” 
2 ae 3 peoee, pentecames. 

e absence of a withdrawal of 
UAW-CIO wage demands and of a 
price decline in basic steel, Ford 
and other makers indicated they 
would oo to let tradein allow- 
ances carry the selling ball th 
the spring season. — 

os 7. « 
FORD EXPRESSED the opinion 
that the consumer was already 
getting a better buy for his money, 
thanks to a decrease in accessories 
loading and a higher ratio of avail- 
<= standard models. 
owever, a company s esman 
spiked reports that Peed nas pre- 
dicted $1,500 prices later this year 
for cars now retailing at $1,900. The 
reports were published in two daily 
financial newspapers. 
“Mr. Ford merely was asked 
(Continued on Page 31, Col, 1) 


Production 
Automotive News Estimates 
U. S&S. Cars, Tracks 


111,981 ; 
y 


Last Prev, 1948 
Week Week Week 


For complete production totals 
by makes,' see table, page $7. 





_ Testimony by Cerf Heard... 





Tucker Grand we 
Extends Hearings 


By Mel Adams 
Staff Correspondent 
CHICAGO. — Present ‘ndications 
are that it may be another four 
to six weeks before the next big 
news on Tucker Corp. breaks. 
The time, it was reported, will 
depend upon when the present 
secret federal grand jury investi- 





Hudson Reports 
Winter Sales 
At 20-Year Peak 


DETROIT.—Retail sales of Hud- 
son cars during January, repruary 
and March reflected the greatest 
wintertime selling the company has 
enjoyed in 20 years, and presages 
heavy volume sales for the spring 
and summer, George H. Pratt, sales 
vice-president, said last week. 

“The fact that our sales during 
the winter period of January and 
February this year were 55 percent 
greater than for the same period 
last year indicates that the new 
Hudson has scored very favorably 
with public opinion,” Pratt ex- 


“It would appear that the auto- 
mobile business, for the first time 
since before. the base A is again 


becoming responsive seasonal 

ae April, May and y should 
be rather outstanding months.” 

Hudson sales during the winter 


sales curve in March, Pratt 


In tribute to Hudson’s en- 
and strengthened sales or- 
Pratt stated: 


“Our strong dealer organization 
has done an excellent job in con- 
consumers and in selling 
product. Dealers have found 
customer goodwill established 
the last three years has been 
factor in their sales pro- 


il 


sion of the probe to double the 
length of time ey antici- 


The unusual procedure of ap- 
pearing by his own request and 
without being subpoenaed was 
adopted by Floyd D. Cerf, who tes- 
tified before the grand jury. Cerf 
headed the syndicate which floated 
the Tucker Corp. stock issue about 
18 months ago. .The fact that he 
volunteered to testify was disclosed 
by U. S. Attorney Otto Kerner jr. 

Cerf, who resigned as a Tucker 
director last September, has since 
gone on record at a dealer meeting 
as urging a change in company 
management. 

Another star witness called be- 
fore the jury was Fred Rockelman, 
a director and former executive 
vice-president, who has been at 
odds with Preston Tucker, presi- 
dent, with regard to policies in 
recent months. 

On the other news-making front, 
trustees Aaron Colnon and John 
H. Schatz moved ahead, but issued 
no statement of progress as the 
week was ushered in. They have 
made it clear, however, that they 
are in a mood to cash in on Tucker 
assets which are considered liquid. 

The policy of the trustees is to 
proceed in a careful yet thorough 
manner, obtaining court permission 
for their every move and remain- 
ing as watchdogs of the Tucker 
treasury. 

One reason for their tactics is 
that, while working out a reor- 
ganization plan of their own, 
they are also inviting ideas along 
this line from other interests in- 
volved, including stockholder, 
dealer, distributor and creditor 
groups. Another month will 
elapse before the deadline for 
such programs is reached. 

Robert P. Vanderpoel, financial 
editor of the Chicago JHerald- 
American, took issue in his column 
with the contention of Sen. Homer 
Ferguson of Michigan that legis- 
lation strengthening the federal 
securities law would give the SEC 
power “to prevent a repetition of 
the Tucker fiasco.” 

Placing Tucker stock buyers in 
the categories of “gamblers at 
heart” or “gullible souls who swal- 
lowed all of the Tucker propaganda 
and refused to investigate,” Van- 
derpoel said “it is doubtful that 
greater SEC powers could have 
saved these groups from losing.” 



















GETTING ONTO THE ROPES?—Present-day ee require adds men to wrestle 


with many problems. At a Jesters luncheon in 

Left to right: vonivn 5ee lois 
while 
chin from Primo Carnera and Danny McShain slaps a headlock 


show a few fancy holds. 
Biears off of J. 
in Riverside, takes if on 

on Les White, Dodge dealer. 


Detroit Reports 
Slight Revival 
In Used Cars 


DETROIT.—“Gentle” rises in re- 
tail activity were noted by Detroit 
used-car lot operators last week as 
sunny 72-degree weather brought 
out the first scouts of the annual 
advance of car buyers along famed 
Livernois Ave. 

However, operators admitted that 
volume remained low and that the 
season was getting off to a late 
start with little chance of real vol- 
ume gains before mid-April. 

Dealers were attempting to hold 
prices but some of the larger oper- 
ators were advertising price cuts to 
spur trade. Bert Baker listed about 
a dozen “specials” last week that 
had been reduced several hundred 
dollars. Other dealers followed suit 
with increased advertising. 

Jerry Lynch, Detroit East Side 
dealer, reported fair retail for the 
week up to press time Thursday. 
Particular stress was being put on 
extended time payments, 

Dealers reported that tradeins 
were figuring more than previously, 
with customers showing “surprising 
knowledge” of the worth of their 
own automobiles and the units they 
have in mind. 

Prewars were still getting a good 
play but the dealers expected late 
models to pace the race once the 
season gets under way. 


Playboy Issue 
Cleared by SEC 


BUFFALO. — The Securities & 
Exchange Commission has cleared 
registration of a new 2,000,000-share 


P. pag Uy vy dealer 





Car Sales I ‘rop 
In Canadai Lag 
In Output ci 


ace Canadiam mew-car 
sales are down, according; to the 
dominion bureau of statistics, but 
the reason given in the automotive 
trade here is lagging production. 

However, an upward production 
swing is expected in April now that 
Chrysler and General Motors have 
completed model changes and are 
again placing new vehicles in their 
dealers’ showrooms, 

Meanwhile, Canadian dealers ex- 
pect to sell all of the 150,000 new 
cars they are likely to get this 
year. They don’t see any likelihood 
of the government’s reducing the 
10 percent excise tax on new cars 
until demand for them really drops. 

In Canada, most new models have 
been even harder to obtain than 
in the U. 8. 


eles, known wrestlers 
Langlois Bros., tried to pull Lord 
McCobrey, Cadillac-Oldsmobile dealer 





TO SHOW NEW ENGINE BALANCER—Iin the General Motors ‘Transportation Un- 


eahed™ show at Detroit's Convention Hall, April 10-17, GM Research Laboratories wil! 
display in public for the first time its engine assembly balancer. An operator will demon- 
strate how an engine can be dynamically balanced on machine, just as automotive 
engines are balanced in the production routine. Earlier i of the machine began 
operating on the Buick engine production line in 1939. This new and improved model, which 
will take its place in the production routine after the show, is designed to balance engines 
with or without automatic transmission. 


Two Automatic Drives 
Planned by Borg for 


wartime high of 19,815 and a pre- 
war record of 14,180. 

Discussing sales during the first 
three months of this year, Davis 
said they should run: about equal 
with the same period last year, but 
that net profits will be somewhat 
lower. 


New-Car Sales 
Continue Upward 


HICAGO., — While Borg-Warner 

is hoiding up the Belwood 

automatic transmission originally 

planned for Lincoln, it plans to go 

into production this year with two 

other types of automatic transmis- 
sions. 

Auto manufacturers already are 
testing a eee trans- 
mission, it is learned, and will 
soon receive for tests a hydrau- 
lically operated wet clutch auto- 
matic step transmission, 

This was learned last week after 


stock issue by the Playboy Motor 
Car Corp. of Buffalo. This permits 
sale of Playboy stock in any state 
in which the sale is qualified, 

According to records filed with 
the SEC, Playboy expects to obtain 
net proceeds of about $3,000,000 if 
all the stock is sold. Playboy, ac- 
cording to SEC records, has made 
arrangements with the Aetna Se- 
curities Corp. of New York to 
handle sale of the stock. 


Utility 
(Continued from Page 2) 


position, the cars seat six passen- 
gers and still provide much greater 
cargo space than is available in 
the largest four-door sedan trunks, 
‘K-F claims. 

Both utility cars are equipped 
with heavy-duty front and rear 
springs and heavy-duty shock ab- 
sorbers, 


K-F’s Latest Offering 





ADDITION TO KAISER-FRAZER psec em priced Kaiser Traveler six-passenger sedan 

a ~ cargo unit for work or recreation. The entire rear of the 
orot easy loading, and the rear seat folds away in 10 seconds 
feet of cargo space. With the hinged rear panels closed, the Traveler 
resembles @ standard four-door sedan. 






> * * 


ear F. KAISER, K-F presi- 
dent, described the new models 
as representing “a completely new 
concept of functional automotive 
design. We think this car might 
change the nation’s idea of what 
a utility in an automobile can 


Kaiser declared that the Traveler, 
aside from its primary family car 
functions, has demonstrated wide 
adaptability for “fleet” uses. 3 

Maximum loading capacity of the 
Traveler is increased to 140 cubic 


ae only the removal of two 


a feature of the interior is the 
use of “Abe vinyl-upholstery. 





eh) 


Charles S. Davis, president of Borg- 
Warner, had revealed that a deci- 
sion to manufacture the two types 
had been made. 


Davis added that the transmis- 
sions developed by the company 
will be offered to car manufactur- 
ers “with prospect of adoption to- 
ward the end of the year.” 


T WAS learned that the Belwood 

job was held up because of the 
high production cost on a low- 
volume car like the Lincoln. 

The high cost caused Lincoln 
to seek use of General Motors’ 
Hydra-Matic transmission, which 
GM has orally agreed to provide. 

Borg-Warner will spend $5,000,000 
of its $40,000,000 postwar expansion 
fund in 1949, Davis disclosed in the 
annual report. 

The Bellwood job was developed 
at Borg’s experimental laboratory 
in Bellwood, Ill, which is under 
the direction of the central office 
and independent of the divisions. 

Detroit Gear has the torque- 
convertor job which is under test 
by auto makers now, and Brog 
& Beck the hydraulic automatic 
step transmission. 


GMARP increases in both earnings 
and sales of the company were 
registered in 1948 over the previous 
year, Davis reported, Profits rose 
from $20,023,148, or $8.28 a share on 
the common stock, to $26,214,993, or 
$10.93 a share. Sales were up from 
$258,388,981 in 1947 to $309,253,830 
last year. 

Employment hit an all-time 
peak for the company last year, 


Trend in Feb. 


DETROIT. — New-car registra- 
tions from 30 states for February 
totaled 136,024 units, as compared 
with 127,901 from the same states 
in February, 1948, R. L. Polk & Co. 
announced last week. 

On the basis of registrations tab- 
ulated in the 30 states, and if pres- 
ent ratios hold, when all states are 
tabulated the total for February 
should be approximately 265,000 
new cars, the statistical agency 
said. 

One interesting fact cited by Polk 
was that foreign car registrations 
were running nearly three times 
higher during the first two months 
of the year than for the compar- 
able months of 1948. 

On the basis of returns from 32 
states, new-truck registrations may 
be slightly less than for thé com- 
parable month in 1948, Polk re- 
ported. 





Attention, 


Dealers! 

Automotive News does NOT 
authorize commercial photog- 
raphers to take pictures of auto 
dealers for publication in this 
newspaper. 

Latest instance is a New York 
firm soliciting Florida dealers 
with the promise that their 
photos will appear in Automo- 
tive News. Racket is to sell un- 
suspecting dealers a lot of 
prints. 

Please contact Automotive 
ee if you are approached by 

photographer with such a 
saineuitions we'll take action. 
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By John O. Munn 









(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 














years and car shortage, the indi- 
vidual could get more by selling 
his car direct. In a lot of states, 


= sales last year, as 
nearly as I can estimate, 
amounted to 10,360,000 vehicles. In 
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Service, Used-Car Roles Emphasized 


Wash.—The impor- | exhorbitant over-allowance on his |S, Mayes 


CENTRALIA, 
tance of service and used-car oper- 
ations in building up new-car sales 
and solid goodwill was emphasized 
in a dealer symposium at the an- 
nual convention of the Washington 
State Automobile Dealers Assn. 
March 25-26. 

W. W. Teague (Ford-Lincoln- 
Mercury), Walla Walla, declared 
that the satisfied service customer 
makes the best new-car prospect, 


tradein. 
Les Kauffman (Buick), Seattle, 
expressed the view that the suc- 
dealer has his used-car 
Tnantie under control, adding 
that “in the case of every dealer 
who fails, it will be found that 
his used-car operation was out of 


Reelected president of the asso- 
ciation was Ernie Majer (Fora), 


(Dodge), Centralia, first 
vice-president; Warren Simmons 
(Chevrolet), Olympia, second vice- 
president; Joseph Gandy (Ford), 
Seattle, third vice-president; E. L. 
Rosling, Seattle, secretary - treas- 
urer; Harold Zent, Spokane, aasis- 
tant secretary-treasurer, and J. E. 
Blume (Chevrolet), Seattle, execu- 
tive committeeman. 

Keynoting the convention, L. E. 
Titus (Ford), Tacoma, sounded the 


spite of complaints of the market 
falling off, all records that I can 
obtain prove the volume of used- 
car sales so far this year equals 
that of the same period last year. 

Out of this total number of 
used-car sales, 5,880,000 were casual 
sales—individual to individual. One 
million, four hundred thousand 
were sold by new-car dealers. 
Three million, eighty thousand 
were sold by independent used-car 
dealers. 

In spite of shortages of cars 
last year, were more used 
cars sold than the average in 
prewar years. A larger percent- 
=< of the sales—more than half 

casual sales, however, 
which of course by-passed the 
independent and _ enfranchised 
dealers. 


This is not normal, nor will it 
continue. As soon as the supply 
meets the demand, fewer cars will 
be traded by individuals. More of 
them will be used for down pay- 
ment on new cars. During the war 


Dealers Blast 
Proposed Mass. 


Auto Excise Tax 


BOSTON.—Branding it “a sales 
tax,” automobile dealers spoke out 
strongly at a hearing before the 
state legislative committee on taxa- 
tion against Gov. Paul A. Dever’s 
proposed 1 percent excise tax on 
sales of new and used automobiles. 

Recalling that Gov. Dever had 
specifically stated in his inaugural 
address that he would recommend 
no general sales tax, William A. 
Plunkett, executive vice-president 
of the Massachusetts State Auto- 
mobile Dealers Assn., said: 

“This should not be called an ex- 
cise tax. This should be called a 
a tax, for that in reality it will 

Only proponent of the bill at the 
hearing. was State Tax Commis- 
sioner Henry F. Long, who esti- 
mated the proposed tax would yield 
more than $3,000,000 a year. 


Weber Heads Up 
St. Louis Assn. 


ST. LOUIS.—George Weber jr., 
Weber Implement & Auto Co., has 
been elected president of the Great- 
er St. Louis Automotive Assn. 
Waldo W. Wilson, Castles-Wilson 
Buick Co., was elected vice-presi- 
dent, and George M. Berry, Berry 
Motor Co., treasurer. 

New directors are James Endi- 
cott, Henry M. Swetman, William 
E. Warmbrodt, Sidney Weber and 
Wilson.. The following directors 
have qne more year to serve: 
Berry, J. Rush James sr., Percy 
Tucker and Barrett Weber. Re- 
elected are Joseph A. Schlecht and 
Fay Hahn as secretary-manager 
and aégsistant secretary, respec- 
tively. ‘ 
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car also saved the state sales tax. 


* * * 
Prewar Experience 
Is Reversed 


RELATIONSHIP of used- 

- car sales between enfranchised 
and independent used-car dealers 
was the reverse of the prewar ex- 
perience simply because so many 
enfranchised dealers went out of 
the used-car business and sold 
what cars they took in to the in- 
dependent operator. 

This situation is rapidly being 
changed and, by the end of the 
year, it is predicted that the per- 
centage of casual sales will be 
reduced, with the enfranchised 
and independent dealer sharing 
the balance on a closer to equal 
basis. 

Cars in owners’ hands at present 
have an estimated value of $20 bil- 


lion. This money constitutes that 


much buying power, most of it 
earmarked for the purchase of a 
new car. In other words, automo- 
bile dealers have a backlog of that 


much money that is headed almost | * 


entirely their way. 

It is certain that, except in un- 
usual cases these cars, instead of 
being sold direct to another buyer, 
will be traded in on new cars. Un- 
der conditions where the supply 
meets the demand, the new-car 
dealers will be forced to recondi- 
tion and retail cars themselves if 
they are to remain competitively 
in the market on their new-car 
sales. 

* * + 


Most Tradeins Due 


To Be Postwars 


N OST new-car sales for 1949 are 
going to come from owners 
who have already purchased a new 
car since the war. This means that 
most tradeins offered to dealers 
are going to constitute postwar 
models. Most everyone who can 
afford a new car has bought a new 
car since the war. It is normal for 
new-car buyers to trade after 18 
to 36 months’ use. 

In fact, before the war 85 percent 
of any dealer’s business was on 
this basis. It is safe to predict that 
we are returning to that status 
now. 

Taking in late-model used cars 
will have a healthy effect on the 
used-car market, because it will 
open up a field of used-car buy- 
ers that constitute three times 
the number of those able to buy 
@ new car. 

Business will be good because 55 
to 60 million persons will be em- 
ployed. With $20 billion worth of 
motor vehicles in the hands of 
owners, plus the fact that the 
automobile is more essential than 
ever in our American way of life, 
the automobile dealer who develops 
a sales program for locating and 
identifying the customers who pur- 
chased a new car two and three 
years ago will have little difficulty 
in meeting his factory allotment 
at a profit. 


Vancouver Show 


Slated May 4-7 


VANCOUVER, B. C. — Arrange- 
ments are being completed for the 
first postwar automobile show to be 
held here. The show will be held 
at the Exhibition forum, May 4-7. 

A. W. Cruise has been named 
chairman of the show committee 
and is assisted by E. T..Orr, secre- 
tary of the Vancouver Automobile 
Dealers Assn. The area of the 
forum will provide accommodations 
for a large exhibit of cars, trucks, 
accessories, and automotive sup- 
plies. A large number of British 
cars is expected in the exhibit. 



















a te CRUSADES 10 YEARS FOR SAFETY—Representatives of the American Automobile 
joined with high city and state officials in honori ans Edward Lalli, veteran Chevrolet 
his 


cals of Brockton, Mass., 


on the [0th anniversary of 
high-school driver education program of AAA. Lalli is believed to be 
dealer in the country to become associated with the 
ioint cooperation of schools, dealers and the AAA. Since 1939, more than 1,600 
aken driver oo, — at Brockton high school and are partly responsible for making 


reiterated throughout all subse- 
quent sessions and even in the 
small-talk of conventioneering deal- 
ers as they met with one another 
and discussed individual problems. 


An address by Washington's Gov. 
Arthur B. Langlie highlighted the 
first formal session—his first since 
adjournment of the recent state 
legislative session. With reference 
to the comprehensive highway pro- 
gram about to be undertaken, the 
ena expressed his appreciation 

to the dealer association for sup- 
porting increases in motor vehicle 
license and gasoline taxes. 

Lee Moran (Lincoln-Mercury), 
also spoke briefly. 

Majer stressed the need for deal- 
ers to act individually and together 
to improve public relations. 

“We are not held in too high 

esteem by the public,” he de- 
clared. “We must put forth every 
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eset the first automobile 
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Taft-Hartley Support 
Is Urged by NADA 


WASHINGTON.—State dealer as- 
sociations are being urged by 
NADA’s Public Affairs committee 
to have members contact their con- 
gressmen to retain the Taft-Hartley 
law in as near its present form as 
possible. 

It is pointed out that taxpayers 
generally have benefited from the 
law but have not told their con- 
gressmen so. Congressmen who 





Houston Dealers 


Reelect Burkett 
As President 


HOUSTON, Tex.—Harry J. Bur- 
kett, president of Burkett Motors, 
Inc. (Dodge), has been reelected 
president of the Houston Automo- 
bile Dealers Assn. 

At the association’s annual elec- 
tion meeting also elected were: 

J. M. Richardson, partner of 
Knapp Chevrolet Co., vice-presi- 
dent, and Frank Abbott, Abbott 
Stansell Motor Co., secretary-treas- 
urer. 

Directors: Lindsey G. Russell, 
Thad Felton, Roy Wright, B. B. 
Brown, Ted Giles and Jack 
Roach sr. 

Ralph L. Fowler was reappointed 
general counsel. 


Maryland Dealers 
Ready to Meet 


BALTIMORE.—Ralph L, Lee of 
General Motors is scheduled to 
speak at the Automobile Trade 
Assn. of Maryland’s large yearly 
meeting at the Sheraton Belvedere 
hotel on Apr. 6. 

The day-long meeting of this 
group will end with a banquet, at 
which Father John Sinott Martin 
will be the main speaker. At a 
business session, the association 
will elect officers to serve for the 
coming year. 


$400 Fire Loss 


PITTSBURG, Kans.—Bitner Mo- 
tor Co. (Chrysler) suffered damage 
here estimated at $400 as the re- 
sult of a fire which started from a 
short circuit in a neon sign. 


measures directly adverse to the 
dealers. 

Problems involved in dealers’ re- 
lations with the state’s license divi- 
sion were discussed by J. D. Mc- 
Dougall, acting director of the divi- 
sion, Improvement of service to 
dealers has become the specific aim 
of the division, McDougall said, and 
to that end a special dealers’ bureau 
is being established in the division 
to handle and speed through dealer 
applications for motor vehicle titles 
and transfers. Henceforth, McDou- 
gall said, dealers will receive pri- 
ority in the processing of appli- 
cations. 

As an aid to the division, the 
director urged careful preparation 
of title certificates submitted, point- 
ing out that out of 959,161 applica- 
tions processed since last Nov, 15, 
6,800 have gone into suspense for 
being incorrectly made out or lack- 
ing supporting papers, nearly 9,000 
had to be rewritten and minor 
errors were corrected on 25,000—all 
contributing to delay in the di- 
vision. 

McDougall also called attention 
to increases in the dealer license 


voted for the original law are said 
to be wondering why they don’t get 
more moral support from the citi- 
zens in whose behalf the bill was 
passed 


Congressional supporters of the 
Taft-Hartley law are said to be un- 
der heavy fire from union lobbyists 
who have denounced the bill as a 
“slave labor” act and demanded its 
repeal. 

Local association members are 
asked to write or wire their con- 
gressmen asking them to fight any 
attempt to weaken or repeal the act. 


Steinhart Dead 
on of an item on at- 
tempts to reach E. W. Stein- 
hart, first vice-president of 
NADA in 1919, brought informa- 
tion last week from R. E. Linde- 





lature. The 
(formerly $5), additional license 
plates are $3 instead of $2 and 
there is a $2 excise tax on each 
set of plates. 


NADA was seeking Steinhart 
to present him with a plaque 
marking past service to NADA. 


On the House 


Lotta comment followed the recent mention here that cosmetic 
makers plan to include circulars in packages reminding purchasers 
of excise taxes; plans are now afoot in the auto industry to do some- 
thing similar on new cars. Some feel, however, that 
advising a customer before purchase might be a 
sales deterrent. But there’s no reason why he can’t 
be given a pamphlet—after the sale—explaining in 
no uncertain terms how much in taxes he’s just 
paid on his new car. . . Virginia association 
charges that some factories are forcing dealers to 
take trucks in order to get passenger cars... . 

Had long chat with several Canadian dealers 
last week; their problems seem to parallel those 
of their U.S. brethren. . . . “Cap” Williamson, 
manager of Texas association, has written an 

Pete W article on high school driver training program 
vee for the Texas Parent-Teacher publication; 

points out how dealers participate, . Milwaukee association 
has formed a junior dealer auziliary with 382 members. .. . Minne- 
sota dealer bulletin won’t carry any “Help Wanted” ads hereafter, 

—— to Glenn Atcheson; feels it doesn’t reach right people 

and, secondly, might take employe away from another dealer. . 

Ed ‘Cleary, secretary of ATAM, prescribes the following recondi- 
ditioning program for tired dealers: First day, cut out smoking; 
Second day, Cut out drinking; Third day, Cut out women; Fourth 
day, Cut out paper dolls. . . . Detroit dealers will hold annual golf 
tourney July 19... . After this year, you can bet the factories will 
return to late-summer changeovers; it’s much easier to dispose of 
last old models in warm weather than in winter. 

—Perre Wemnorr, 
Editor 
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NUCDA Action Realistic 


AS by directors of the National Used Car Dealers 
Assn. in condemning the finance pack is, we believe, a 
realistic step forward in public relations. 


Abuse of the legitimate dealer reserve has brought much 
illwill down on the heads of all dealers, whether they con- 
doned such a practice or not. Abuses of the few have always 
reflected on the many in a trade. 


While the public is not likely to object to a legitimate 
reserve on recourse paper or a service charge for selling 
expense and handling forms, cases of outrageous abuse of 
these charges have received much publicity. They have been 
exposed and they should be. Nearly all reputable dealers 
agree on this, but not much has been done about it by the 
majority to protect themselves from the few. 


NUCDA directors deserve a salute for recognizing the 
problem frankly and opposing the pack. 


Roadside Restrictions 


‘ZONING and limited-access highway laws are imposing 

“throttling restrictions on business establishments of all 
kinds along the nation’s highways,” according to a survey 
by Voluntary Roadside Improvement organizations. 


Listed as being threatened are auto dealers, gas stations, 
motor courts, hotels, restaurants, roadside stands, taverns, 
etc. 


We don’t know how much auto dealers would be affected 
directly by such laws, but it is obvious that auto dealers 
have a stake in anything having to do with the use of 
automobiles. 


There are factors on both sides of the roadside argument. 
Certainly, many motorists like to go places fast and prefer 
uncluttered roadsides. 


And equally true is the fact that other motorists want 
the roadside establishments, or they wouldn’t be able to 
exist. 


The problem is one that calls for careful consideration. 
There are merits on both sides that can be retained for the 
benefit of all if carefully weighed. It seems to us that dealers 
would be wise to watch this development. 












FOR THOSE who wish to study 
“How to Win Friends and Influence 
People” in reverse, let me recom- 
mend a daily reading of Drew 


Pearson’s 
LIES 

OUR ENEMIES 

of crooks, 


Aunt Emma. 


Unfortunately for me, for the past 


several months I have been “enjoy- 
ing” an enforced vacation down 
here where the newspapers are less 
interesting to me than my home- 
town papers, and thus have fallen 
into the habit of reading all of the 
daily columnists, including Pearson. 


The sun may be shining, the 


weather may be out of this world 
and the reports from home on busi- 
ness all one could ask, but Drew 
will take it all out of you before 
you have read his first three para- 
graphs. Up until last week I have 
been able to shake it off, by turning 
to the business page or the funnies. 
However, his outburst (3/24/49) left 
me with a rise in blood pressure 
which, in my condition, would scare 
the daylights out of my doctor and 
cause him to forbid any future 
repetition of such a delinquency. 
. * * 

IN LISTING the supporters of 
an organization known as the 
“Foundation for Economic Edu- 
cation,” which Pearson claims 
“has been flooding the country 
with propaganda undermining the 
Marshall Plan, rent control, aid to 
education and social security,” he 
included, with a long list of 
America’s leading corporations, 
General Motors, Ford and Chrys- 
ler. “Chief aim,” he said, “of this 
high-powered lobby is to oppose 
any act of Congress that raises 
living standards, if it also lowers 
business profits!” 

* . * 

NOW, IN ALL my recollection, 
I believe that is the most un- 
justified, malicious and despicable 
charge ever leveled at our industry 
which, even the most ignorant 
refugee knows, has done more to 
raise the standards of living in 
America in the past 50 years, than 
any other single factor. Ours is an 
industry which from its very incep- 
tion has depended 100 percent on 
raising the earning power of every 
laborer, of every farmer and of 
every other American, so that they 
can afford in increasing numbers 
to buy the product which we manu- 
facture. 

By what idiotic twisting of logic 
could the able men who direct this 
industry be accused of seeking to 
“undermine the Marshall Plan, 
abolish rent control, curtail aid to 
education or hamper social secur- 
ity,” all of which contribute to 
maintaining the high standards of 
living in these United States of 
America? 

* . - 


EGAD, what traitorous fuel this 
furnishes for the enemies of 
our free enterprise democracy! It 
is bad enough for us to read the 
deliberate lies fostered by our 
avowed enemies, but when a col- 
umnist (whose measure the Ameri- 
can public has already taken) can 
be quoted abroad as accusing our 
most highly regarded corporations 
of “seeking to oppose any rise in 
our standards of living,’ we begin 
to wonder whether our most cher- 
ished tradition of Free Speech will 
not, in the end, destroy us. 

The danger lies not here in 
America. Our people are accus- 
tomed to the hollow rantings of 
opposing politicians. The wilder 
their statements, the more they are 
discounted, Even a Communist here 
would fail to make so empty a 
charge, knowing he would be 
laughed from the platform, but to 
know that our enemies can give 
such a deliberate lie at least the 
authority of an American saying 
it, is too much. It gave me a feel- 
ing of nausea, from which even 
getting this off my chest has not 
relieved me!—G.M.S. 


column in too many 
American news- 
papers. You will 
soon find yourself 
living in a world 
liars 
and traitors which will make you 
suspicious of even your maiden 


‘Used Trucks 


This is an open forum for the discussion of any subject of interest to our 


, and your letters are 


readers 
letters but you may sign your name 





































* |Truck vs. Train 
‘More Freight Shifts to 
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No attention is given to unsigned 
the assurance that it will not be 


used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


Best Tips 


The article in Automotive News 
on “Tips Are Given on Handling 
of Used Trucks” was the best piece 
of information we have been able 
to see on the used-truck business 
as yet. 

More information like this would 
be a tremendous help to the used- 
truck business, if it was made 
available. 

It is difficult for us to find good 
information on used trucks, Any 
help you give us will be appreci- 
ated.—Ciayton R. AsH, Walter’s 
Motor Sales, Detroit. 

> = +. 


Custom Bodies 


What happened to the old cus- 
tom-body builders? Are there any 
in business today? 

We have a couple of customers 
who are very anxious about special 
bodies.—WeEsTERN DEALER. 


Eprror’s Note: Does any reader 
know of custom-body builders 
who are operating now? 

* 8 + 


Excellent 


Automotive News is excellent. We 
look forward to it every Monday 
morning and are greatly disap- 
pointed if it does not happen to be 
in the mail. 

With best wishes to a fine pub- 
lication.—Georce SturRHOLM, secre- 
tary-treasurer, Western Auto Tran- 
sit Co. (DeSoto-Diamond T), Rock 
Springs, Wyo. 


Now Ready 


In a recent issue an article ap- 
peared in your publication advising 
that in the near future a pamphlet 
entitled “Planning Automobile 
Dealer Properties,” would be issued 
and available for readers. We have 





had a couple of calls regarding this 
publication. 

Can you advise as to when this 
publication might be available, and 
also the source of same?—T. J. D., 
Chicago. 

Eprror’s Note: The booklet is 
now available. Contact Merle St. 
Aubin, General Motors. 7 


Coming Events 


Apr. 7-10—Dalias (Fair park). Seventh 
annual Southwest Automotive Show. 





. Tth 
annual luncheon, Metropolitan Council of 
Automobile Old Timers. 


MAY 
May 3—New York (Waldorf). 
Merchants Assn. of New York dinner. 
May 15-18—Pinehurst, N. ©. (Carolina ho- 
tel). Annual convention, North Carolina 
Automobile Dealers Assn. 


Tl, (Hotel Marquette). 
29th annual convention of Illinois Auto- 


JUNE 

June 2-3—Boston (Hotel Statler). Annual 
meeting, Massachusetts Automobile Deal- 
ers Assp. 

June 2-4—Detroit (Hotel Statler). Twenty- 
eighth annual convention, Michigan Au- 
tomobile Dealers Assn. 

Y 


July 17-19—Mackinac Island, Mich, (Grand 
hotel). Midsummer meeting, Automotive 
Trade Assn. Managers. 

SEPT 
Sept. 7-10 — Detroit (Book-Cadillac hotel 


and Masonic Temple). Third annual con- 
vention, National Used Car Dealers Assn. 
BER 


Oct. 9-11 — Cincinnati (Netherlands Plaza 
hotel). Annual convention of Ohio Auto- 
mobile Dealers Assn. 

Oct. 10-11 — M (Nicollet hotel). 
Annual convention, Minnesota Automobile 
Dealers Assn. 

Oct. 16-18—Jacksonville, Fila. 
Washington hotel). 
tion of Florida Automobi 


(George 
19th annual conven- 
le Dealers Assn. 
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Buick Dealers Say Hello 


Price-Cut Pressure . 
Puts UAW on Spot 


By Mac Gordon 
Associate Editor 


= P, REUTHER’S grip 


over the UAW-CIO was solidi- 
fied last week by an election victory 
in the biggest and stormiest union 
local of them all. 

Ford Rouge Local 600, boasting 
65,000 union-shop members, _ re- 
turned to office a slate of leaders 
pledged to support the Reuther pro- 
gram. Once a leftwing stronghold, 
the local sent down to defeat a 
Communist-backed ticket of Reu- 
ther foes. 


in July. 

In addition, the vote served notice 
that Ford workers were endorsing 
Reuther’s 1949 wage demands, call- 
ing for pensions and social-security 
benefits. Leftwingers had blasted 
these so-called “dole’ demands and 
advocated instead a program call- 
ing for a flat hourly wage increase. 


'H the new-car sales and price 
situation in a tenuous state last 


Canadian Assn. 
Of Jobbers Takes 
Expansion Steps 


TORONTO.—Enlargement of the 
association to take in a limited 
number of manufacturers and a de- 
cision to change the name next year 
to Canadian Automotive Supplies 
Assn., were among the highlights of 
the 16th annual convention of the 
Canadian Automotive Wholesalers 
Assn. here last week. The conven- 
tion was followed by the Canadian 
Automotive Service Show March 29- 


Apr. 1. 
C. G. Adams, Automobile Supply 


Jeffree of Jeffree & Jeffree, Van- 
couver, who becomes chairman of 
the 

R. Bernier of Antoine Bernier, 
Enr., Quebec City, was reelected 
first vice-president and M. H. Moore 
of National Automotive Parts, Ltd., 
Toronto, was elected second vice- 
president. L, N. Panneton, Ottawa, 
was reelected secretary-manager. 

While registration at the conven- 
tion covered 85 percent of the mem- 
bership, meetings were poorly at- 
tended, there being too much 
preparation towards the service 
show at the automotive building in 
the Canadian National exhibition 
grounds. There, close to 200 equip- 
ment and supply firms exhibited, 
with exhibits coming from all parts 
of Canada and a number from the 
United States. 

Among items of business dis- 
cussed were membership dues, en- 
largement of the organization to 
take in suppliers and manufactur- 
ers, report on the combines investi- 
gations of the government, appoint- 
ment of a new committee to study 
merchandising plans and changes 
in constitution and by-laws. 

It was decided to have the 1950 
convention at Toronto early in 
March, prior to Easter, and to hold 


week, there was still no indication 
as to whether labor would heed ris- 
ing public pressure for lower prices. 

Ford already has bluntly stated 
that establishment of a pension pro- 
gram must be followed by either a 
price hike or a wage cut. More re- 
cent developments in the market 
have emphasized to Reuther and his 


aides that neither alternative would | ( 


be particularly feasible. 

The union, ‘its hands bound by 
the General Motors contract, is 
thus squarely on the hook insofar 
as negotiations with GM competi- 
tors are concerned. It must de- 
cide whether to insist on driving 
Ford and Chrysler prices up while 
GM prices are falling, thus hold- 
ing itself open to a charge of 
favoritism and lack of public 
interest. 

If GM wages were adjusted on a 
monthly basis, instead of every 
three months, GM hourly-rated 
workers would have suffered an- 
other cut in their cost-of-living 
allowances Apr. 1. For the govern- 
ment’s consumer price index, on 
which GM pay is based, fell again 
for the Feb. 15 accounting. 

However, June 1 is the next move 
accounting date in the GM agree- 
ment, with the price index for Apr. 
15 to be the barometer. Even if 
consumer prices keep dropping, 
though, GM workers may get an 
offsetting break as the result of the 
annual improvement-factor raise of 
3 cents an hour due them June 1. 

+ 


S THE RESULT of the 2-cent 

pay reduction at GM March 1 
and the continuing downward trend 
in retail prices, auto industry ob- 
servers no longer are seriously re- 
garding the UAW’s demand for 
hourly pay raises at Ford, Chrysler 
and the independents. 

It is now agreed that the new-car 
market has become the weightiest 
intangible in the labor situation. 

Ford and Chrysler negotiations 
are slated to get under way at a 
time when, by all precedents in nor- 
malcy markets, sales should be at 
their best. A sales lag conceivably 
would stiffen even further the fac- 
tories* resistance to the Reuther 
program for 1949. 

In other developments last week, 
negotiations were continuing to set- 
tle a supplier’s dispute which had 
curtailed Chrysler Corp. production. 
Strikers at the Midland Steel Prod- 
ucts plant in Detroit, which sup- 

plies three Chrysler divisions with 
teonada, had returned to work, but 
threatened to strike again should 
negotiations break down. 


Ford Field Men 


Discuss Sales 


DEARBORN.—Ninety-eight mem- 
bers of management in the nation- 
wide field sales force of Ford divi- 
sion will attend a sales conference 
at Dearborn for a week starting to- 
day (Apr. 4), it was announced last 
week by Walker A. Williams, divi- 
sion sales manager. 

Six regional managers and their 
assistants and 33 district managers 
and their assistants will take part. 

Company officials and sales de- 
partment heads will address the 
field representatives on new sales 


an automotive service show as this| and merchandising programs, Wil- 
liams said, 


year. 


PLYMO prs SHORT rem base MODEL—The new 
new I\l-inch wheelbase line to 





Plymouth three-passenger coupe. 


shown above, is the first of Plymouth's into uction. 
The car has @ 97-horsepower engine and compression Pp is 7-to-t. The nto production 
coupe is dalaned for business ie and others who do uire 4 Semenger space 


provided by other cars in the 


not 
ymouth line. Overall length is | 


BUICK SALES CHIEF GREETS DEALERS—O. L. Waller, general sales manager of Buick, 


was greeted by northeastern 

second from ‘eft) is shaking hands with Ra 
Akron, and at his left are A. C. Wentz, - 
for Buick in Columbus; 

Qua, president of Qua Buick 
é. Tierney, sales manager of 


and central Ohio dealers at the Cleveland zone meeti 


. Waller 

H. Pa cow of _k 
ent of Wentz Co., Kenton; A. Richet, dis- 
. Copley, esident of Bill Copley "ich Co. 
— ye A. Chayne, Buick's chief 
Buick, and E. D. Hopper, president of 
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OHIO BUICK DEALERS MEET THE BOSS—Northeastern and central —_ Buick dealers met 
in Cleveland for a sales conference with company executives from Flint. Ai 


(left to ri eo Lawrence J. Harden, 
Yates Buick Circleville; Ivan L. Wiles 
manager of ick, New Lexington 


Youngstown; oe c. 
manager of Bailey Buick. 


jan to Sales and Service 
"> manager of Buick; & 


Edmonds, president ton; f Batley Mele Lchoweed 


Sok” iw ‘Buick Youngstown Co., 
ind Boyd Marcombe, sales 


Competition Is Bringing 
Return of Driveaways 


DETROIT.—The change in the 
auto market is bringing the return 
of public auto driveaways as a com- 
petitive practice. 

By this summer it is likely that 
nearly all auto makers will have 
resumed the practice. However, 
driveaways will be limited to 
some extent by the fact that some 
makers have plants 
scattered around the country. 

In the past it was & common 
practice for car buyers to schedule 
vacations to Detroit to pick up a 


Four Executives 
Of Kingham Co. 
Jailed, Fined 


LOUISVILLE.—Prison terms and 
fines totaling $95,000 for four of- 
ficers of Kingham Trailer Co. have 
resulted from a federal investiga- 
tion of income tax evasion against 
the trailer maker, it was announced 
here last week. 

Those sentenced were: Cecilia M. 
Kingham, secretary-treasurer, a 
year and a day and $20,000 fine; 
John B. Kingham, vice-president 
and general manager, two years 
and $20,000 fine; Oliver H. King- 
ham, vice-president and assistant 
general manager, a year and a day, 
$20,000 fine; A, L. Landes, book- 
keeper, a year and a day. 

The firm’s founder and president, 
C. H. Kingham, died a short time 
before indictments were returned. 
The firm was fined $35,000. 

The firm is said to have hidden 
earnings amounting to $699,642 
which, the court charges, was in- 
vested in citrus groves in Polk 
county, Florida. In 1945, the Florida 
holdings were valued at $2,000,000. 

The alleged evasions occurred 
largely through understating sales 
and overstating purchases, an in- 
come tax division official said. 


Name Committee 


For Mo. Parley 


ST. LOUIS.—R. S. Armacost, pres- 
ident of the Missouri Automobile 
Dealers Assn., has announced ap- 
pointment of Ray F. McCarthy as 
chairman of the convention com- 
mittee for the MADA’s 10th annual 
senerere, May 20, at the Chase hotel 

ere. 

Other members of the committee, 
all from St. Louis, are: Henry C. 
Bender, Bender-Schulz Motor Co.; 
Lansing W. Thoms, Thoms Pontiac, 
Inc.; Percy Tucker, Tucker Motor 

‘and George Weber, Weber Im- 
plement & Auto Co, 


car and drive home. Savings in 
transportation paid for a good part 
of expenses, 

Factories prefer that such drive- 
aways be scheduled through dealers. 

Although some makers never dis- 
continued the practice, it was not 
encouraged during the seller’s mar- 
ket because of the difficulty in 
scheduling deliveries. 

Three makers, Kaiser-Frazer, 
Packard and Hudson, go to con- 
siderable pains to make an effec- 
tive goodwill builder of drive- 
aways. In various ways, they play 
the cordial hosts for visitors and 
leave a pleasant impression. 

Nash, Pontiac and the Chrysler 
lines also permit driveaways, but do 
not encourage the practice to any 
great extent. 

Buick and Oldsmobile plan to re- 
sume the driveaways but may limit 
them. 

Lincoln-Mercury has been consid- 
ering resumption of driveaways, but 
Ford says it won’t resume unless it 
becomes necessary to do so for 
competitive reasons. 

Chevrolet says there has been no 
move to resume yet, and won’t be 
while the market is such that de- 
livering precisely as to time and 
specifications is extremely difficult. 

Studebaker reports that it has no 
present plans to resume. 


Fla. Dealers to Hold 


Convention Oct. 16-18 

ORLANDO, — The Florida 
Automobile Beniets Assn. will hold 
its 1949 annual convention in Jack- 
sonville, at the George Washington 
hotel, Oct. 16-18, it is announced by 
Walter C. Mallory, general man- 
ager. 





:| Dallas zone. 





Pontiac Opens 
100-Dealer Zone 


In Houston 


PONTIAC, — Pontiac has an- 
nounced the opening of a new 
zone serving 100 Pontiac 
dealers in the 
southern 98 coun- 
ties of Texas. 

All of Texas ex- 
cept the Panhan- 
dle and a few 
adjacent counties 
previously were 
served by the 
Dallas zone, Cre- 
ation of the new 
a Houston head- 

quarters cuts the 
Ross E. Thompson Dallas zone ap- 
proximately in half geographically 
and from a standpoint of sales 
potential. Zone headquarters will 
be at 3303 Montrose Bivd. 

Chosen to head this new organ- 
ization is Ross E. Thompson, 16- 
year veteran with Pontiac and, 
until his recent appointment, man- 





R. Spears, native 
Texan who has 
been assistant 


manager the 


A native of 
Ashland, Nebr., 
Thompson stu- 
died business ad- 
ministration at the University of 
Nebraska. He joined Pontiac in 
1933 in the Lincoln zone and served 
there as office manager. 

Since then he has held posts as 
district manager, business manage- 
ment manager and assistant zone 
manager at Kansas City, and office 
manager and car distributor at Des 
Moines. 

The new Oklahoma City zone 
manager has had 25 years’ experi- 
ence with GM. He has spent the 
past 14 years with the Pontiac zone 
organization. He was born in Big 
Springs, Tex. Other posts he has 
held with Pontiac are service ad- 
justor and representative, district 
manager, business management 
manager and assistant zone man- 
ager, all in the Dallas zone. 





M. KR, Spears 


In Practice 


Macy Commitiee Probers 
Form Law Firm 


WASHINGTON.—John T. M. 
Reddan and Egbert R. Ferguson 
jr., formerly counsel for the Macy 
committee during the automotive 
trade practices inquiry of last fall, 
have formed a law firm “to engage 
in a general and administrative 
practice before the several courts, 
departments and agencies of the 
federal government.” 

Reddan and Ferguson, as Macy 
committee counsel, directed the in- 
vestigation and interrogated the 
witnesses. 

Reddan was special assistant to 
the U. S. attorney general while 
Ferguson was chief attorney, divi- 
sion of the Federal Register. 


Ludwig Names Metzger 
Appointment of Edward Metzger 
as sales manager of Ludwig Motor 
Sales, 2018 Seneca St., Buffalo, is 
announced by George N. Ludwig, 
owner. 





HONORING THE MAN WHO HIRED THEM—A luncheon in Los Angeles honoring Joe 


Fields, a director of Chrysler 


Fields originally hired. The average years of service by the men in the automobile 


rp., was attended by members of the corporation 


industry 


was 31 years, while they have been with ee Corp. an average of |9 years. Attendi 


were (left to right, qraand the table), Ray 


of California; 4 Miller, treasurer of Ch wer; John 


Karl (DeSoto), Pasadena; Burch Greene ( 


| 
Los les; Jim White (Chrysler), Sento "don ica; Dick Barton (Chrysler 
fee Angelos: "fine manager; Verne Orr (Chrysler), fata. 6 se eS Bash {1 ( 
Deserta) Van Nuys; Stu Munroe (Dod 
Monica; Douglas Herrick (DeSo 
Ben Travis (Chrysier), 


Van Nuys; eae 


$ {Oodge), 
Charles 
McCrimmon =“ "Foaade ol 


Glendale; 
Hall (Chrysler), Inglewood. 


distribution for Chrysler 
ery (DeSoto), Long Beach; Willard 
er), Los Angeles; Lewis rey {Chevster), 
gost 


Los Angeles; Fi 3): 
Los Angeles; Jack 
Los Angeles, and Bart 


jatzinger, director o 


sia), 
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Detroit Survey Reveals* 


More Automotive Engineers 
| use Sunoco Motor Oil 
than any other brand! 


SUNOCO 
Motor Oil 




















Motor Oil B 





Motor Oil C % 


Impartial survey among 513 





foremost automotive engi- 
Mi Oil D neers in the Detroit area, 
otor Oi shows more of them use 


SUNOCO Motor Oil in their 


own cars than any other 


Motor Oil E brand of motor oil. 





we wwe OS we. 





Here are the leading brands of motor oil that Detroit 


= a 


Automotive Engineers use in their own cars. 


TO PROLONG THE LIFE OF YOUR ENGINE 
USE SUNOCO MOTOR OIL =-Suwoco-> 


OR ue 
pYMALUNE MERCURY MADE 
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NASH TEN-POINTER—Top officials of Nash Motors took part in the ceremonies when 
Hardy Motors Co., Inc., Mobile, Ala., received its Nash 10-point select dealer award. 
Shown (left to right): L. R. Stroble, parts and service instructor; R. A. Kolb, Memphis 
zone manager; L. L. Hardy; H. C. Doss, Nash sales vice-president, and |. Hadland, assistant 
Memphis zone manager. 


truckers on the Windsor-Niagara 
route in western Ontario. 

The brotherhood legislative com- 
mittee, making its annual recom- 
mendations to the government, 
argued against revival of the war- 
time privilege of U.S. truckers to 
transport in bond throughout 
Canada, 


Oppose Routes 


Through Canada 


MONTREAL.—Prime Minister 
Louis St. Laurent has told a dele- 
gation representing railway brother- 
hoods that he had no knowledge of 
U.S. government pressure being 
used to gain privileges for U.S. 


FOB FACTORY 





Steel Shortage 
Believed at End 


(The opinions expressed herein are those of Columnist Alien and are not 
necessarily those of Automotive News.) 


By A. H. Allen 
| pew ALL practical purposes, the much-maligned steel 
s 


hortage is over. 


So-called gray market operators have 


taken to cover and if some of them were caught with stocks 
of high-cost tonnage they cannot now move, the best that 
oo 


can be said is that they had 
it coming to them. Manufac- 
turers buying steel ingots on 
scrap conversion arrangements are 
running out their contracts where 
necessary and terminating commit- 
ments if they can. Steel mill sales- 
men are out again calling on the 
trade and brushing up on sales 
techniques either long forgotten or 
never acquired. 

The price of scrap purchased by 
steel mills continues to tumble and 
the end is not yet in sight, some 


trade sources pre- 
dicting a price of 
$18 a ton by May 
—which was about 
where the roller- 
coaster ride start- 
ed when OPA 
controls were re- 
laxed after the 
war and the price 
jumped to $40, 
ite se the 
mills remain 
steadfastly out of 4. &. Ate 

the market, doubtless waiting to 








CROWDS HAIL NEW DESOTO 


P 


On March 5, the brilliant new DeSoto was 
presented to the public... and in a single day 
3,000,000 persons were estimated to have 
seen this great new car. They sat in it. They 





examined it thoroughly. Many of them rode 
in it. The verdict was unanimous: 


The new De Soto is by far the greatest 
ever built! 


TUNE IN “HIT THE JACKPOT” EVERY TUESDAY NIGHT, ALL CBS STATIONS 


















see where the price skid is going 
to stop. 

Open-hearth steel production holds 
to top level, leading to the question 
of why mills are refusing to buy 
scrap to support such high output. 
Two answers are suggested: First, 
the mills expect the operating rate 
to topple shortly from its 100 per- 
cent pace; and second, inventories 
of scrap in mill storage were far 
higher than was generally realized. 

High-priced scrap inventories 
now are being worked off while 
steel prices hold steady, indicat- 
ing that as mills do resume buy- 
ing, at sharply lower prices, they 
will have a much more comforta- 
ble margin on raw material costs 
to play with when present pres- 
sure on steel prices becomes more 
intensive—and it most surely will. 

Other metals seem to point the 
way for steel, even though their 
postwar rise has been more pre- 
cipitate. Antimony and lead, used 
in storage batteries, have broken 
from their highs, and zinc, used in 
large quantities for die-cast auto- 
motive parts, also has finally eased 
off. 

* * s 


Wait for Lower Prices 


few trend is comforting to auto- 
motive purchasing departments 
which keep day-to-day price charts 
on material price movements and 
have watched them climb steeply 
since 1945. It is not particularly 
encouraging to suppliers of the ma- 
terials, for once a price turns down, 
buying virtually dries up, everyone 
waiting to see if he can withhold 
his orders until the bottom of a 
price swing has been reached. 

The same situation holds true 
with buyers of new automobiles 
who, in a declining market, prefer 
to wait and see. With General Mo- 
tors, Willys-Overland and Kaiser- 
Frazer already having started the 
price ball downhill, postponement 
of intended purchases could mount 
to serious proportions this spring. 

Some observers cite the situa- 
tion which has developed in the 
refrigerator field, where price 
cuts seemed to drive buyers in- 
doors, with the result that today 
there are said to be 370,000 elec- 
tric refrigerators in dealers’ and 
distributors’ hands and in ware- 
houses, 

On the other hand, it is under- 
stood the latest 10-day report on 
stocks of passenger cars in the 
hands of General Motors dealers 
showed a lower figure than the 
previous week, despite an upward 
trend in production. .It would not 
surprise many to see GM back with 
its 45 percent share of total indus- 
try production in the next 60 days. 

. e 


Foundry Forum 


GROUP of Detroit foundrymen 

is getting together Wednesday 

of this week for a little self-intro- 

spection activity in the form of a 

“congress of foundry experience,” a 

rather high-sounding title for an 

evening of probing various types of 

castings defects and trying to figure 
out their remedies. 

Many plants will submit samples 
of troublesome castings, and the 
combined technical knowledge of 
those in attendance at the Rack- 
ham Educational Memorial will be 
drawn upon to determine the 
“whys” and what to do about them. 

Probably nothing has so plagued 

automotive machining depart- 

ments in the past few years as 
consistently as poor quality cast- 
ings. 

For their part, foundrymen point 
to non-uniform and off-grade raw 
materials they have had to contend 
with, which is undoubtedly the 
source for 90 percent of the defec- 
tive parts. It is the other 10 per- 
cent on which the castings experts 
will concentrate. 


Sanders Heads 


Tacoma Assn. 


TACOMA, Wash. — Kenneth V. 
Sanders of Mallon Motors, Inc. 
(Ford), South Tacoma, is the new 
president of Tacoma Automobile 
Dealers Assn. 

James M. H. Gilchrist of Allen 
Motor (Studebaker), is vice-presi- 
dent; Henry Geissler of Puget 
Sound Motor Co. (Hudson), secre- 
tary, and Robert E. Ryan, of San- 
ford Nash, Inc., treasurer. 

Trustees include Arnold Reading 
of Winthrop Motors (DeSoto); Mel 
Jones of Irwin-Jones Motor Co. 
(Dodge), and James Will of Titus 
Motor Co. (Ford). 
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Highways & Safety fe 


$60 Billion Needed 
For Nation’s Roads 


T’S GOING to cost billions to 
- build our highways to meet 
transportation needs of today and 
tomorrow, according to Director 


Charles Upham of the American 
Road Builders Assn. It’s going to 
cost about $60 billion, he estimates. 
And this figure may prove conser- 


G 


vative, he says. 
Said Upham: 
“Last year we 
spent $1.8 billion 
on our highway 
construction pro- 
gram. This is a 
staggering sum; 
but when the 
conditions surrounding the expen- 
ditures are analyzed, it dwarfs into 
a fraction of what should be spent. 


“In 1948 we spent for highway 
construction at the rate of $12 for 
every man, woman and child in 
the nation. These are small expen- 
ditures for a country that has 
come to depend so much upon its 
highway transportation system in 
influencing its national economy 
and setting its standard of living. 


“The annual benefits coming 
from our highway system to all 
the individuals of the nation are 
many times greater than the $12 
investment. 

“The expenditures of 1948 were 
just a little greater than that of 
1930, even though our national in- 
come was five times greater than 
in 1930. 


“Our increased population—25,- 
000,000 since 1930, together with 
new traffic demands—10,000,000 ve- 
hicles in the last three years—and 
the large increase in the number 
of trucks and the additional mile- 
age that all vehicles are traveling 
on our roads are definite demands 








Butler Answers 


Young’s Remarks 


Says ‘Thank Heaven’ 
For Truck Transport 


The following statement was is- 
sued in Washington by Arthur C. 
Butler, director of the National 
Highway Users Conference: 


“Mr. Robert R, Young, chairman 
of the Alleghany Corp., a railway 
holding company, told reporters in 
Washington that two-thirds of the 
nation’s rail traffic ‘could bear a 
50 percent rate increase.’ The quo- 
tations are from the Wall Street 
Journal. Mr. Young said only one- 
third of the rail traffic could be 
diverted to trucks, 


“Mr. Young, according to this 
same report, also called for legisla- 
tive action to limit the size and 
weight of trucks. Of corse, these 
already are specifically limited by 
the laws of every one of the 48 
states, and have been for many 
years. 

“What new limits Mr. Young 
might propose was not brought out, 
but presumably they could be re- 
strictive enough so that railroads 
would not have to worry about 
‘diversion’ of traffic should their 
present customers resent further 
substantial rail rate increases. 


“At this moment, in my opinion, 
all those persons looking for sta- 
bilized prices, and all those who 
believe in healthy competition, can 
thank heaven for highway trans- 
portation. In their own best inter- 
ests, they should resent proposals 
that highway transportation be 
crippled by the kind of size and 
weight restrictions which Mr. 
Young apparently seeks on behalf 
of the railroads. 

“If railroads are ‘starving to 
death,’ as Mr. Young claims, that 
iS properly a matter of investiga- 
tion. But it is also a matter for 
public concern if the railroads pro- 
pose, by punitive legislation, to 
deny economic and efficient high- 
way transportation to the people of 
America. 

Mr. Young’s loose charges as to 
highways being ‘subsidized’ are 
merely a repetition of others which 
have been thoroughly discredited in 
- past by impartial, official stu- 
ies.” 


for a speeding up of our invest- 
ments in our highway program. 
* + ” 
“ous 1930 our highway invest- 
ments have not kept pace with 
our traffic demands. During the 
war little was done to keep our 
highways in shape to carry the 
traffic economically, so the defi- 
ciency in our highway facilities 
was increased. 

“In his testimony before Con- 
gress, Commissioner Thomas Mac- 
Donald of the Public Roads Ad- 
ministration showed that our roads 
need surfacing at the rate of 40,000 
miles per year. 

“We need to build this amount 
to equal the roads that have 
worn out during the year—and 
we must build additional miles 
to bring our entire system to the 
condition of meeting the new de- 
mands that are coming on our 
highways and to replace the de- 






THE UPHOLSTERY LEATHER GROUP > 
The Ashtabula Hide & leather Compony, Ashtabula, Ohie . 
Eagle-Ottowe Leather Company, Grand Haven, Michigan “ 


ficiencies caused by the non-con- 
struction program during the 


war. 

“The Federal Works Agency has 
stated the urgent need for more 
and better roads. Enormous new 
demands on our inadequate facili- 
ties have developed from a preci- 
pitous increase in traffic volume, 
a growing urban congestion, plus 
new defense needs. 

“The need for urban express 
highways to relieve city conges- 
tion was recently indicated in a 
survey made by the American Road 
Builders Assn.’s airport division. It 
was conducted in 53 cities and cov- 
ered 59 airports. 

+ * * 


“DESULTS showed that if mod- 
ern expressways were built 
between metropolitan centers and 
adjacent airports, travel time on 
the airport drive would be reduced 
one-third on the average. 

“At the present time, travel time 
between airports and downtown 
business centers is often equal to 
or even longer than the time spent 
in the air on trips between cities, 
the survey shows. 

“Nor can we forget the rapid 
deterioration of our secondary 
road system over which the 
farmer transports his produce on 
the way to market. Of the 3,010,- 


IN CHAUTAUQUA COUNTY, N 
Mercury dealer, Harmon L. 
Dunkirk. Schwert states that the structure is 





000 miles of rural roads in this 
country, more than one-fourth— 
817,000 miles—are primitive and 
unimproved and one-half—1,466,- 
000 miles—are unsurfaced.” 
Another important function of 
our highways is their place in na- 
tional defense, said Upham, point- 
ing out that good roads are a pri- 
mary necessity to connect military 
installations with main arteries of 
travel whether they be highways, 
railroads, ports or airfields. 


Y.—Within a yea 





4 r after its appointment as a Lincoln- 
Schwert, inc., opened this building at 87 Lake Shore drive E., 
by 85 feet. 


N. Y. Parking Fees 


A municipal law preventing ga- 
rage and parking lot operators 
from charging rental fees or serv- 
ice charges in excess of 30 percent 
above the rates on Oct. 31, 1946, 
has been approved by the New 
York city council. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry .. . an esti- 
mated more than 100,000 readers weekly! 


LEATHER 


for DURABILITY amc DISTINCTION 





The feel of leather . . . the beauty of leather . . . the endur- 

ing quality of leather . . . yields to no other material for 
durability and distinction . . . 
of a fine automobile. + For leather responds to the touch 
. . . pleases the eye . . . satisfies the desire to possess the genuine. 
In addition to its appeal of texture, color and quality . . . leather is 
practical and economical, for it is fire and stain resistant 


in the upholstering 


. .. washable, sanitary and moth-proof . . . asks no upkeep and needs 
no seat covers. « We suggest you look to leather to 

give your cars the complete look of quality and to give your 
customers greater pride and satisfaction in owning and using them. 


TANNERS’ 


COUNCIL OF AMERICA + 
Blanchard Bro. & Lone, Newark, W. J. . 
The lackcwenna Leather Compony, Hockettstown, WN. J. + 


100 GOLD STREET + 
Delowore Tonning, inc., New York, W. Y. 
Rodel Leather Menviacturing Compony, Newark, N, J. 


NEW YORK 7, WH. Y. 
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At Transportation Parley gst 


Dash-Controlled Ride, 
Better Springs Urged 


CLEVELAND.—Study of the pos- 
sibilities of developing means and 
methods of adjusting the riding 
comfort of automobiles to road and 
load conditions through dash con- 
trols was recommended at the SAE 
national transportation meeting 
here last week. 

Jacob Rabinow of the National 
Bureau of Standards told the meet- 
ing that shock absorbers can be 
made adjustable by utilizing a fluid 
having viscosity externally control- 
lable by a magnetic field. 

He explained that the fluid con- 
sists of finely-powdered iron dis- 
persed in a liquid. When a mag- 
netic field passes through the 
fluid, the iron particles flux and 

“thus increase viscosity. 

Rabinow said it should be possi- 
ble to exercise manual control 
from the dash of an automobile, 
or install mechanisms which auto- 


matically would adjust shock ab-' 


sorbers to road conditions and in- 
sure a more comfortable ride. 

Tests at the National Bureau of 
Standards were reported to indi- 
cate that the electromagnetic clutch 
has many advantages, such as ex- 
treme smoothness of operation, 
constant lubrication of all contact- 
ing surfaces, ease of control, low 
power requirenients and negligible 
wear. 

A plea for increased comfort in 
commercial motor vehicles through 
the design and application of bet- 
ter springs was voiced by N. E. 
Hendrickson, consulting engineer of 
Laguna Beach, Calif.. and Murray 
Fahnestock, Ford Field magazine, 
Pittsburgh. 


They pointed out that - 
trucks damage both driver 

and load, and recommended new 
concepts for springing in heavy 





Your customers get 14 to 44 MORE miles because the 


precaee f me = ngage 


ve 


New Autocrat has COLD RUBBER expertly compounded 
in the tread. BUT that’s not all! The New Autocrat’s 25% 
deeper tread adds another great mileage bonus. That’s 
why you can assure changeover customers up to twice 
the mileage of original equipment tires. It’s a hard-hitting 
sales point that will give your changeover sales a terrific 


upward boost. 


The amazing extra mileage that Cold Rubber makes 
possible has been proved by tens of millions of miles of 
driving ...on private and official test cars. Your customers 
want this extra mileage. Now YOU can give it to them. 


Get Your COLD RUBBER Profits NOW! 


That’s why you can assure your cus- 
tomers startling mileage performance 
when you changeover to Dayton. 
‘And, in addition . 


Be first to cash in on Cold Rubber 
with Dayton tires. Every Dayton 
passenger tire has Cold Rubber 
expertly compounded inthe ‘tread. ~ 


the NEW AUTOCRAT gives you these EXCLUSIVE PROFIT POINTS... 
6-Ply Strength with 4-Ply Comfort 


. . specially processed Raytex Forti- 
fied, military-type Rayon cord, in all 
sizes; strongest, safety cord body in 
passenger tires, yet softest riding. 
Famous Toe-Action, Non-Skid Safety 
Tread . . . 1296 road-gripping toes wipe 


road dry—grip it for quicker starts and 
sudden safety stops on slippery roads. 

Call your Dayton Distributor to- 
day. Get full details of changeover 
profit plan that gives you the sales 
advantage of Cold Rubber or write: 
The Dayton Rubber Co., Dayton 1, Ohio. 





STUDEBAKER DEALER PARLEY—These dealers and their salesmen exchange ideas during 


a session presided over by 
Meulen, in Louisville. Cther fa 
sentative; 


vehicles, including generous di- 
mensions for ample flexibility, 
minimum waste of effective ma- 
terial at axle seats, utilization of 
the finest possible steels, and 
shot-peening of tension surfaces 
to promote longevity. 

They declared that truck springs 
generally are much too short, as 
much as one-half the spring ma- 
terial is wasted on unduly long 
axle seats, represent excessive dead 
weight, and engineers often ignore 
much that has been learned in 


the company's ee regional manager, 
ctory personnel participating were 

E. W. Ready, district manager, and Ambrose Dolan, car and truck order division. 
Ee eae hs nematic erecta eaten 


iam Vander 


John Lane, truck repre- 


developing smooth-riding qualities 
in cars. 

The development of single-leaf 
springs, graduated in width or in 
thickness, and adaptable for the 
Hotchkiss drive, is undergoing 
study by some automobile manu- 
facturers, they reported. 

Motor truck brakes have become 
adequately large and effective, but 
safe, economical operation demands 
a supplementary cooling system to 
dissipate brake heat, according to 
Chester S. Ricker of American Ma- 































chinist, who said that supplement- 
ary cooling by blowing air upon 
the drums or introducing water 
should be highly effective and con- 
tribute to greater efficiency of 
truck operation. 

Evaporation of water probably 
is the quickest and best way to 
absorb heat, explained Ricker, but 
difficulties arise in cold weather. 

He recommended the application 
of electric motor-driven blowers di- 
recting cooling air into the interior 
of brake drums. Further, he sug- 
gested that centrifugal blowers ef- 
fectively might be cast in the outer 
edge of brake drums. 

> aa . 


Tests for Economy 


Major vehicle operating economy 
lies between over-maintenance and 
under-maintenance, according to a 
survey of current practices pre- 
sented by M. E. Nuttila, superin- 
tendent of motor vehicles of Cities 
Service Oil Co., New York. 


Instruments, he pointed out, are 
most useful as yardsticks to guard 
against repairing the wrong things. 
and against fixing the right thing 
at the wrong time. 


Hence, he concluded, training 
of personnel is as essential to 
properly interpret the instru- 
ments in engine diagnosis as is 
the training and experience of a 
physician in interpreting his in- 
struments in finding the ailment 
of his patient. 

Often, he said, other identical 
trucks of a fleet can be used as 
“instruments” in determining the 
general level of performance to be 
Gost cas be ploked end caretuit 

n c 
Geeutna Pp and carefully 

The device, under development 
for nearly three years, was de- 
seribed as a 60-ton, 1,000-horse- 
power, electric-drive, 16-wheel, 
combination of truck and dyna- 
mometer, nearly 50 feet long, 11 
feet wide and 12 feet high. It 
operates as a truck or self-pro- 
See as a dynamometer 
or ical power-absorption ve- 
hicle, and as a prime mover or 
electric-drive towing tractor. 


It is equipped with 19 electric 
generators and with instruments 
which record drawbar pull, acceler- 
ation, road speed, track speed, en- 
gine speed, and fuel flow on tested 
vehicles, whether wheeled or tracked 
and regardless of size. It is capa- 
ble of providing continuous draw- 
bar pull of 60,000 pounds at speeds 
from two to 45 miles an hour. 

s o e 


How Controls Work 


Instrumentation is centralized at 
a control desk and panel, operated 
by four men. in the nine-foot- 
square, air-tight, blower-pressur- 

» Spring-mounted truck cab. 
with instrument readings recorded 
by still and motion picture cameras. 


J.. E. Wilson, General Electric 
Co., Erie, Pa., reported that many 
control features of electric-drive 
tanks are incorporated in a traction 
dynamometer, with manual operat- 
ing procedure made extremely sim- 
ple and automatic control functions 
provided wherever possible. 


He said that while criticism has 
been made of the complexity of 
the vehicle with its 36-stage 
transfer switch, two main gener- 
ators, six amplidyne generators, 
two battery-charging generators, 
two tachometer generators, two 


instrumentati 
and four motors which act > 
generators—a total of 19 gener- 
ators—actually the driver and 
dynamometer operator exercise 
ome og oa at all times by 
ng a foo ' 
— t pedal or turning 
H. L. Clark, General Electric Co 
Schenectady, N. Y., described the 
methods by which the various test 
measurements are made. He said 
that one of the important features 
is the recording of instrument- 
panel information with still and 
motion picture cameras. 


Utilization of light alloys, such as 
aluminum, in truck-trailer con- 
struction can increase payload and 
revenue sufficiently to permit writ- 
ing off the cost of equipment ir 
seven or eight months, the meeting 
was told by James J. Black, Train- 
mobile Co., Cincinnati. He pointed 
out that a 11,200-pound tandem van 
trailer, redesigned for lightness, can 
provide an additional ton payload 
at no increase in gross weight. 
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his is a new kind of Dodge auto-talk—it’s a special 
language addressed to women in the April Ladies’ Home Journal! 


When the purpose is automobile sales, up-to-date manufacturers 


find that with most women attractions other than mechanics rate top interest . . . 


just as up-to-date manufacturers realize that the final decision 

in selling a family car often hinges on a woman’s opinion. 

They, like Dodge, tell women what they really want to know . . . and 
g £ ) : 


advertise in the magazine more women buy and believe in. . . 


ladies hone JOURNAL 
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AUTOMOTIVE WASHINGTON 
Repossessed Cars 


Subject to Reg. W 





By William Ullman 


Washington Correspondent 


N THE VIEW of the Federal Reserve Board, the fact 
that an automobile or other listed article has been repos- 
sessed does not in any way authorize its resale on terms 
different from those otherwise applicable under Regula- 
tion W. On this point last week the board’s legal depart- 
eo 


ment wrote: 

“It is immaterial that the 
repossession and sale to a new 
purchaser follow a ‘bona fide collec- 
tion effort,’ referred to in section 
5(c) (1) of the regulation, rather 
than an ordinary repossession of 
the car. The ‘obligation’ referred to 
in both sections 5(c) (1) and 5 (c) 
(2) is the obligation of the original 
obligor, and not the obligation of a 
new purchaser or obligor. 

Thus, any installment credit 

arising from the subsequent sale 





of a repossessed automobile or 
other listed ar- 
ticle should com- 
ply with the 
down payment 
or maximum 
loan value, and 
installment pay- 
ment and matur- 
ity requirements 
of the regula- 
tion.” 

Any transfer by 
a finance company 


William Uliman or other registrant 






to a third person of the unpaid bal- 
ance of an installment credit fol- 
lowing repossession of a listed ar- 
ticle, the effect of which would re- 
lease the original obligor, or pur- 
chaser, or substitute a new obligor 
or purchaser, would be subject to 
the above views, the opinion added. 

“While the foregoing,” said an 
FRB spokesman, “is believed to be 
clear under the regulation, it was 
considered desirable in this manner 
to remove any misunderstanding 
that may have arisen with respect 
thereto.” . eee 


Demonstrator Cars 


EGARDING the sale of demon- 

strator cars, the FRB’s view was 
thus set forth by its law depart- 
ment: 

The board is of the view that the 
sale of an automobile which has 
been used and driven as a demon- 
strator by an automobile dealer or 
salesman constitutes the sale of a 
used automobile for the purposes of 
Regulation W. 

“This view applies even though 
the automobile has not been sold 
previously, and regardless of 
whether the sale of the demon- 
strator occurred before or after 
the next successive model change 





Nearly 30 years ago, an inventor 
offered a fender that would pick up 
its victim. Automatic, it was de- 
signed to pick up any object it 
might strike. 
for the make of automobile in 
question. 

“In such a case, part 4 of the sup- 
plement to the regulation requires 
that the down payment or maxi- 
mum loan value be calculated on 
the basis of the specified percentage 
of the appraisal guide value where 





GUARDS FRONT & REAR 
All Models Including 1949 


Custom built to fit over bumpers or bumper guards with dual uprights. Heavy crossrail. 
High tensile steel stamping—40% stronger than mild steel. Triple plated; chrome-on- 
nickel on copper. Easily installed with ordinary tools by average person in 5 to 8 


minutes. Rust-proof cadmium plated hardware. 


1949 FRONT GUARDS: 4900—Fits over Bumper Guard; 4902—Fits over Bumper Direct. 
4901—Fits as protection for Trunk. 
4000—Fits over Bumper Guard ‘46-'47-'48 Cars; 4500—Fits over Bumper Direct ‘46-'47- 
1001 R—-Hinged Single Upright with individual 


1949 REAR GUARDS: 


‘48 Cars. OTHER REAR GUARDS: 


adaptors '46-'47-'48 Cars; 4000, 4500, 4900, 4901 and 4902—List Price $24.95 each. 
1001 R Lists $12.95 each. 


Specify Car Make in Orders. 





The 


bracing which takes vibration and flutter 
Gives 


needed protection to exposed areas of 


out of ends of the bumper bar. 


front and rear fenders. 


Chrome-on-Nickel-on-Copper. Packed six 
pair to shipping carton. Approximate 
weight, 45 Ibs. 





Cello Fender Guard has exclusive 


Heavily plated. 


FEATURING: 


OTHER FRONT GUARDS: 


A SURE 
PROTECTION 
Against 
FENDER DENTS 


RAPID MOUNTING 
BEAUTY and PROTECTION 
GUARANTEED CHROME 

FRONT—No. 800—List, $13.75 pr. 
REAR —No. 801—List, $13.40 pr. 


with massive, sturd 








Dual Rail or Single Upright 
TRUCK GUARDS 


The grille, fenders and lights of all trucks get maximum protection 
Cello Guards. Made of extra heavy, cold- 
drawn Steel. Uprights are 20!/2 inches high. Cross rails are |!/s 
inches square, embossed, cold-drawn deep channel sections. Rugged, 
sturdy studs, nuts and lock washers fasten heavily rust-proofed back 
plates. Dual Rail Guards (packaged individually, weight 19 lbs.), 
List Price $22.00. Single Rail Guards (6 to a carton, weight 44 be] 
List Price $8.75 each. 


LICENSE FRAMES—Fit all States' Plates—List Price, $2.25 pair 


COMPANY, East Boston 28. Mass., U.S.A. 











such value is lower than the cash 
price.” 


* * 


. 

Cost of Social Security 
es Truman’s enlarged 

social-security program to cover 
virtually every worker in the land, 
and to raise everybody’s benefits 
and also everybody's taxes, is up 
for congressional consideration. 

As outlined before the House 


U! Ways and Means committee by So- 


cial Security Commissioner Arthur 
Altmeyer, the proposal is designed: 

1. To raise the number of in- 
sured from about 30,000,000 to 
more than 50,000,000 by extending 
old-age and survivors’ insurance 
to self-employed persons, farmers, 
farm labor, domestics, members 
of the armed forces, employes of 
nonprofit concerns and some state 
and federal workers. 

2. To inaugurate a new system of 
temporary and permanent disability 
insurance. 

3. To double old-age and, survivor 
benefits. 

4. To raise employer and employe 
contribution rates 50 percent on 
July 1, and another 33% percent 
Jan. 1, and beginning next January 
to raise the tax base from $3,000 to 
$4,800. 

5. To inaugurate a system of 
stamp-book taxes to collect contri- 
butions of agricultural and domes- 
tic workers. 


6. To give all members of the | 


armed forces during the last war 
wage credits toward old-age and 
survivors’ insurance for the period 
of service. 


7. To lower the retirement age for 
women—when they can claim old- 
age benefits—from 65 to 60 years. 

* + 


9 Percent of Payroll? 


AUTMEYER TOLD Congress that 
the cost of the expanded pro- 
gram, based on present employment 
and wage levels, would run between 
5.6 percent and 9.2 percent of the 
national payroll. 


He said Federal Security 
Agency experts figure an ultimate 
cost of old-age and survivors’ in- 
surance—not including temporary 
d‘sability insurance—between $13 
billion and $21 billion a year. 

Actual contribution rates, which 
now amount to 1 percent each for 
employers and employes, would rise 
as follows: 


On July 1, 1949, to 1% percent 
each for employers, and employes. 


On Jan. 1, 1950, to 2 percent each 
for employers and employes. This 
additional % percent for each would 
cover the expected cost of the pro- 
posed temporary and permanent 
disability insurance. 

The present law calls for an auto- 
matic increase—without further act 
of Congress—to 1% percent for each 
Jan. 1, 1950. 


* * * 


Excise Bite Still Stings 


HILE the emergencies that 

helped to create them were long 
over in 1948, the “temporary” fed- 
eral automotive excise taxes con- 
tinued to cost American highway 
users record sums of money. 


Receipts from these taxes— 
which go into the government’s 
general funds and have no con- 
nection with federal highway aid 
to states—reached a new record 
of $1,179,865.417 last year, a com- 
pilation by National Highway 
Users Conference shows. This was 
a 10 percent increase over the 
previous year. 

Hundreds of highway user organ- 
izations, representing a combined 
membership in the millions, have 
urged the repeal of the “emergency” 
automotive excises on the ground 
that they are a special burden on a 
special group of taxpayers. 

Despite the fact that they were 
begun as temporary taxes, and the 
fact that the emergencies which 
created them are over, these taxes 
have now cost highway users a 
grand total of more than nine bil- 
lion dollars. 


Every tax included in this group, 
except that on tires and _ tubes, 
showed a 1948 increase in collec- 
tions. For gasoline, the increase 
was 10 percent; lubricating oil, 1% 
percent; trucks and trailers, 80 per- 
cent; automobiles and motorcycles, 
about 13 percent. and parts and ac- 
cessories, about 10% percent. (The 
latter is a “hardship” tax that hits 
at those who must repair their 
cars.) Receipts on tires and tubes 
fell about 7 percent. 
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New Labor View 


Is Aid to Profits 


By George Deery 

Associate Editor 
| EALERS can find more interest 
in a new trend in labor pro- 
ductivity than the stalemated stock 
market which has moved within 
the narrow range of six points for 

more than seven weeks, 


This new look in output per 
worker, if continued and widened, 
can have an important bearing on 
dealership profits and those of 
larger corporations. 

While now more evident in the 
bigger corporations, its seepage into 
dealer shops with their smaller 
work force can be counted upon on 
the basis that human nature is 
pretty much the same everywhere. 

It all boils down to the fact that 
there’s a strain of the buyer’s mar- 
ket in the employment picture, too. 


A brief analysis is that when 
scattered layoffs are taking place, 
it’s human nature for the smarter 
workers to become more appreci- 
ative of their jobs and to work 
accordingly. 

+ * 
A Paes phase of this change in 
“4% attitude was evident when work 
attendance records improved after 


Postwar Record 


Set by L-O-F 


Postwar expenditures for plants 
and equipment by Libbey-Owens- 
Ford Glass have aggregated $23,- 
585,267, it is revealed in the annual 
report to shareholders by John D. 
Biggers, president. Net sales last 
year were $113,570,904, which was a 
gain of 14 percent over the record 
year of 1947. A portion of the dol- 
lar gain was due to moderate price 
advances but there was an actual 
gain in unit production, Biggers 
said. 

Net earnings in 1948 were $14,- 
207,338 after provision for deprecia- 
tion, maintenance and taxes and 
special provision of $3,000,000 for 
property replacement or excessive 
cost of new facilities. Earnings 
equaled $5.56 a share compared with 
$4.38 the previous year. Dividends 
aggregating $3.50 a share, paid to 
17,378 shareholders, equaled the pre- 
war rate of 1941. 

* 


Optimistic 
Cleveland Bronze 
Likes Outlook 


Ben F. Hopkins, chairman, and 
James L. Myers, president of Cleve- 
land Graphite Bronze, announce 
that earnings in 1948 were the high- 
est in its history. Net profit was 
$3,063,394, equal after preferred 
dividends to $4.60 a share on 643,840 
common shares. In 1947 the net 
profit was $2,903,557, or $4.32 a 
share, Sales in 1948 were $29,277,- 
979, compared with $30,543,648 in 
1947. 

“Our business was excellent in 
the first quarter of 1949 and we 
expect it to continue at satisfactory 
levels in the second quarter,” said 
Hopkins and Myers in the annual 
report. 

“A general feeling exists in the 
automobile industry that 1949 will 
be a good year, although we know 
that changes in the buying habits 
of the public can occur suddenly 
and with little warning. There is, 
however, general apprehension of 
the possible effects of certain pro- 
posals of the federal administra- 
tion which, if carried out, could 
influence all industry most unfav- 
orably.” 


* +* * 





Auto Stocks 

Mar. 28 Mar. 21 

Chlaryallet ..........0.00..0.. 52% 53 
a ee 6% 6% 
General Motors ...... 59% 59% 
Hudson .................... 10% 11% 
Kaiser-Frazer ........ 6% 6% 
Nash-Kelvinator .... 12% 12% 

RGAE cicscssescsinseseoss 3% 4 
Studebaker ............. 1834 18% 
I iia ccscccann 1% 1% 
Willys-Overland ... 5% 53% 
Average for ae — 
10 Stocks ............ 17.76 17.82 





the take-home total shrank with 
the elimination of war-born over- 
time. 

It’s more evident now in im- 
proved workmanship, less wan- 
dering from job to job and im- 
proved attendance, many execu- 
tives point out. The net result is 
higher efficiency. And that means 
higher profits, whether a firm 
employs two workers or 200,000. 

Now, a higher productive rate 
without overdoing (in unionized 
industries speedups would be 
checked), plus near 100 percent 
attendance and less turnover, would 
mean a more optimistic business 
outlook could be visualized. There 
are signs that such is the trend. 

+ * + 


“— savings, if passed on in 
lower prices, would mean more 
demand. Competitive conditions 
would be improved, In some of the 





RECOGNITION 


WINS CONFIDENCE 





If you use Pontiac 
Factory-Engineered 
parts, your Pontiac 
dealer will fur- 
nish you with this 
plaque. Display it— 
your Pontiac own- 
ers will have more 
confidence in your 
service. 








SERVES FORD DRIVERS IN CITY OF LESS THAN 10,000—This dealership, not two years 
old yet, is Opelika Motor Co. (Ford), in Opelika, Ala. 





slower lines, the unions have al- 
ready moved in this direction by 
forsaking wage boosts. 

Their leaders know that if the 
goods can’t be sold, there won’t be 
any work to do, Some of the labor 
organizations following this tack 
have long had the reputation of 
being among the most astute in 
the field. 

They have taken the attitude that 
they don’t want to kill the goose 
that lays the golden egg—they don’t 
want to cause it even a slight 


injury. 


INDEPENDENT REPAIRMEN COUNT ON... 


PLAQUE 


Alltime High Set 
By Motor Wheel 


Motor Wheel, reflecting record 
production, shipments and sales, re- 
ported 1948 net earnings, after pro- 
visions for federal taxes, of $3,447,- 
236 against $2,225,089 in 1947. These 
net profits equal $4.08 a share on 
the 845,752 outstanding shares, 
against $2.63 a share in 1947. 


Net sales totaled $58,339,674, up 26 


13 





FRB Cuts Margins 
To 50 Percent 


Less than a month after it 
eased credit controls on autos 
and other time payment items, 
the Federal Reserve Board last 
week reduced margin require- 
ments on sccurity purchases to 
50 percent from 75 percent. 

The higher figure has been in 
effect since Feb, 1, 1947, For 11 
months prior to that, 100 per- 
cent payment was the rule. Emil 
Schram, president of the New 
York Stock Exchange, called the 
move a constructive one, Mar- 
riner S. Eccles, former chair- 
man and now an FRB member, 
said the board’s action showed 
it considered deflation “more 
imminent.” 





016. “While our sales for 1948,” ex- 
plained John E. Garlent, “set an all- 
time record, our net profit on sales 
was 5.91 percent, which was less 
than our average rate of profit for 


percent over 1947 sales of $46,111,-/ the years 1936 to 1939, 


Saves Time 
and Money for You 
and Your Customers 


Next time a Pontiac owner needs a major motor over- 
haul show him the advantages of getting brand new 
power with a Pontiac Partial Engine Assembly. 

Built on Pontiac’s new-engine assembly line, the Partial 
Engine Assembly compares favorably in cost with a 
complete motor overhaul and—important to you— 
saves time and work. 


Your Pontiac dealer will explain the advantages of 
the Partial Engine Assembly and show how you can 
make a normal profit, save time, free up your shop 
for additional business and insure owner satisfaction. 























In nearly everyone's mind today the CBS Program Schedule 
is the strongest in all radio... strongest because it pleases 


and serves most of the people more of the time. 


~~ 


This leadership in network programming is no accident. 
It is the calculated result of years of planning successfully 


followed through. 


And it has been accomplished In many ways: 
—by inventing great package programs like “Suspense” 

and “My Friend Irma”: 
—by “showcasing” great programs like the Philharmonic; 
—by developing creat personalities like Godfrey: 

\ eS | \ 

—by securing them, like Benny and Amos ‘n° Andy. 
Invention... showmanship ...mMitiative. 
These are the vital elements which CBS has woven into 
this rich pattern of listening inside U.S.A. 
If you have your own radio program. you can be sure this 
pattern is the one in which it will flourish best. 


If you need a radio program. you can be sure that CBS 


has it for you—for the best new programs will 


continue to come from the Columbia Broadeasting System. 





=< 
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Used-Car Notes... 





Chicagoans to Stress 
Dollar Value, Safety 


CHICAGO.—The Greater Chicago 
Used Car Dealers Assn. will capi- 
talize upon relaxation of credit 


controls in its selling drive this) 


year. Theme of association mem- 
bers will be “Dollar Value for the 
Public.” And stress will be placed 
upon motoring safety. 

Announcement of this three- 
point program highlighted a meet- 
ing featuring the annual installa- 
tion of new officers and directors 
last week, with nearly 500 in at- 
tendance at the meeting, dinner 
and stage show. 

Sam Wolf of McLean Motors, 


Yeh 


newly elected president, keynoted 
the affair when he pointed out 
that used-car dealers must as- 
sume a vital obligation in bring- 
ing good transportation to the 
“lower income bracket wage 
workers.” 


er,” Wolf said that “with the re- 
adjustment of prices, the public 


able to own motor vehicles.” 





Products 


Bendix 
Hydraulic Power 
Steering 


\ 


Bendix-Weiss 
Constant Velocity 
Universal Joint 


Centermount 
Emergency 
and Parking Brake 
for Buses 
and Trucks 


HYDROVAC IS 


B-K* Power 
Braking System 
for Cargo 
Trailers 


Everything truck operators look for in power braking, 
they find in greater degree and for less cost in the 


Bendix Hydrovac*. It 


quicker stops with less p 


ee them easier, smoother, 
ysical effort. A record number 


of Hydrovac installations—over 2,000,000 at present— 
bears out this claim. Ask the man who uses Hydrovac 


about its performance . . 


. ask the man who services it 


| Declaring that “1949 will be a) 
| good year for the automobile deal- | 


people once again to buy cars 
| which have been denied to them 
by restrictive legislation,” he 
| added. 

| Milton T. Raynor, general coun- 
|sel of the association, emphasized 
| that “confidence by the public can 
|now rightfully be placed in the 
\legitimate used-car dealer, with 
the knowledge that both the dealer 
and the association will stand be- 
|hind merchandise sold to automo- 
| bile buyers.” 

Raynor said that the associa- 
tion membership of 280 is work- 
| ing toward improving safety 
| standards that will protect the 
public on the streets and “make 
| certain that driving standards 
| are set at high levels and prop- 
| erly maintained and enforced.” 
| Other officers installed were: 
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urer; Joseph Rosengarden of Ad- 
vance Auto Sales, Illinois state 
| director. 

Four regional vice-presidents, one 
|for each section of the city, were 
|also installed, namely: Herbert J. 
|Robinson of Angel of Broadway; 
David Flink of Southland Motor 
Sales; Anthony Rokosz of Skeezix 
Auto Mart, and Joseph Greenspan 
of Reliable Motor Sales. 

« * * 


Capital Dealers Ask Law 


| To Aid Car Sellers 


WASHINGTON. — The National 
Capital Used Car Dealers Assn. has 
urged the District of Columbia 
board of commissioners to adopt “a 
regulation that will adequately pro- 
tect the public in insuring prompt 
payment for automobiles sold to 


will be able to buy better trans-| Porter Johnston of Johnston Mo-| used-car dealers.” 
portation, and more people will be tors, executive vice-president; M. 


The NCUCDA’s action followed 


D. Scheckman of Municipal Motors | an earlier public warning from the 


“Relaxation of credit controls|Corp., secretary; Walter Sorensen| local Better Business Bureau that 
will make it possible for working ' of Sorensen-Oppman Motors, treas-! it had received numerous com- 


BUILDERS OF THE BASICS OF 


BETTER MOTOR VEHICLES 


Bendix* 


Automatic Clutch 
and Gear Shift 
Control Systems 





about the upkeep . . 


Bendix* Brakes 
for Buses, 
Trucks, and 

Passenger Cars 


Bendix 
Vacuum-Power 
Gear Shifter 





Back to the Days 


Of Horse Trading? 

MILWAUKEE.—The Milwau- 
kee Journal recently told of 
a used-car salesman accepting 
an eight-year-old 1,200-pound 
pinto as downpayment for a 
19386 used coupe. All three ap- 
peared to be satisfied. 





plaints from many persons to the 
effect that they had left their cars 
with used-car dealers for resale and 
have been unable to obtain their 
money. 

The association welcomed the 
warning of the BBB, and asserted 
at the same time that the practices 
under complaint were carried on by 
only a few local dealers, none of 
whom is a member of the NCUCDA. 


* * * 


Stolen Okla. Titles Linked 


To Huge Theft Ring 

OKLAHOMA CITY. — Theft of 
|hundreds of Oklahoma auto titles 
| by a big stolen-car ring whose op- 
erations cover the South has been 
|revealed here by city, county and 
state officers. 

O. K. Bivins, state investigation 
agent, voiced the belief the thieves 
were stealing the titles in Okla- 
homa, the cars in a second state 
and then taking the cars to a third 
state to register them before sell- 
ing. Stolen titles have turned up 
|/on cars stolen and then resold in 
such states as California and Ten- 
| nessee. 
| Another theory was that the 
ee merely fill out the stolen 
| titles themselves and then sell them 
|with the stolen vehicles. None of 
|the vehicles had as yet been un- 
|}covered in the northern half of 
the U. S. 

Although the burglars may be 
staying clear of the Dyer act by 
not transporting the stolen cars 
across state lines, they are subject 
| to federal prosecution under a fed- 
eral statute covering the use of 
traudulent instruments, in this case 
stolen titles, 

+ * : 


Over 40,000 Ads Checked 

By Chicago BBB 

| More than 40,000 classified ad- 
| vertisements in the used “automo- 
biles wanted” and “automobiles for 
| sale” categories were checked in 
the past six months by the Chicago 
Better Business Bureau. 


Reporting to that effect last 
week, the bureau made known its 
findings by stating: 

“The majority of errors involved 
failure properly to describe the 
type of body of the car offered for 
sale. In some instances, advertisers 
failed clearly to identify current 
models as ‘used.’ 


“Others pertained to too unintel- 
ligible abbreviations with the re- 
sult that readers could not always 
determine whether the amount 
quoted was the down payment or 
the full price of the car.” 

o a - 


Story Heads Association 


In Savannah, Georgia 


SAVANNAH, Ga.—C. G. Story has 
been elected president of the Sa- 
vannah Used Car Dealers Assn., 
organized here for the purpose 
of eliminating unethical practices 
among the used car dealers in this 
area. 

Melvin Karp was named secre- 
tary-treasurer of the organization. 











FIRST CHOICE! 


. and you'll see why Hydrovac is 


first choice! This preference indicates the value of in- 
cluding Bendix Hydrovac power braking ia your orig- 


inal equipment specifications. 


BENDIX PRODUCTS DIVISION of 


SOUTH BEND 20, INDIANA 


Export Sales: Bendix International Division, 72 Filth Avenve, New York Il, N. Y. 


*REG. U.S. PAT. OFF. 


aviation ae 








25-YEAR MAN—In receiving a 25-year gold 
service ring from S. E. Skinner (left), general 
manager of Oldsmobile, William J. Mahoney 
(right), director of personnel at Oldsmobile, 
joins 472 fellow employes of the division as 
. meminer of the Oldsmobile quarter century 
club. 


* 
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Licensing, Inspection Killed... 


Automotive Fees Up 
In Washington State 


OLYMPIA, Wash.—Washington’s 
state legislators were back home 
last week after putting in 10 days 
of overtime and enacting 247 of 
the 1,090 measures that came be- 
fore them. 

Among the enacted bills of in- 
terest to the automobile industry 
were those that would: 

1. Increase the cost of motor ve- 
hicle operation by hiking the gaso- 
line tax 1% cents a gallon, and by 
increasing license plate fees from 
$3 to $5, bus seat fees from $4.50 
to $9 and gross weight fees on 
commercial vehicles from 11.5 to 
100 percent. 

2. Inaugurate a long-range high- 
way program, with $107,000,000 to 
be spent during the next two years. 


3. Increase the charge for driver 
licenses from $2 to $3, with the 
extra dollar going to the state’s 
park system. A $1 fee will also be 
charged for examination of new 
drivers. 


4. Provide for permanent type 
license plates. 

5. Liberalize truck and truck- 
trailer lengths and weight regula- 
tions, provide for reciprocal license 
agreements with adjacent states 
and permit quarterly payment of 
license fees for trucks over 20,000 
pounds. 

6. Give free automobile licenses 
to World War II veterans who lost 
one or both legs in service. 


7. Provide for state inspection 
and approval of antifreeze com-| 
pounds before they can be sold| 
within the state. 

Many of the measures which 
failed of passage did so not be- 
cause of opposition to them, but 
because the lawmakers didn’t get 
around to acting on them. 


One of these was a bill, support- 





No Depression 
If People Work, 


Wilson Declares 


CORPUS CHRISTI, Tex.—Charles 
E. Wilson, president cof General 
Motors Corp., said here recently 
that slackers in industry are pos-| 
ing a serious threat to the nation’s 
economic security. 

“The nation will have no impor- 
tant recession if people will work 
for the things they would like to 
buy,” Wilson said. 

He added that the price of goods 
is directly affected by the efficiency | 
of the working man and that the 
“easy living” ideas of the early 
postwar period must be abandoned 
and people must get down to doing | 
an “honest day’s work” if prices 
are to come down. 

Wilson predicted another big 
year in 1949 for the automobile 
industry, stating that demand for 
autos will remain strong even| 
though customers are getting “a 
bit more selective.” 

He would not comment on future | 
prices of cars, saying it would de- 
pend on the cost of production and 
that if costs do not fall, prices can- | 
not be expected to do so. 

General Motors production will | 
be about 10 percent above that of 
1948, he said. He added that by 
next February auto buyers will be 
able to choose any car and expect 
immediate delivery. 





Survey Overlap 


Draws 
raws Warning 
WASHINGTON, — Business offi- 
cials, particularly trade association 
executives, are being cautioned by 
the U. S. Chamber of Commerce | 
against conducting statistical sur- 
veys that are initiated by a federal 
agency, unless such surveys have 
had the approval of the Bureau of | 
the Budget, as required by the Fed- 
eral Reports Act. } 
Along with several other organ- | 
izations, the USCC maintains a | 
committee to serve as “watchdog” | 
for businessmen in the matter of | 
needless, burdensome or duplicating | 
federal questionnaires. ' 


ed by the Washington State Auto 
Dealers Assn., which would have 
licensed automobile dealers and re- 
quired the posting of a perform- 
ance bond. 

The state’s compulsory inspection 
program was left to die a natural 
death, no money being set aside 
to provide for its operation for the 
next two years. 

Proposals to levy a state income 
tax and increase business and 
sales taxes were lost in a shuffle 
of disagreement over how they 
would be collected. 

Inasmuch as the state’s admin- 
istration anticipates a deficit of 
some $59,000,000, observers here 
foresee a special legislative meet- 
ing being called within the next 
year. 

Another law which was passed 
prohibits any employer of more 
than eight persons from discrimi- 








JUNIOR-SIZED SCHOOL BUS—Designed especially to meet the requirements of schools 
transporting small groups of children, this new Chevrolet Junior school bus carries 16 pupils 
contrasted to the 36 and 54-passenger capacity of the larger buses in general use. Several 
manufacturers are said to be producing the new school bus body which has an outside width 
of approximately 80 inches and is mounted upon a 137-inch wheelbase Chevrolet chassis with 
single rear wheels. 





job injuries or become ill. These 
benefits are financed by a 1 percent 
payroll deduction. 


nating against an employe because 
of race, color or creed. 

Idle compensation benefits were 
increased to a maximum of $25 a 
week for a possible 26 weeks for 
those workers who suffer off-the- 





AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 


Judge Reverses 
Contempt Ruling 


Against Knetzer 


SPRINGFIELD, Ill.—vU. S. Dis- 
trict Court Judge Charles D. Brig- 
gle last week set aside a previous 
ruling by him that Robert L. Knet- 
zer, the now renowned “alfalfa car 
dealer,” was in contempt of court 
for refusing to answer certain 
questions in bankruptcy hearings. 


The jurist said he reversed his 
decision on the basis of new infor- 
mation that Knetzer’s refusal to 
answer did not result in the con- 
cealment of any assets. 

However, Judge Biggle let stand 
an order to hold in custody James 
Walker, former Knetzer business 
associate, for a perjury inquiry by 
a grand jury. Judge Biggle said 
Walker’s answers to questions re- 
garding money delivered to Knet- 
zer were unsatisfactory. 


Knetzer told Judge Biggle that 
he usually lost $2,000 when he sold 
a Cadillac, and the judge asked: 
“Why did you do that? Are you 
unbalanced mentally?” 
Knetzer replied: “I hope not.” 





FEWER SET-UPS - MORE JOBS IN LESS TIME- 


MORE PROFITS —when you install 


A 


> 
REASONS WHY 


FRAME MASTER 


Has Been Such an 
Amazing Success 


| FRAME MASTER run- 
ways are removable for 
easy access in and out— 
and adjustable to the 
tread of a Jeep, Passenger 
Car or a 10-Ton Truck, 
built to withstand a 
60,000 Ib. vehicle load. 


2 FRAME MASTER tool 
unit consists of tools for 
both LIGHT and HEAVY 
correction work. Centering 
and tracking gauges are 
also included. 


3 FRAME MASTER in- 
cludes a complete set of 
jacks consisting of one 
(1) 50-Ton, one (1) 20-Ton, 
two (2) 12-Ton hand hy- 
draulics, and one (1) 20- 
Ton Porto Power Jack. 


4S ERAME MASTER car- 
riage assembly is easily 
interchangeable from 
heavy duty truck work to 
lighter passenger car 
work. Carriage arms per- 
mit quicker changeovers 
eliminating 4 to 5 set-ups 
on the average job. 


S FRAME MASTER has 
many built-in safety fea- 
tures, such as flanged 
ramps and runways to 
protect vehicles from slid- 
ing off—ample safeguards 
when applying pressure at 
high points, stretching or 
making a Diamond Pull. 


G FRAME MASTER has 
been manufactured for 
many years and is today’s 
outstanding equipment of 
its kind. 


Scexviee 


HEAVY DUTY MODEL D-48 
g 






FRAME MASTER is designed to handle any vehicle 
from a Jeep to a 10-Ton Truck. Its ultra heavy duty 
construction—its complete tool unit—its full flexibility 
of operation, will save many hours of your operators’ 
time. Fewer set-ups mean more jobs in less time. . . 


adding up to more profits. 


In addition to the Model D-48, there is a lighter model for passenger 
cars and light trucks and a light and heavy duty COLLISION UNIT 


for front and rear end correction work. 


AUTOMOTIVE EQUIPMENT DIVISION OF 
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aligning fixtures. 


OF THEM ALL— 
BUT SO EASY TO WORK ON 


Write 
for catalog and 


name of your local 
representative. 


BUILDERS ORNAMENTAL IRON COMPANY 


4655-59 WEST ARTHINGTON STREET a CHICAGO 


LARGEST EXCLUSIVE MANUFACTURER OF FRAME AND AXLE STRAIGHTENING FQ 


DETROIT PUBLIC LIBRARY 


1LLINOIS 


HPMENT 


44, 








18 
8 States Consider Bills . 
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Bond Issues Proposed 
To Finance Highways 


WASHINGTON. — Credit financ- 
ing of highways by bend issues 
has been proposed by legislatures 
in eight states, a survey by the 
National Highway Users Confer- 
ence reveals. Legislative proposals 
providing for bond issues have bee been 


Car registrations by states are released 
here weekly, as completed by R. L. 
Polk representatives in state capitals. 
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The following advertised delivered prices 
are based on factory retail prices at the 
factories. They include dealer delivery 
and handling charges and federal taxes. 
They do NOT include transportation 

» State sales taxes, or optional 


equipment. 

BUICK—Super Series 50—4-dr. sed., $2,- 
174; 2-dr. sed., $2,075; conv., $2,603; stat. 
-, $3,203; Roadmaster Series 70—(Dy- 
naflow standard)—4-dr. sed., $2,758; 2-dr. 


sed., $2,639; conv., $3,176; stat. wag 
OADILLAC—Serles 61—4-dr. sed., $2,- 
919; 2-dr. sed., $2,814; Series 62——4-dr. 


sed., $3,076; 2-dr. sed., oh 992; conv., $3,- 
523; Series 60 Special—4-dr. sed., $3,859; 
Series 75—5-pass. sed., $4,791; 7-pass. 
sed., $5,011; 7-pass. Imperial, $5,211. 

CHEVROLET — Ficetline — 4-dr. 
sed., $1,471; 2-dr. sed., $1,424; fa gs 
Deluxe—4-dr. sed., $1, 550; 2-dr $1,- 


503; Styleline Special—4-dr. sed., wadeati; 

2-dr. sed., been 424; club cpe., $1,429 

re, $1,350 Styleline Deluxe—4-dr 

$1, 550; 2-dr. sed., $1,503; club c ope. "1: 

519; conv., $1,868; stat. wag., $2, 
CHRYSLER — Royal (six) — 4-dr. sed., 

$2,158.75; club cpe., $2,138.75; Windsor 

(six) —( tic standard)—4-dr. sed., 


$2,353.50; club cpe., $2,332.50; conv., $2,- 
766; Saratoga ( stand- 
ard)—4-dr. sed., 


eight)—(Prestomatic 


$2,640; club cpe., §2,- 


initiated in Arkansas, Iowa, Maine, 
North Carolina, Oklahoma, Oregon, 
Pennsylvania and West Virginia. 
Legislation adopted and approved 
by referendum in Arkansas pro- 
vides for issuance of state high- 
way construction bonds in the total 


CHRYSLER 
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| 
| 
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amount of $28,000,000, not to exceed 
$7,000,000, in each of the years from 
1949 to 1952, 

A Maine proposal, to be voted 
on in a special election, would 
amend the constitution, authorizing 
an additional 20-year bond issue not 
to exceed $40 million, the proceeds 
from such bonds to be used for 
construction of state and state-aid 
roads and bridges. 

One North Carolina bill would 
authorize a $200,000,000 bond issue, 
while another asks for a $100,000,000 
issue, both subject to a vote of 
the people. The latter bill would 
impose a one-cent gasoline tax in- 
crease for payment of principal and 











interest on bonds. Both bills would 
use proceeds for secondary road 
construction. 

A joint resolution in Oklahoma 
would amend the constitution to 
provide for a $150,000,000 bond 
issue, subject to approval by the 
people, principal and interest there- 
on to be paid from state revenues 
from sale of alcoholic beverages. 

Legislation which has passed the 
house in Pennsylvania would create 
a state highway and bridge au- 
thority with power to float a $40,- 
000,000 bond issue to construct state 
highways and bridges. 

Enacted legislation in West Vir- 
ginia authorizes “reissuance” of $10 
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Current Prices on New Automobiles 


$2,339.75) ; 
; Commo- 


$2,398.50 
$2,374.25 (8-cyl., 
$3,137.75). 
$1,995; 
Deluxe—4-dr. sed., $2,- 





613.75; New Yorker (eight)—-(Prestomatic , 


standard)—4-dr. sed., $2,760.75; club cpe., 


$2,734.50; conv., $3,240.75. 

CROSLEY — 2-dr. deluxe sed., $959; 

conv., $959; stat. wag., $991. 
S0TO--Deluxe—4- ar. sed., $2,006.25; 


club cpe., $1,995.75; Custom—(Tiptoe Shift 
standard)—4-dr. sed., $2,193.75; club cpe., 
$2,175.75; conv., $2,598. 

DODGE—Wayfarer—bus. cpe., $1,631.25; 
Meadowbrook—4-dr. sed., $1,868.25; Coro- 
net—4-dr. sed., $1,947.25; town sed., $2,- 
031.50; club cpe., $1,933.50; conv., §$2,- 
348.50. 

FORD—Six—4-dr. sed., $1,473.50 (V-8, 
$1,560); 2-dr. sed., $1,426 (V-8, $1,513); 
club cpe., $1,416 (V-8, $1,523); bus. cpe., 
$1,330 (V-8, $1,433.50); Custom Six—4-dr, 
sed., $1, net 50 (V-8, $1,665.50); 2-dr. sed., 


$1,539 ‘(V-8, $1,618); club cpe., $1,529 
(V-8, si 613); conv., $1,886 (V-8, $1,- 
965.50); stat. wag., $2,119 (V-8, §2,- 
264.50). 
FRAZER—4-dr. sed., $2,395; Manhattan 
—4-dr. sed., $2,595. 

IN—Super ‘‘6’"—4-dr. sed., $2,- 
222.25 (8-cyl., $2,343); 2-dr. sed., §$2,- 


171.25; club cpe., $2,219 (8-cyl., 
bus. cpe., $2,069; conv., $2, 
dore ‘‘6’’—4-dr. 
$2,514); club cpe., 
489.75); conv.. $3,056.75 (8-cyl., 

KAISER —Special—-4-dr. _sed., 
Traveler, $2,088.48; 
195; Virginian, $2,995. 

LINCOLN — 4-dr. sed., $2,680.50; spt. 
cpe., $2,633; conv., $2,117; Cosmopolitan— 
4-dr. spt. sed., $3,344; 4-dr. town sed., 
$3,344; spt. cpe., $3,291.50; conv., $4,054. 

MERCURY—4-dr. sed., $2,116; spt. cpe., 
$2,084.50; conv., $2,536.50; stat. wag., 
$2,820.50. 

NASH—600 Super—4-dr. sed., PO ae 
2-dr. sed., $1,807; club cpe., $1,829 600 

aoe Special—4-ar. sed., $1,880; "2-dr. 

» $1,855; club cpe., $1,877; 
-dr. sed., $2,279; 2-dr. sed., $2,- 

254; club cpe., $2,275; Ambassador Super 
Special—4-dr. 'sed., $2,348; 2-dr. sed., $2,- 
323; club cpe., $2,344; Ambassador Custom 
—4-ar, sed., $2,489; 2-dr. sed., $2,464; 


club cpe., $2,455. 
OLDSM' 16 Standard—4-dr. 
sed., $1,848 (deluxe, $1,990); town sed, 


(8-cyl., 
$2,- 


sed., 


<< 


million in highway bonds (under 
the revolving bond issue), principal 
and interest to be paid from a state 
tax levy on personalty and realty. 

Another West Virginia bill to 
finance from road monies the $50,- 
000,000 bond issue for secondary 
roads which was approved by the 
voters at the last election has 
passed both houses. 

Legislation in Oregon would au- 
thorize issuance of bonds by the 
state highway commission for state 
highways, but in no _ specific 
amount. An Iowa bill to permit 
counties to issue highway bonds 
has been tabled. 
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4-dr. sed., $1,755 (deluxe, $1, 850); sed. 
cpe., $1,705 (deluxe, si. 800); Streamliner 
Eight aoe 0 824 (deluxe, 
$1,919); sed. cpe., $773, “(deluxe, $1,868) ; 
Chieftain Six Standard—4-dr. sed., $1,776 
(deluxe, $1,871); 2-dr. sed., $1,726 (deluxe, 
$1,837 (deluxe, $1,979); 2-dr. sed., $1,774 | $1,821); club cpe., $1,726 (deluxe, $1,821); 
(deluxe, $1,916); club cpe., $1,748 (deluxe, | conv. deluxe, $2, 153; bus. cpe., $1,603; sed. 
$1,889); conv., $2,164; Series 88 Standard | delivery, $1,765; stat. wag., $2,559 (deluxe, 
—(Hydra-Matic standard)—4-dr, sed., $2,- | $2, 638); Chieftain Eight Standard—4-dr. 
265 (deluxe, $2,396); town sed., $2,254 (de- | sed., $1,844 (deluxe, $1,939); 2-dr. sed., 
luxe, $2,385); 2-dr. sed., $2,191 (deluxe, | $1, 794 (deluxe, $1,889); club cpe., “ 794 


$2,322); club cpe., $2,164 (deluxe, $2,295); 
conv., $2,580; stat. wag. deluxe, $3,317; 
Series 98 Standard — (Hydra-Matic stand- 
ard)—4-dr, sed., $2,521 (deluxe, $2,615); 
2-dr. sed., $2,447 (deluxe, $2,541); conv. 
deluxe, $2,994 
PACKARD — Eight — 4-dr. sed., $2,275 
(deluxe, $2,543); 2-dr. sed., $2,250 (deluxe, 
Sets stat. wag., $3,245; Super Eigh 
4-dr. $2,827; 2-dr. sed., $2,802; conv., 
$3.250" 7-pass. sed., $3,500 (deluxe, o: 
850); 7-pass. lim., $3,650 (deluxe, $4,000 
Custom Eight — 4-dr. sed., $3,750; ade 
sed., $3,700; conv., $4,295; 7-pass. sed., 
$4,704; 7-pass. lim., $4,868. 
PLYMOUTH—Deluxe—4-dr. sed., $1,566; 
club cpe., $1,534.25; bus. cpe., $1,385.75; 
Special Deluxe—4-dr. sed., $1,644; club 
epe., $1,617.50; conv., $1,997. 
PONTIAC—Streamiiner Six Standard— 


— 756.75; bus. cpe., $1,662; conv., 
Commander Deluxe—4 


conv. deluxe, $2,221; ; 


(deluxe, $1,889) ; bus. 
$1, 832; stat. 


cpe., $1,671; sed. delivery, 
wag., $2,627 (deluxe, $2,706). 
STUDEBAKER — Champion Deluxe — 

4-dr. sed., CAO: So eS. $1,656.75; 
club cpe., $1,683; bus. cpe., $1,588.25; 
Champion Deluxe—4-dr. sed., $1,- 
762; 2-dr. sed., $1,730.50; club SEtie: =" 

-dr. sed., ote 
2-dr. sed., $1,987.75; club cpe., $2,014; 
bus. cpe., $1,919.25; Commander 
Deluxe—4-dr. sed., $2,140.50; 2-dr. sed., 
$2,108.75; club cpe., $2,135; bus. cpe., $2,- 
040.50; Land Cruiser 4-dr. sed., $2,327.75; 
conv., "$2,467. 50. 


WILLYS-OVERLAND — Jeepster conv., 
$1,602.22; 4-cyl. stat. wag., $1,708.89; 
6-cyl. stat. wag., $1,814.14; 6-cyl, stat. 
sed., $1,866.29. 
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On the average, each 100 farm families reading Country Gentleman 
own 259.6 automotive units ... trucks, tractors, automobiles .. . 


... and no other kind of magazine reaches them effectively 


In a recent national farm survey, Crossley, Inc., found that: 

Nearly two-thirds of Country Gentleman’s women readers read 
none of the four leading monthly women’s magazines—and over 
three-fourths of them read none of the three leading weekly mag- 
azines... 


The Wilsons of Tennessee, Country Gentle- 
man family featured in a recent issue, use More than four-fifths of Country Gentleman’s men readers read 


tractors, truck and other equipment to help 
work their 200-acre farm. none of the three leading weekly magazines, 


2,300,000 circulation eoncen- 
trated among the “‘top-half” farm 
families who receive 90% of the 
nation’s entire farm income. 
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All | hear is 


FORD, FORD, 












THE 49 FORD ‘AT r YOUR DEALERS TODAY 





This 24-sheet placed first in the automotive classification, and third 
among all posters in the Outdoor Awards for 1948. 





Wont be long 


now: 
Watch 


s i? aaa = 









KaeP IN TOUCH WITH YOUR FORD DEALER 


Third place in the automotive group was awarded by the judges to 
this human-interest “teaser” board for the '49 Ford. 
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FORD POSTERS 

@y| TOP NATION'S 

| AUTOMOTIVE 
OUTDOOR 
DISPLAYS 


In the recently concluded 


the opposite 
to the two posters on ’ : 
Pe aoe a Ford “‘24-sheets eer ben 
vale mention as being among the 
Posters of the Year.” 


nationwide Exhibition, Outdoor 
Advertising Art for 1948, sponsored 
by the Art Directors’ Club of Chicago, 
Ford posters dominated the field 
in the automotive group. And 
what’s more, Ford outdoor advertising 
went On to win nine awards out of 100 
—outstanding recognition of leader- 
ship. Here again is more positive 
evidence of why, in every way— 


It’s great to be a Ford Dealer! 


DIVISION OF FORD MOTOR COMPANY 


Lm 


FORD DEALERS KNOW FORDS BEST 





: } 
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Kibbee Joins ATA Staff 
As Aide to Stevens 


Lewis C. Kibbee, automotive en- | 


Corp., Allentown, Pa., has joined 
the staff of the American Truck- 
ing Assns., Inc., as assistant to 
Hoy Stevens, chief of the equip- 
ment and operations section. 
Kibbee had been with the Mack 
corporation four years, testing 
trucks, buses and fire apparatus in 
the firm’s experimental engineering 
laboratory. Before that he was with 
the operations department of the 
Interstate Buses Corp. West 
Springfield, Mass., and the mainte- 
nance department of B. F. Quimby 
Contracting Co., Brookline, Mass. 
+ 


* * 


Service Station Co. 


Names Nyden 


S. K. Makemson, general sales 
manager of Service Station Equip- 
ment Co., Muskegon, Mich., manu- 

ame facturer of Eco 
automatic Tire- 
flators and Ben- 
nett gasoline 
pumps, announces 
the appointment 
of Curtis N. Ny- 
den as Cleveland 
division manager. 

For the past 
seven years Ny- 
den’s activities 
have centered 
around the mar- 
keting of industrial products in the 
Midwest. He served as assistant 
sales manager and later as central 
district sales manager for Parker 
Appliance Co. 

« 





Curtis N. Nyden 


Douglas First Canadian 


To Head Up ASTE 


Robert B. Douglas, Montreal, was 
elected president of the American 
Society of Tool Engineers at the 
annual meeting held recently in 
Pittsburgh. Douglas, who is presi- 


Buffalo Dealer 
Accents Service 
In 49 Dodge Ad 


BUFFALO.—Brost Motors, Inc., 
1285-1291 Main St., used the intro- 


duction of the 1949 Dodge as a|A 


springboard to play up the scope 
of its newly expanded service cen- 
ter in a large newspaper ad. 


Said the ad caption: “Brost keeps 
pace with the daring new Dodge. 
More and finer equipment... re- 
modeling improvements . . . build- 
ing additions and expansion for a 
greater new Brost Motors.” 


Copy continued: “Ten years of 
growth with Dodge through cour- 
teous, competent, dependable, eco- 
nomical service. Added improve- 
ments year by year. Planned and 
carried out with common sense 
and imagination in engineering re- | 
search in car and truck service. 


“Just growing and growing and 
growing, from 35,000 square feet in) 
1939; to 72,500 square feet in 1941; 
to 110,000 square feet in 1947; to) 
160,000 square feet today. 

“More and better wash and lu- 
brication racks . . . more and fast- 
er motor testing machines 
more and better wheel aligning) 
and balancing equipment. a 
and finer painting department . 
larger and finer collision shop . 
larger and finer brake, transmis- 
sion and differential departments. 

“Bigger exclusive truck service 
department . - more light and 
heavy truck repair equipment... 
higher and wider entrance and 





exit doors.” 1% 


Inventors Plan Exhibit 


In New York June 4-11 

NEW YORK.—The First Inter- | 
national Inventors Exposition, spon- 
sored by the American Inventors 
Assn., will be held in Grand Central 
palace here, June 4-11. G. A. Par- 
sons, managing director of the ex- 
position, said “special consideration 
will be given to inventions that cre- 
ate new jobs.” 














AUTOMOTIVE NEWS, the Newspaper of | 
= Industry, read by everyone who counts 
in America’s No. 1 Industry . 
clot more than 100,000 readers weekly! 


Auto Personnel 





dent of Godscroft Industries, Ltd., 
succeeds I. F. Holland, Hartford, 
Conn, 

The first Canadian member to 
gineer formerly with Mack Mfg.| head the society, Douglas was em- 


ployed by the Canadian Car and 
Foundry Co., Ltd., becoming works 
manager in the Propeller division 
prior to forming his own company 
two years ago. 

* + * 


Hammond Named Sales Head 


At Marion Metal Products 


Officials of Marion Metal Prod- 
ucts Co., Marion, O., announce that 
W. H. Hammond of Detroit has 
been elected sales vice-president. 

Hammond is a veteran in the 
automotive dump body and hydrau- 
lic hoist industry. In 1934 he be- 
came sales manager of the Hoist 
and Body division of Gar-Wood In- 
dustries, Inc., and in 1942 was 
elected sales vice-president for all 
divisions of that company, from 
which position he recently resigned. 

* 


* * 


Little Quits After 32 Years 


With Bearings Firm 


William C. Little has resigned as 
the Detroit district manager of 
Bearings Co. of America, Lancas- 
ter, Pa. 

He completed 32 years of service 
with the firm. 


* * + 


Morse Named to Direct 


GM’s Suggestion Plan 


Appointment of Donald G. Morse 
as director of the General Motors 
employe suggestion plan section of 
the employe relations staff is an- 
nounced by Harry B. Coen, em- 
ploye relations vice - president. 
Morse succeeds John M. Jerpe, who 
died suddenly March 10 while ad- 
dressing a meeting in Indianapolis. 

Born in Detroit, Oct. 6, 1906, 
Morse attended Wayne university. 
He joined General Motors Accept- 
ance Corp. in March, 1935, in sales 
promotion work and in August, 
1943, transferred to the Fisher 
Body division central office where 


| he was in charge of the credit 


department. He joined the employe 


| relations staff in October, 1945. 


Heller Bros. Shuffles 


Executive Personnel 


Succeeding the late Paul Heller, 
rthur C. Heller has been elected 
president of Heller Bros. Co., pio- 
neer manufacturer of files, rasps, 
hammers and other hand tools and 
tool steel with factories in New- 
comerstown, O., and Newark, N. J. 


At the same time James G. Henry 
jr. was elected vice-president and 
secretary, Lawrence B. Heller as- 
sistant secretary and Anna W. 
Ibach treasurer. These new officers 
represent the first major change in 
the management of the corporation 
in over 30 years. 

+o o o 


| Dougherty Elected Secretary 


At U. S. Rubber Co. 
William M. Dougherty has been 


| elected secretary of U. S. Rubber 


Co. to succeed the late Eric Burk- 
|man. Dougherty has been associat- 
| ed with the company 26 years and 
| recently has been serving as assis- 
tant to the president. 

He was graduated from Prince- 


*, ton in 1919 and shortly thereafter 


went to work for a Wall Street 
| investment firm. In 1923 he became | 








IN THE BLUE GRASS REGION—J. V. Gasser Garage (Chrysler), Henderson, Ky., occupies 
these new facilities. Service customers who return for more jobs are an aim of this dealership. 


a member of the commercial re- 
search department of U. S. Rub- 
ber. He was appointed assistant to 
the president in 1947. 


Thornburgh and Boylan Fill 


Buick Engineering Posts 


Two engineering staff appoint- 
ments are announced by Charles A. 
Chayne, chief engineer of Buick. 

Roy S. Thornburgh was named 
staff engineer in charge of the elec- 
trical division, and Henry W. Boy- 
lan was named staff engineer in 
charge of experimental engineering. 
Thornburgh succeeds Harry C. 
Doane and Boylan succeeds Rich- 
ard C. Cook. Doane and Cook have 
been named assistant chief en- 


gineers. 
+ * * 


Timken-Detroit Sales Posts 


Given White and Heath 


Timken-Detroit Axle Co. reports 
the addition of two men to the 
sales department of its special 
equipment division. 

J. R. White has been engaged as 
a sales engineer and will be as- 
signed to the Midwest. For the past 
15 years, White has been employed 
in the engineering department of 
Diamond T Truck Co. Carl M. 
Heath has been promoted to the 
position of sales representative. 
Heath has served Timken-Detroit 
for eight years, both as regional 
and service department representa- 


tive. 
* * 


Thompson Nasues 
New Managers 


A series of promotions in execu- 
tive ranks, extending the company’s 
postwar policy of establishing its 
Greater Cleveland manufacturing 
plants as autonomous operating 
units, is announced by F. C. Craw- 
ford, president of Thompson Prod- 
ucts, Inc. 

At the Tapco plant in Euclid, O., 
G. R. Moore, formerly of staff sales, 
was named manager of the valve 
division. 

Andrew Karabinus, formerly fac- 
tory manager, was promoted to the 
post of assistant manager of the 


valve division. John B. Gates, of | 


the Detroit sales office, was named 
sales manager for valves, and John 
Newton moved up from sales engi- 
neer to chief engineer. 

Irwin A. Binder was named as- 
sistant manager of Tapco’s jet divi- 
sion, devoted exclusively to the pro- 
duction of jet engine components. 
R. E ings was placed in 
charge of sales and engineering of 
jet products. 
| KE. P. Riley was promoted from 


af WOLVERINE DEALERSHIP—New showroom and parts department of Lundstrom Chevrolet 


(Chevrolet-Oldsmobile), Manistique, Mich., 
. an esti- 7. and service equipment. Formal opening of the building coincided with the public 
announcement of the 1949 line of cars. 


incorporate the latest trends in building 





| of Red Key, Ind., 


engineering and sales manager to 
the post of assistant manager of 
the Tapco parts and accessories 
division, and in the Tapco light 
metals division, managed by Arthur 
Townhill, R. T. Lewis was named 
sales manager. 

At the company’s Cleveland plant, 
C. W. Ohly, former engineer, was 
named assistant manager, and R. M. 
Ward, formerly Eastern sales rep- 
resentative, was made sales man- 
ager. 

+ + * 


Smith Succeeds Wardle 
As Cadillac Comptroller 


John F. Gordon, general manager 
of Cadillac, has announced the ap- 
pointment of C. H. Smith as divi- 
sional comptroller, succeeding W. B 
Wardle, who becomes special assist- 
ant to the general manager. 

Wardle became associated with 
General motors in 1910 and has 
served as Cadillac divisional comp- 
troller since 1928. Smith joined 
Cadillac in 1929 and has served con- 
tinuously in accounting and finan- 
cial administration activities. Since 
1945 he has been serving as assist- 
ant divisional comptroller. 

+ * * 


Crosley Names Williamson 


To Head Michigan Sales 


Clyde Williamson has been ap- 
pointed regional sales manager in 
Michigan for 
Crosley Motors, it 
is announced by 
Powel Crosley jr., 
president. Wil- 
liamson, a native 


came to Crosley 
from the War 








| 





Assets Adminis- 
tration. 

He started his 
career in the au- 
tomobile business 
with Wilson Foundry & Machine 
Co., Pontiac, in 1916. His history 
includes service with Willys-Over- 
land, Chrysler Corp. and Nash 
Motors. 


C. Williamson 


* * * 


Boll Gets Dealer Post 
In U. S. Tires Shift 


W. J. Palmer has been appoi:ated 
New York district manager for 
U. S. Tires division of United 
States Rubber Co., succeeding J. A. 
Boll, who has been made manager 
of dealer development, according 
to J. C. Ray, U. S. Tires sales man- 
ager. 

At the same time, it was an- 
nounced that C. W. Ort is appoint- 
ed district manager for Portland, 
Ore., and H. D. Smith is appointed 
district manager at Newark. 

Palmer has had more than 25 
years’ experience in sales activities 
for the company, including several 
managerial positions in the south- 











ern states. Boll has been with the 
rubber company for more than 20 
years. 

Ort joined the rubber company 
in 1913 as a salesman. Smith joined 
the rubber company in 1946. 


* + * 


Smith Succeeds Fisher, 


Studebaker Body Chief 


The retirement of George M. 
Fisher, for 25 years superintendent 
of Studebaker Corp.’s body division 
and a Studebaker veteran of 45 
years, is announced by P. O. Peter- 
son, vice-president in charge of 
manufacturing. 

Succeeding Fisher is C, H. Smith, 
who has been with Studebaker since 
1925, the last four years as assistant 
superintendent of the body division. 
Fisher, a native of South Bend, 
joined Studebaker in 1904. His first 
job was in the carriage division. 

+ * * 


Auto-Lite Promotes Maw, 
Transfers Fairbanks 


H. R. Butts, sales manager, an- 
nounces the following personnel 
changes in the merchandising divi- 
sion of Electric Auto-Lite Co.: J. 
W. Fairbanks, transferred from 
central to western division man- 





Fairbanks 


R, F. Maw J. W. 


ager; R. F. Maw, promoted from 
district supervisor to central divi- 
sion manager. 

Fairbanks jeined Auto-Lite as a 
district supervisor in Seattle in 
1937, where he remained until 1944, 
when he was transferred to Chi- 
cago. Maw has also been with 
Auto-Lite since 1937, starting as a 
representative in the firm’s west- 


| ern division. 


* * * 


_Danto Named Market Analyst 


BINDER for 
Automotive News 


ANSWERING many requests from our 

readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 


AUTOMOTIVE NEWS 


At GM’s Diesel Division 


Raymond E. Danto has joined the 
sales staff of Detroit Diesel Engine 
division, General Motors Corp., as 
a market analyst, according to V. 
C. Genn, general sales manager. 

The conduct of customer research 
and market condition studies as re- 
lated to General Motors Series 71 
Diesel engines are covered in Dan- 
to’s assignment with the organiza- 
tion and analysis department. 

7 > «. 


U.S. Tires Names Clarkson 


To Head New Branch 


U. S. Tires division of U. S. Rub- 
ber Co. announces the opening of a 
sales branch at Grand Rapids, Mich. 
The new branch will be located at 
167 Ottawa Ave. N.W 


Elmer R, Clarkson has been ap- 
pointed sales manager of the new 
branch, according to J. C. Ray, U.S. 
Tires sales manager. He joined the 
company in 1942. 


s * e 


Allman Promoted 


J. J. Allman has been named 
manager of accessories sales in the 
Associated Lines Sales division of 
B. F. Goodrich Co., it is announced 
by M. G. Huntington, division gen- 
eral manager. The division handles 
the sale of Brunswick, Diamond, 
Hood and Miller brands of tires 
and accessories. Allman succeeds 
M. J. Way, who has entered a busi- 
ness of his own. Allman joined the 
company in 1987. 
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Mack Moves N. C. Office 


adjoining the Gray Co. The ga-/sparks from an emery wheel and 
Mack International Truck Co., 


rage owner was insured against destroyed the garage and spread 
to the building and merchandise 


may recover damages from a ga- 
rage owner whose negligence 











caused damage. | fire. He maintained on its prem-| (+ the Gray Co. Charlotte, N. C., has moved from 
D aia In Humiston v. Hock, 194 Pac. | ises an open vat containing highly |  ,. nigher court held the latter | 1400 S. Mint St. to a new building 
€cis1ions (2d) 122, the testimony showed that | inflammable petroleum liquids. entitled to recover from the garage |at 228 Dalton Ave. T, H. Jones is 


By Leo T. Parker 'an automobile garage was located! This vat of liquids took fire from ' owner $57,199 damages. Carolina district manager. 


Attorney at Law 
ECENTLY a reader wrote: “A| 
few weeks ago I was injured 


while doing my work. I was being | 7 





: 
paid by the hour. The Industrial 
Commission refused to allow me) 
2 any compensation because I had 
only one doctor who testified that 
| 


SS 





I was injured while doing my work. 
Can you help me?” 
According to a recent higher 
court a court will award com- 
pensation under a state work- 
men’s compensation act based on | 
testimony of a single physician. 
In Standard Co. v. Shepherd, 185 
Pac. (2d) 196, an employe filed a 
claim for compensation under the 
state workmen’s compensation act. 
The testimony showed that the 
employe was taken immediately to 
a physician after the injury. 

The doctor testified that the em- 
ploye sustained the alleged injury. 
Therefore, the industrial commis- 
sion awarded compensation direct- 
ing payment of 50 weeks at the 
maximum of $21 per week, based 
on permanent partial disability. 

* * * 


eee Re 


Must Have Permit 

A LATE higher court held that 
all operators of motor vehicles 

for transporting of passengers in- 

terstate must obtain a permit from 

the Interstate Commerce Commis- 

sion. 

In Vincent v. United States, 58 
Atl. (2d) 829, it was shown that 
the owner of an automobile of- 
fered to take a passenger from 
Washington to Pittsburgh for $12. 

The owner of the automobile 
was convicted by the lower court 
of violating the motor carrier act 
by engaging in interstate trans- 
portation of passengers as a com- 
mon carrier by motor vehicle for 
hire without having secured a 
certificate of public convenience 
and necessity from the Inter- 
state Commerce Commission. 

The higher court approved the 


conviction, How to go home in Philadelphia 


$57,199 Damages 
T IS WELL established law that 
the owner of adjacent property 


New Winter Records Set 


By American Airlines 
NEW YORK.—American Airlines 
continued to set new winter rec- 
ords during February, after a rec- 
ord postwar January, R. E. S. 
Deichler, sales vice-president, an- 
nounced. During February, histor- 
ically the low point of the year, 


American operated 99,680,105 pas- In Philadelphia, heart of a trading area of over four million popula- 
senger miles, an increase of 42.3 2 c alts 
percent over the same month of tion, home is where The Bulletin is read Monday through Sunday. 
1948, he said. i t h in th tion’s third largest 
Air freight gained 35.2 percent | So the noe itil ° go oer ae : oe 7 & 
over February, 1948, with 1,893,909 | market is to call in company with The Bulletin. 
ton miles carried. Air mail, swelled : 
by ie nee air parcel post service, In the 400 block of School House Lane, for example, The Bulletin 
jumped 60.3 percent over the same to 57 of 71 households interviewed 
1948 month to 736,820 ton miles. ~~ 
Thi 1 7 . a adi 
on. a ee om _— a ars : That’s the story in the whole city: more than four out of five families 
ant eon Air monte etme failed take The Bulletin. They go over its advertising messages carefully 
o register a gain, dropping 5.1 of : i : 
seventh Gnenk thus Gian aaa tent and thoroughly for The Bulletin is their constantly consulted guide : in Philadelphia 
year. Deichler said the sharp win-| book in making purchases. It goes home, stays home, is read by the pee rly everybody reads 
ter decline in traffic associated | : : : : 
with air transportation did not | entire family—evenings and Sundays. : The Bulletin 


occur this year. | 












Dealer 


Dorais, Grid Great, Buys 


Indiana Chevrolet Deal 


Charles E. (Gus) Dorais, a famous 
name in football and the man who, 
with the late Knute Rockne, popu- 
larized the forward pass, has ac- 
quired the Chevrolet franchise in 
Wabash, Ind., T. H. Keating, gen- 
eral sales manager of Chevrolet, 
announces. William Dorais will be 
associated with his father. 


Dorais made football history in| 


1913 when he completed 12 forward 
passes to Rockne, enabling an un- 
derrated Notre Dame team to de- 
feat Army. Later he served as 
coach and athletic director at the 
University of Detroit. During his 
long residence in Detroit, Dorais 
served several terms on the Detroit 
common council. Dorais acquired 
Bromley Chevrolet Sales from the 
widow of the late owner. 


Four-Day Fete 
3-in-] Celebration Marks 
McNutt Motor Debut 


The 20th anniversary of McNutt | 


Motor Co. (Chrysler), the grand 
opening of the McNutt Bros. new 
dealership and the 25th anniver- 
sary of the Chrysler Corp. featur- 
ing the showing of the 1949 Chrys- 
ler line recently marked a triple 
celebration in Maryville, Tenn. 
The celebrations relating to the 
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Doings 


triple observance lasted over a four- 
day period, during which time spe- 
cial parties were held for company 
employes and families, for the gen- 
eral public and for fellow dealers. 

Frank and Hugh McNutt head 
up the deal. 


* * * 


Kuhn Buys K-F Outlet 


From Louisville Pair 


Kentuckiana Motors, Inc., 950 
S. Third St., Louisville, dealers 
and distributors for Kaiser-Fraz- 
er cars since they were first in- 
troduced, has been sold by E. H. 
Abbott and’ Sam Manly to Fred 
L. Kuhn and his associates. Kuhn 
has been acting as _ wholesale 
manager for the firm. 
Meanwhile, Abbott has ac- 
quired Louisville property on E. 
Broadway and announced his in- 
tention of going into the used-car 
business. Manly, presumably, will 
devote his time to his legal 
practice. 
| * * * 
Milling Retires, Sells 
| Interest in L-M Deal 


L. M. Milling, vice-president and 
secretary of Milling-Nelson Motors, 
Inc. (Lincoln-Mercury), Columbia, 
S. C., has retired and disposed of 





his interest in the company to P.| 


H. Nelson and to C. R. Whipple jr., 
who has become vice-president and 
secretary. 

The name of the company has 
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KROMVENTS 


(Reg. U. S. Pat. Off.) 


the outstanding 
Auto window Ventilators 
TAILOR-MADE FOR ALL CARS 


Here’s an accessory that combines striking 


beauty and wonderful utility valve. 








KROMVENTS appeal to all car owners. They 
dress up a car like nothing else can... 
they permit driving in rain or storm with 
windows lowered. Prevent fogged wind- 
shields. Also serve as practical sunshades. 

KROMVENTS are not just “extras”... they’re 
truly extra special! Best of all, they assure 
you of steady, profitable sales all year round! 
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Streamlined Design 
Heavy-gauge Brass 


CMC mse Cy 


| 
| 
| 
| 
| 
| 
| 


been changed from Milling-Nelson 
Motors, Inc., to Nelson Motors, 
Inc. There will be no change in 
company policies, according to the 
new owners. 

Whipple brings to his new post 
20 years’ experience in the automo- 
tive field. He became associated 
with Milling-Nelson Motors about 
a year ago as sales manager. Nel- 
son has been in the automobile 
business in Columbia for many 
years. 


Wearin' the Green 
O’Keefe Celebrates 


St. Patrick’s Day 


| O'Keefe Motors, Inc. (Dedge), 
| Providence, marked its third an- 
nual St. Patrick’s day anniversary 
celebration March 17 with cere- 


| rock, 


|up little pots of shamrocks flown 
from Ireland, green 
green paper hats for the kiddies, 


all green—which were on display. 


| the firm, opened the ceremony with 
a noon luncheon. After the lunch- 
eon, a helicopter landed at O’Keefe’s 
doorway, along with state and au- 
| tomotive officials, and boxes of 
|shamrocks shipped from Ireland. 


besides O’Keefe, Mayor Ambrose 
McCoy of Pawtucket, and S. E. Pat- 


j}ager for Dodge. 
* 


+ * 


Agard Is Named Officer 
Of Schott in Columbus 


Nelson Agard has been named as 





He is a former 
suburban Cincin- 
nati used-car 
dealer, published 
a newspaper in 
Michigan and op- 
erated an adver- 
tising agency 
the Cincinnati 
area, He has been 
with the Schott 


organization since 1945. 
* * * 





Nelson Agard 


Willys to Domingue’s 


Domingue’s, 401 W. Simcoe St., | 


Lafayette, La., has been appointed 
Willys-Overland dealer in this ter- 
ritory and will do business as Do- 
mingue’s Willys-Overland Motors. 
7 * oo 
Buick Opening in Ark. 

A Buick dealership has been 
opened in Mountain Home, Ark., 
by Denver Roller and Marvin Byrd. 

oF co * 


Acadian Pontiac Charter 


Charter of incorporation has 
been granted Acadian Pontiac Co., 
Inc., New Iberia, La. Authorized 
capital stock is $25,000. 

* + * 


Tim Motors Expands 


Tim Motors has amended its 
charter in Colfax, La., increasing | 
its capital stock to $7,000. 

* * * 


Pitts cies to Dallas 


Roy Pitts, for the past 15 years 
service manager for a Chrysler 


dealer in Oklahoma, has been ap- 
pointed service manager for Jen- 
Dallas. 


sen & Raupe (Chrysler), 
+ * » 


Turnipseed Opens Lot 


Turnipseed Motor Co. (Hudson), 
Montgomery, Ala., has opened a 
used-car lot at 132 Catoma St. 
James L. Turnipseed is owner of 


the concern. 
> + * 


Eggen Dissolved 


John Eggen & Sons (Ford), 


monies as traditional as the Sham- | 


At the O’Keefe showrooms, more | 
than 1,500 visitors appeared to pick | 


carnations, | 
and ended up by admiring the cars | 


C. Merlyn O'Keefe, president of | 


| Participating in anniversary cere- | 
monies which were broadcast were, | 


tison, New England regional man- | 


in | 


1949 








DEALER UHLE’S ISTH ANNIVERSARY IN WILKES-BARRE, PA.—General Automobile Co. 


(Dodae) recently comnieted an expansion and modernization program. 4 
180 feet long and 100 feet wide. As a part of the observance, which was tied in with the 
| introduction of the new Dodae the 1918 Dodge touring car was driven around the city by 


The building is 


an employe of the firm dressed as a cowboy. Also shown is Leon Uhie, owner of the firm. 


the presidency of the Hapeville 
(Ga.) chamber of commerce. 
+. + - 


Bill Steiner Motors 


| A business name has been filed in 
|the Erie county clerk’s office for 
Bill Steiner Motors, 2070 Niagara 
St., Buffalo, by Edward G. Bain. 


* * * 


Whiting Aids Fund 
Whiting-Buick, Inc., has_ sub- 
scribed $4,620 to the Rochester 
(N. Y.) hospital fund for the ex- 
| pansion of Rochester's hospital fa- 
| cilities. " 
* 7 


Ambs Heads Used Cars 


Alfred J. Ambs has been ap- 
| pointed used-car sales manager of 
| Mernan Chevrolet, Inc., 2751 Bailey 


vice-president of Walter E. Schott | 
Co., 1155 W. Fifth | eS 
Ave., Columbus, | 
Ohio. Represent Dealers 


| Charles Phillips and Frank B. 
| Smith have been elected executive 
|committeemen of the Retail Mer- 
| chants Assn. of Jamestown, N. Y., 
| representing automobile dealers. 

| . ao > 


Bennett-Duke Motor Co. 


| Bennett-Duke Motor Co., Bar- 
rackville, W. Va., has been organ- 
ized with capital stock of $5,000. 
|Principals are James S. Bennett 
jr.. and Rudolph and Pela Hajduk. 


* * * 


Davis-Child Building 


Work has begun on a new build- 
| ing to house the garage and show- 
room of the Davis-Child Motor Co., 
Ellinwood, Kans. The cost of the 
building is estimated at $20,000. 


| Polk Chevrolet Co., Inc. 


| 


| Polk Chevrolet Co., Corning, Ky., 
has filed articles of incorporation 
with the secretary of state, listing 


About 8,000 quests attended the dealership's open house. Stanley Uhie is sales manager 
and Joseph Jacobs, assistant general manager. 


authorized capital stock at $30,000. 
Principals are Winfred D. Polk, 
Harold Riggan and H. H. Harris. 


* * * 


Fisher Names Brown 


John J. Fisher Motor Co. (Chrys- 
ler), Memphis, has appointed E. L. 
Brown as used-car manager. 

* * + 


Newton Motor 


Newton Motor Co., Newton, N. 
C., announces it has occupied its 
new brick home. 
* ~ * 

Martin Named 

Paul E. Martin has been named 
sales manager for City Chevrolet 
Co., Akron. For several years he 
was secretary-manager of the Ak- 
ron Automobile Dealers Assn. 

a 7 * 


Hunt Plans Sign 


A building permit has _ been 
granted Hunt Chevrolet, 2240 Dela- 
ware Ave., Buffalo, to erect a new 
sign at a cost of $2,000. 

> o > 


Hart Elected 


Harold H. Hart, automobile dealer 
in Wolfeboro, N. H., has been elected 
chairman of the Carroll county 
delegation at the new session of the 
legislature. 


Morrison Named 


Cecil A. Morrison, manager of 
Farmer Motor Sales (Chevrolet), 
Rochester, N.H., has been elected 
— of the Rochester Kiwanis 
club. 


* * 7 


Rosen Is Manager 


Al J. Rosen has been appointed 
general manager, secretary and 
treasurer of Earl Sarver, Inc, (De- 
Soto), 550 West Broad St., Colum- 
bus, O. 
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| Rushford, Minn., has been dissolved 
| following the death of one of the 
|Eggen brothers, according to Dan 
Eggen, one of the partners. 
7 


Schulz Gets Interest 
W. E. Schulz, formerly with 
Sherry Motors, Appleton, Wis., has 
been made manager and part own- 
er of Black Creek Motors, Inc., 
Black Creek, Wis. 
at ta 


« + 


Gets Third Term 


M. T. McLellan, of McLellan- 
Jackson, Inc. (DeSoto), Atlanta, 
was elected for the third time to 











THE 
MODERN 


Tire Changer 


Reduces Operating Costs! 
Saves Manpower! 


Sells More Tires! 


Yes, in 1949 you must re- 
duce and save! Yet you must 
improve your service as the 
tire business returns to nor- 
mal. You must sell either 
price or service! Price selling 
leads to ? ? ? Selling thru 
service leads to profits and 
satisfied customers! This is 
your obligation—your chal- 
lenge — your opportunity in 
the tire business in 1949. 


Be First to Improve 
Your Service! 


INSTALL 





TIRE CHANGER 
Available on small monthly pay- 


ments through your local jobber on 
Commercial Credit Corporation's Au- 


tomotive Equipment Plan. 
local jobber or write. 


See your 


CINCINNATI EQUIPMENT SALES CO. 


316 TEMPLE BAR BLDG. 


CINCINNATI 2, OHIO 
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Hull-Dobbs to Erect Annex | 
To Cincinnati Plant 

Hull-Dobbs Co. (Ford), plans to)| 
erect a new addition at the south- 
west corner of 12th and Sycamore 
Sts., Cincinnati. The new building 
will be an addition to the structure 
now standing at the south end of 
the site. | 

The unit will cover 55 by 155 feet. 


* * * 


Bream Is Elected President | 


Of Gettysburg Assn. 
Glenn C. Bream, president of | 
Gettysburg Motors (Chrysler), 
Gettysburg, Pa., has been elected 
president of the Adams County 
(Pa.) Automotive Assn. 
+” * * 


Valley Motors Buys Out 


Penticton (B.C.) Garage 
Valley Motors, Ltd., headed by 
Glasgow Winter, formerly of Yel- | 
lowgrass, Sask., has taken over | 
the Gerald Duffus garage on Na- 
naimo Ave., Penticton, B. C. The 
firm has just been appointed au- 
thorized Ford and Monarch deal- 

| 








er in the district. 

Winter was for 13 years with 
Vancouver Motors at Vancouver 
and has had additional experience 
with the Ford organization. 


o * * 
Fincher Opens New Plant 


For Collision Repair 

Fincher Motors (Oldsmobile), 
Rochester, N. Y., has opened a re- | 
cently-completed building in Ansoln | 
Place designed especially for paint- 
ing and collision work. The build- 
ing, 70 by 130 feet in size, has | 
equipment for frame straightening | 
and front end machining in addi- | 
tion to other collision facilities. 

Feature of the layout is a spray 
booth with glass sides so the work | 
of painting may be observed from | 
outside. This is connected through | 
a tunnel with a baking oven heated | 
by gas to bake the enamel in fac- 
tory-approved manner. 

. = x 


3 Appointments Announced 
By Al Deane Chevrolet 


Personnel appointments have 
been announced by J. J. O'Leary, | 
vice-president of Al Deane Chev- 
rolet, Inc., St. Petersburg, Fla. 

Milliard Barnett has joined the 
company aS new-car sales man- 
ager. Earl Dahlem has been named 
head of the truck department, 
while Norm Plotner has been ap- | 
pointed to call on truck and fleet | 





owners in the area to promote} 
service and goodwill. 
+ * * 


Two New Auto Companies 
| 


Formed in Wisconsin 


The following new automotive) 
corporations have been formed in 
Wisconsin: 

Jim Sullivan, Inc., Waukesha. | 
Capital stock, 500 shares of com-| 
mon at no par value. Incorpora- | 
tors: James A. Sullivan jr., B. Lou- | 
ise Sullivan and John M. Hanley. | 

King Motors, Inc., Madison. Capi- | 
tal stock, 4,000 shares at a par 
value of $25 per share; minimum 
capital to be 500 shares. Incorpora- 
tors: Frank A. Ross, Myron Stev- | 
ens and Francis Lamb. 


* ae 2 
Huge Crowd Attends Opening | 


Of Pasco Motors (Pontiac) 


Approximately 3,500 people at- 
tended the opening of Pasco Motors | 
(Pontiac), Dade City, Fla., at its | 
new site on N. Seventh St. 

Ed Madill is owner-manager. 

e * ea 


Shelton Motor Expanding 


Concord (N.C.) Facilities 

Shelton Motor Co., 532 N. Church | 
St., Concord, N. C., is adding a 100- | 
foot construction to its present | 
building. 

The addition will enable the firm | 
to expand facilities for repairs, 
wheel aligning and frame eee! 


ening, as well as provide more 
room for display. 
* * e 


Burrows Plans Truck Shop | 


In Edmonton, Alberta 
Construction of a truck repair 

garage will be undertaken by a 

rows Motors, Ltd., at Edmonton, 


Alberta, at an estimated cost of 
$85,000. 


A. L. Burrows, president of the | 
said the garage would) 


company, 
be erected near the present Bur- 


rows building on 106 St. north of | 
Jasper Ave. He said the unit is de- | 


signed to service the 
number of oil company trucks 


increasing | 


operating in the Edmonton oil field | 


area. 
* * « 


2 Hazelhurst (Miss.) Firms 


| Occupy New Buildings 


New buildings have been com- 
pleted by Russell Auto Co. and 
Smith Motor Co. in Hazelhurst, 
Miss. 


+ + * 


Hudson-Lackey Motors 
Myre-Lackey Motors, Inc., Louis- 


| Conn., 


| ville, has filed a charter ‘amend- | 


| ment changing the name of the 
firm to Hudson-Lackey Motors, Inc. 
* of + 


Abernethy Names Two 


; and Evelyn Cox. 
a 
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NASH APPOINTS MILLER AS SOUTH TOLEDO DEALER—Nash has named Ford Miller 
as a dealer at Toledo, according to B. E. Thompson, zone manager. 
td J. Miller, has been prominent in Toledo's retail automobile field for the 
James Ledebur is sales manager and Robert J. Miller is service manager of 
the dealership occupies a modern building of 
16,000 square feet with additional building, used-car and parking area of 12,000 square 1. 
| Its facilities include 4 complete body and paint shop. 


Motors, Inc. 
headed by 
past 20 years. 


the organization. At 1127 Washington St., 


announces appointment. of 
Edward J. Stankevich as _ service 
manager and Edward Flanigan as 
parts manager. 

* ote 


Heads U. C. Sales 
Howard J. Blackmer has been 


Roy Abernethy, president of | named manager of the used-car de- 
Abernethy Packard, Inc., Hartford, | | partment at Worcester | Motors, Inc. 
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The firm, 


‘Oldsmobile), 258 Park Ave., Wor- | 


cester, Mass. 
* * 


%: 

Ryan-Nash, Milwaukee 
Ryan-Nash, Inc., has been formed 
|in Milwaukee to deal in new and 
used cars. Capital stock: 100 shares | 
of common at no par vaiue, mini- 
mum capital to be $500. Incorpora-! 


Val hg ty 
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nnsylvania Plant 
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tors: Herbert L. and Sidney 


Island Motor Co. 


Island Motor Co., Cadiz, Ky., has 
been organized with capital stock 
of $25,000. Principals are M. W. 
Thomas, H. P. Hooks and C. T. 
Davis. 


* * a 


Camden in Temporary Home 
Camden Motor Co. (Lincoln- 
Mercury), Camden, Ark., has 
opened at 202 E. Washington St. 
This is a temporary location. 
+ ao * 


77 Motor Plans Move 


The 77 Motor Co., Camden, Ark., 
shortly will move to its new build- 
ing at 406 S. Adams St. 

* * 


* 


Crook Sells Out 


Noel Crook has sold his interest 
in Crook-Powell Motor Co., Salem, 


Ark., to W. E. Powell, George 
Capps and Eimer Ward. 
+ * 


Rentele Expands Shop 
Completion of a modern service 
shop for repair of Packards is an- 
nounced by Roy Miller, general 
manager of Bancroft Motors, 33 
Stillson St. Rochester, ee Fi 


tag «i 
ai 


eh ss MLA YY Sys Wd 
for Car and Truck Wheels! 


Located in the East at the 


Source of Steel—On Main Rail, 


Highway and Water Routes. 


ASSURES PROVEN PRODUCTS AT 


DETROIT 32, 


MICHIGAN 








nes 









By Jim White 
Associate Editor 

Appointment of William H. Wein- 
traub & Co., Inc., as advertising 
agency to handle all media for the 
Kaiser-Frazer Corp. was announced 
last week by Edgar F. Kaiser, 
president. 

Morris F. Swaney, Inc., which 
heretofore handled K-F advertis- 
ing other than the Walter Winchell 
radio show, is said to have re- 
signed the account. 

First act of the Weintraub agency 
was to launch a newspaper cam- 
paign last Friday (April 1) an- 
nouncing K-F’s entry into a new 
price field. a 


Garden Party 


A well-received public service 
gesture was the Chrysler Corp. 
flower gardens at the Detroit flow- 
er show last week, where the auto 
tirm displayed abundant growths 
of shrubs, trees and flowers in na- 
tive setting. Tie-in was the spring 
showing of the corporation’s new 
models. 

+ * + 


Three-Year Stud 


A study to determine how much 
attention advertisers can expect 
for their national advertisements 
in newspapers has been prepared 
by the American Newspapers Ad- 
vertising Network, Inc., 350 Fifth 
Ave., New York. 


The study is based on interviews 
with 43,200 readers of four news- 
papers—the Boston Herald-Trav- 
eler, the Chicago Tribune, the New 
York World-Telegram and _ the 
Philadelphia Bulletin—-and on the 
examination of one issue of each 
paper each month for three full 
years. 


* co 
New Sunday Sheet 
The Pittsburgh Post-Gazette 
printed and distributed its inau- 
gural Sunday edition March 27 


Affecting Factories and Dealers... 
Auto Advertising 
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Fisher Body Changeover 
Was Fastest in History 


consisting of 11 sections of 202 
pages and numbering 500,000 copies. 
A suit by the Hearst-owned 

Pittsburgh Sun-Telegraph which 
sought to bar use of the name 
Post-Gazette on the new Sunday 
edition failed to halt publication 
of the new paper. 

The Hearst paper alleges that it 
has sole right to use of the name 
by virtue of a claimed agreement 
in 1927 between William Randolph 
Hearst and the late Paul Block, 
father of the present P-G pub- 
lishers. : 

+ * 


How Chevrolet Did It 


The story of how Chevrolet co- 
ordinated its advertising and 
sales efforts in the recent new 
model introduction is told by 
Charles J. French, advertising 
manager, Chevrolet, in the March 
25 issue of Printers’ Ink. 


* x 


800 Will Attend 


More than 800 leading national 
advertisers and their agency men 
are scheduled te take part in the 
third annual Point-of-Purchase 
Symposium and Exhibition at the 
Hotel Biltmore, New York City, 
April 12-13. 

Clifford L. Vanderbogart, presi- 
dent of Point-of-Purchase Adver- 
tising Institute, will conduct the 
symposium. 


- + + 

Optimistic Report 
An optimistic report on the cur- 
rent outlook for business and ad- 
vertising, offering a surprising con- 
trast to recent expressions of re- 
cession fears, was presented dur- 
ing the spring meeting of the Assn. 
of National Advertisers at Hot 

Springs, Va., March 22-25. 

on confidential replies by 
128 member companies, the fore- 
cast report showed that larger 
companies, those with annual vol- 
ume over $50,000,000, are more op- 





a pack of Sales Appeal 






Every car owner 
will demand 


Pack-A-Jack 
with its 


the perfect auto tool case 


“Place for everything and everything in its place” efficiency. 


No more trunk 
rattles, no lost tools. 
The extra heavy, 
long wearing 
leatherette container 
holds all tools 
including Bumper 
Jack, Wheel Chock, 
Lug Wrench, etc. 


The life-time snap 
fasteners can't 
stick, break, rust or 
come undone. 


Display a packed 
Pack-A-Jack and 
watch sales climb. 
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AFTER 30 YEARS—Walker A. Williams, sales 
manager of the Ford division (left), recently 


presented Ben R. Donaldson, advertisin 
ager of the division, with a pin marking 30 
years of service with the company. Donald- 
son started with the company in March, 1919. 
He edited several publications and was one 
of the earliest commercial radio announcers. 
He entered the advertising field in 1927 and 
was named advertising manager in 1945. 


timistic than smaller firms. A dim 
view of prospects was taken by 
only a relative minority of all re- 
porting companies, it was reported. 


* * * 

Film for K-F 
A new Kodachrome slide film, 

entitled “The Kaiser-Frazer 
Way,” has been produced by 
Sarra, Inc., Chicago. It deals 
with the story of K-F’s develop- 
ment. Norris Nash, K-F sales 
promotion director, planned the 
film. It will be shown before an 
estimated 4,600 dealers as part of 
a sales training series. 

2 e 


Animal Act 


To put across the point that even 
the most precise words do not con- 
vey an idea as graphically as a sin- 
gle picture, Parade has produced 
a mailer entitled, “Why Three Art- 
ists Couldn’t Draw an Aard-Vark!” 

Three top-flight artists were 
commissioned by Parade to draw 
their interpretations of the ani- 
mal from descriptions provided 
by the pedia Britannica. 

The results form basis for Pa- 
rade’s argument. 


* * * 


Times Sales Parley 


More than 100 representatives of 
the New York Times advertising 
and promotion staffs, representing 
the New York City and other of- 
fices, attended a two-day sales 
meeting March 21-22 to acquaint 
sales personnel with different sales 
problems connected with selling 
the Times as a medium. 

Firm officers and featured speak- 
ers addressed the meetings. 

* * + 


Cregg to Sponsor 


Gregg Motor Co. (Hudson) has 
signed for sponsorship of a quiz 
program over radio station 
KFRO, Longview, Tex. W. H. 
Owens is president of the motor 


+. * * 
Names 


Halsey Davidson, vice-president 
and art director of Campbell- 
Ewald Co., has been assigned to 
full-time creative duties on the 
Chevrolet account. 


At the same time, William A. 
McNabb, formerly an executive in 
the New York branch of the 
agency, was appointed art director. 

Theodore F. Keady has been ap- 
pointed advertising manager of the 
Don Allen Organization (Chevro- 
let), Buffalo. Ernest E. Robinson, 
who directed advertising and pub- 
lic relations for the firm, has been 
moved to Don Allen Chevrolet, 
Inc., Albany. 

Robert B. Hill, formerly adver- 
tising director of Capper-Harman- 
Slocum, Inc., has been appointed to 
head up the marketing division of 
Farm Journal and Pathfinder News 
Magazine in the Midwest. He will 
headquarter in Cleveland. 


Gifford Plume has been trans- 
ferred from True, the Man’s Mag- 
azine, to the Fawcett Women’s 
Group as advertising manager. He 
is succeeded by Clare E, Nelson, 
who will be assisted by George 
Jones. 

William H. Hipple has been 
named Western regional director 
of public relations for American 
Airlines, with headquarters in Los 
Angeles. 

Robert M. Snibbe has been ap- 
pointed chief of the press division 
of the Committee for Economic 
Development. 


DETROIT.—Changeover from 
1948 to 1949 models was accom- 
plished by Fisher Body in the fast- 
est time in its 40-year history, 
according to J. J. Cronin, general 
manager of General Motors’ Fisher 
Body division. 

“The record changeover meant 
millions of dollars in the pay en- 
velopes of General Motors em- 
ployes the nation over,” Cronin 
said, “since it enabled the five 
General Motors car divisions to 
introduce their new models with 
a minimum loss of production 
time.” 

Fabricating plants as well as as- 
sembly plants made the change in 
a record period. Fisher’s fabricat- 
ing plants, located at Detroit, Grand 
Rapids, Flint and Pontiac, and at 
Cleveland and Hamilton, O., accom- 
plished it without closing for a sin- 
gle day—the first time in the com- 
pany’s history this had been done. 

Two assembly plants also effected 
the change with no interruption in 
production. These were the Fleet- 
wood plant in Detroit and the 
Fisher number 1 plant at Flint. At 
these two plants production on 1949 
bodies began before the last 1948 
models were completed. 

The average shutdown period for 
all assembly plants was approxi- 
mately seven days as compared 
with the two to six weeks or more 
that was considered normal prior 
to the war, Cronin said. 

“For fabricating plants it was’ 
the most extensive changeover 
since the 1980s,” Cronin 
stated. “An unusually large 
amount of new tooling was in- 
volved and thousands of new dies 
had to be made for the hundreds 
of presses on which parts and 
sub-assemblies are produced. Ex- 
tremely intricate schedules were 
set up at fabricating plants so 
that presses alternated between 
1948 and 1949 production. Such 
an overlapping of production 
never before had been attempted 
in Fisher Body stamping plants. 

“As an example of the complexity 
of the job, let me say that at one 
stamping plant the normal number 
of dies in regular use on 1948 pro- 
duction was nearly 1,400. To run 
1949 parts while still working on 
1948 models it was necessary to 
have more than 2,500 dies on hand 
at the plant. 

“On occasion, die changes were 
made on every press of a major 
press line on a single shift. By thus 
alternating '48 and °’49 production 
it was possible to keep the assem- 
bly plants supplied with 1948 parts 
and at the same time begin build- 
ing up a bank of 1949 parts.” 

At assembly plants, Cronin, ex- 
plained, the problem involved un- 
interrupted production on 1948 


Motorola Boosts 
Supplier Volume 


NEW YORK.—Motorola, Inc., a 
large producer of auto radios sold 
directly to consumers, announces it 
has contracted to produce ear ra- 
dios for auto manufacturers. 

A big step in the firm’s invasion 
of this field was taken last sum- 
mer, when about one-third of the 
Ford business was obtained through 
purchase of International Detrola 
Corp.’s Car Radio division, Motor- 
ola says. 

Forty percent of Chrysler’s busi- 
ness fell to Motorola last fall, and 
Motorola radios are now being pro- 
duced for two other car manufac- 
turers as well, the supplier states. 


models while preparing tool and 
line changes necessary for 1949 
models. When the last 1948 bodies 
came off the line, every resource 
was thrown into the job of making 
changes as rapidly as possible and 
starting the new models into pro- 
duction. 

Cronin pointed out that the job of 
simultaneously producing 1948 and 
1949 sub-assemblies, shipping both 
to various assembly plants, and 
preparing the assembly lines for 
such a quick changeover was one 
that heretofore Fisher Body had 
considered almost economically and 
physically impossible. 


Canada Car Sales 
Below °48 Mark; 
Trucks Show Rise 


OTTAWA.—Sales of new motor 
vehicles in Canada showed a 
marked recession during January, 
dropping 16.3 percent in number 
from January last year, the Cana- 
dian government announces. 

The decline was due almost en- 
tirely to a drop of one-third in 
passenger car sales, bus sales be- 
ing slightly lower, but truck sales 
higher. Owing to higher prices, the 
drop in total value of sales was 
only 8.5 percent. 

Total number of new motor ve- 
hicles sold in the month was 11,492, 
compared with 13,732 a year ago 
and 21,021 in December. The 
month’s total was the smallest 
since October, 1946, when 11,462 
units were sold. 

The aggregate dollar value of 
January sales was $24,677,689, com- 
pared with $26,963,872 in January 
last year and $41,057,609 in De- 
cember. 

Passenger cars sold in January 
numbered 6,216 compared with 9,- 
324 a year earlier and 14,840 last 
December, being the lowest num- 
ber since August, 1946, and a de- 
Cline of 33.3 percent over last year’s 
January. 

There were sizeable reductions 
in all provinces except Ontario, 
where the number fell only 7 per- 
cent from a year ago. The dollar 
value of sales was $13,158,649, down 
23.5 percent from $17,207,853 in 
January, 1948. 

Truck sales in January numbered 
5,221 with a retail value of $10,- 
518,670, compared with 4,336 units 
with a selling value of $8,443,192 
in January last year, a gain of 
20.4 percent in number and 24.6 
percent in value. 

Sales of commercial vehicles 
were lower in the Maritime pro- 
vinces, Quebec and British Colum- 
bia, but substantially higher in 
Ontario and each of the prairie 
provinces. 

Sales of new buses numbered 55 
with a value of $1,000,370, com- 
pared with 72 at $1,312,827 a year 
ago. 





Safety Lane Flunks 


44% in Vancouver 

VANCOUVER, B,. C.—Approx- 
imately half of the automobiles 
that passed through the motor 
vehicle inspection station here 
were required to return for re- 
inspection following adjustment 
of defects. 

Of 9,386 cars inspected in Jan- 
uary, 44 percent had to return. 
Of this 4,134, testers passed 3,- 
395 on first re-inspection, 554 on 
the second and 134 on the third. 
Two vehicles returned for eighth 
and ninth inspections before be- 
ing passed. Chief causes of re- 
jection were headlights, brakes 
and steering mechanism defects. 








SIGN CONSCIOUS—Signs in front of Batchelder Pontiac Corp., Watertown, Mass., cover 
ing “‘w. front," taking full advantage of the heavy traffic past this main street 
location. The 120 by 270-foot used-car lot is. well marked and handy to service facilities 


and new-car salesroom. 
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overwhelming, according to Tho 
(Chrysler), Washington, D. C. 
are four models and Bill Herson, of NBC 
television show in Washin 
lid was opened. The show itself dealt mainiy with customer interviews and the car's features. 
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What Dealers Say About 
the Market 


(Eprror’s Note: Ideas from those in the retailing end of the auto 
business are welcomed here.) 


Going to Individuals 

LLOYD L. GRANT, Auto Sales & Service (Nash), Puyallup, Wash. 
—Just a word about our market in Pierce County, Wash., on used- 
car sales. 

The first three weeks of March show an increase in used-car 
sales over last year of 58 percent as shown by used-car registra- 
tions and transfers. The gain in late model or prewar sales over 
last year was 47 percent. 

Although new-car dealers are capturing an increasing share of this 
market, dealers as a whole accounted for only 47 percent of used cars 
sold, private owners having sold 53 percent. 

The indication is, of course, that the dealer has lost over half of 
his market. 

* * * 
Temptations 

FRANK J. KELLY, manager of used-car department, Baum- 
Liberty Motors (Studebaker), Pittsburgh—Today’s is a difficult mar- 
ket for used-car dealers (Kelly operated his own used-car business 
for five years). Many dealers are pretty well stocked. The tempta- 
tion has been to pay just a little too much and hold the car just a 
little too long. 

To maintain satisfactory turnover, Kelly recommends clean cars, 
right prices and continuous advertising. 

Assuming your price is right, the best point in selling cash cus- 
tomers is the condition of the automobiie—it must be up-to-snuff 
in appearance as well as mechanically. 

There must be no stains or dirt on the upholstery, and no marks 
on the fenders. On the average, this appearance conditioning costs 
$25 in labor more than dealers usually spend, but the extra work 

sells 20 percent more cars. 

Second, cars generally are priced too high for today's market-- 
$1,500—$1,800 is tops on 1948 Chevrolets, and that price is only on the 
occasional sale. If you want to move them, put on a $1,400 tag. 


This price represents a loss, and it’s only natural to hate to take 
a loss. That would irk anyone. But prices are falling. You can dis- 
cover that trend in used-car ads. A loss seems inevitable. 

In order to make a profit, used cars must keep turning over. You'll 
find a good 75 percent of your best prospects will have a car to 
trade in. 

* * *” 


Customer Thinking 


A. H. SCHWARTZ, president, Brentwood Motors, Brentwood, Pa. 
(commenting on the 1,200 persons who came in to see the new Plym- 
ouths during the first day and a half of the showing)—Heavy ma- 
jority of today’s buyers bought 1948 cars, and the second highest 
number own ’47s. These people don’t need a car, but they used to be 
two-year traders, and they want to regain that habit. 

(In conserving this buying potential, Schwartz points out) today’s 
market mostly comprises prewar tradeins; only 40 percent of the 
market is in late-model cars, and that percentage is too far below 
normal. 

This soft market doesn’t encourage tradeins until May-June-July, 
when 80 percent of the better used cars will bring better prices. 
What is more, this point of view is easily understood. 

At least half the customers are aware of Regulation W before they 
come in, and they favor its abolishment, even under the 21-month 
period. 

About 75 percent of the new-car business is cash. Incomes of these 
people are from $300 to $400 monthly, with many professional men; 
a few earn $500-$600 monthly. 

Most of them anticipated the model change and are just ready to 
use up normal reserves set aside for this purpose. In today’s new- 


car market, our supply of new cars is far behind what we need. 
+ * * 


Sales or Surplus 


GM DEALER—With reference to the experts’ opinions quoted in 
AvuTOMOTIVE News, the writer also believes we will have a five-million- 
or-more car year. The manufacturers will have a fine year dollar- 
wise, but the dealers will only have some big figures to ponder over. 

I mean the cars will be built, but a nice surplus will be in dealer 
stocks. 

Here is my estimate of 1949 passenger-car production by makes: 
Class A—Chevrolet, 1,150,000; Ford, 1,000,000; Plymouth, 450,000; 
Buick, 375,000; Pontiac, 350,000; Dodge, 275,000: Oldsmobile, 260,000. 
Class B—Mercury, 160,000; Studebaker, 150,000; Hudson, 135,000; 


Nash, 120,000; Chrysler, 110,000; DeSoto, 100,000. Class C—Cadillac, 
50,000; Packard, 45,000; Kaiser, 45,000; Frazer, 45,000; Lincoln, 25,000; 
miscellaneous, 25,000. 

Expect dealers in class A to get a strong sales force sooner than 
class B or C. Also expect Studebaker and Mercury to have a year- 
long race for 8th position. Chevrolet will pass Ford in sales about 
last of May or first of June. 





DEALER TELEVISION SHOW —Public response to a television show on the new Plymouth was 
mas A. Amatucci sr., president of Tom's Auto Service 
Amatucci_ is at the left in the front seat. Others pictured 
. Amatucci says that this was the first dealer 


gton. As a closing feature, a model came out of the trunk as the 


Reports from Various Cities .. . 





Auto Market Page 


Lincoln, Neb. 


Keen competition marked the 
new and used-car market in south- 
ern Nebraska during March. Sev- 
eral days of normal weather gave 
encouragement. Sales of new and 
used cars amounted to about twice 
the sales of January and February 
combined. 

“The situation calls for sales- 
manship,” said a finance company 
executive. “Advertisements for 
salesmen are now appearing in 
the daily papers. With the excep- 
tion of Chevrolets and Plymouths, 
you can step into a salesroom and 
drive home a car. If you are set 
on a certain model you may have 
to wait a few days.” 

Owing to the losses incurred by 
farmers and ranchmen during the 
last winter, Regulation W must be 
lifted, say many dealers, in order to 
assist rural areas to get trucks and 
cars. 

During January and February 
there was a definite depression in 
the price level of the used-car mar- 
ket, although many used-car deal- 
ers held that spring would change 
the picture. Sales were almost dor- 
mant in many cases. 

Dealers here expect a brief rise 
in prices and increasing demand. 

Some activity was reported in 
light trucks during March but sales 
on heavy trucks are at a standstill. 

+ * + 


Seattle 

New-car sales here for February 
were 1,557, which is 287 more than 
the 1,270 sold in February, 1948. 
New-truck sales were 263 in Feb- 
ruary, 1949, compared with 304 last 
year, a drop of 41, 

Below are tables by makes: 


CARS 
1949 1948 
Feb. Feb. to Same 
"49 "48 «=Date Period 
Austin ..... q 4 4 4 
ere 154 S4 246 224 
Cadillac .... 26 3 51 29 
Chevrolet ... 227 291 359 629 
Chrysler .... 21 19 52 83 
Crosley ..... 2 9 9 19 
| Pree 39 31 79 92 
Dodge ...... 66 55 128 149 
re 318 286 568 607 
Frazer .... 4 24 4 46 
Hudson ..... 57 34 92 59 
Kaiser ..... 10 14 18 36 
Lincoln ..... 8 3 11 12 
Mercury .... 30 26 49 75 
Nash ...... 59 39 105 107 
Oldsmobile . . 109 51 169 141 
Packard .... 17 17 39 36 
Plymouth ... 194 101 349 264 
Pontiac .... 77 87 104 233 
Studebaker. . 113 89 169 205 
oo 6 3 7 6 
Miscellaneous 16 blcaees oe 
Total...... 1,557 1,270 2,642 3,056 
Wash. State 
Totals..... 4,523 5,319 8,063 8,317 
TRUCKS 
1949 1948 
Feb. Feb. to Same 
"49 "48 «=Date Period 
Auto Car.... ; . 3 ° 
Chevrolet ... 109 87 156 194 
Crosley ..... 1 2 1 2 
Diamond T.. 1 1 6 
a 6 2 11 9 
ee 30 26 59 64 
Federal ..... 1 1 2 1 
CP 42 54 64 78 
GIG ccccics 24 47 53 74 
International 24 53 63 84 
Kenworth ... 1 1 10 4 
Mack ...... 2 1 4 3 
Marmon-Herr. ..... nes 2 
a a re 1 1 1 
Sterling .... 2 6 
Studebaker. . 13 15 31 29 
White ..... 1 2 5 4 
EEE a0 tics 1 6 3 10 
Miscellaneous 5 > 8 *84 
Total...... 263 304 481 6419 
Wash. State 
Totals..... 1,042 1,553 1,919 2,183 


*Note—This high figure under Miscella- 
neous classification includes a large number 


Canadian Firm Expands 


WINDSOR, Ont.—Capital expen- 
ditures of about $410,000 are 
planned by Canadian Motor Lamp 
Co. here, according to H. J. War- 
ner, president. Included in the pro- 
gram is a 22,000-foot addition to the 
present factory and installation of 
additional machinery. 








of electric transit buses delivered to the 
City of Seattle in January, 1948. 


* * * 


Houston, Tex. 
A total of 1,570 new cars, 264 com- 
mercial cars and 233 trucks were 
sold in Houston during February. 


Passenger-car sales by make were: 
Buick 51 Series, 39; Buick 56 Series, 
42; Buick 71 Series, 25; Buick 76 
Series, 21; Cadillac 60 Series, 5; 
Cadillac 61 Series, 1; Cadillac 62 
Series, 12; Cadillac 75 Series, 1; 
Chevrolet, 303; Chrysler, 34; Cros- 
ley, 7; DeSoto, 19; Dodge, 58; Ford, 
431; Ford Anglia Prefect, 10; 
Frazer, 2; Hudson, 74; Kaiser, 18; 
Lincoln, 11; Mercury, 98; Nash, 34; 
Oldsmobile, 58; Packard, 41; Plym- 
outh, 96; Pontiac, 45; Studebaker 
Champion and Commander, 64; 
Willys Station Wagon, 8; Willys 
Jeep, 13. TOTAL, 1,570. 

Trucks — Chevrolet, 73; Diamond 
T, 1; Dodge, 31; Ford, 67; GMC, 8; 
International, 21; Mack, 2; Reo, 1; 
Studebaker, 12; White, 9; Willys, 8. 
TOTAL, 233, 

Commercial cars—Chevrolet, 106; 


Self-Service Ban 


An administration bill to outlaw 
self-service gasoline sales in Rhode 
Island has been introduced in the 
state legislature by house Demo- 
cratic majority leader James H. 
Kiernan of Providence. Such sales 


Dodge, 35; Fords, 58; Thames, 9; 
GMC, 17; International, 9; Stude- 
baker, 12; Willys, 18. TOTAL, 264. 


Buyers Reported 
Getting Stubborn 
On Trade Values 


BINGHAMTON, N., Y.—The pres- 
sure is reported on at new-car 
dealerships here, but it’s said to be 
different than in the car-scarce 
years of 1946-48 when customers 
took a “money-is-no-object” atti- 
tude. 


Money is now a ranking factor, 
dealers report. They say many cus- 
tomers now feel they should be 
allowed nearly as much for a trade- 
in as a new car costs, 

But dealers are not complaining. 
They write it off as natural for 
a customer to try and squeeze every 
dime of tradein value he can in a 
market which is getting back to 
prewar status. 

“People are more enthusiastic 
about new cars than at the end of 
the war,” said a sales manager. 
“But they have less money in their 
pockets.” 

Immediate availability of lower- 
priced new cars has still to mani- 
fest itself here. However, one such 
dealer is promising delivery within 


are already banned in Providence. | 60 days. 





REUPHOLSTER 


Used Car 
Head Linings & Door Panels 


With a Spray 
Gun ----Use 
Plastictint 





Sensation of last NADA show—dealers claim is answer to cleaning problem 
of badly stained, faded and dirty headlinings and door panels—anyone can 
apply quickly and at little cost—gives new car interior appearance to oldest 
“jalopies.” Completely covers water stains, grime and even oil stains. 


COVERS ALL SOILED 





os 


SPOTS PERMANENTLY 


This sensational new product developed by the laboratories that have developed the 
factory tested and approved interior conditioning materials is now ready to save 
dealers many reconditioning dollars—sprays on without having to wash panels or 
headlinings—freshens and beautifies as long as cloth is whole—cleans up grimy 
door panels—headlinings—quickly, economically. 

PRICE $3.50 PER QUART 


One pint will do four door panels. Approximately one pint will do a five passenger 


headlining. Special introductory offer—3 quarts of No. 90 Plastictint and | 
3.8. Melvindale. 
Grey, Brown, and many others. Standard 8 to 10 car kit which includes graining 


white tinting color, $14.00 F. 


wpnaneeny cleaner, quick spot, Plasticdye, 
loor mat patches, etc., $45.00 complete. Full instructions. 


enamel, 


ARNDT-PALMER LABORATORIES 


17730 Dora St., Melvindale, Michigan. 
Attached is our check for $......... 


Covering 
(Colors) 
DEALER 


quart 


Colors as desired. Colors: Tones. 
it, 


bak-o-chrome, metal putty, steering wheel 
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Auto Video Ban Signed 


By N. H. Governor | 


House bill 362, which prohibits 
the installation of television sets in 
the front seats of motor vehicles 
or anywhere else where they may 
be seen by the driver, has been 
signed by Gov. Sherman Adams 
following final approval by the 
New Hampshire legislature. 

Meanwhile, the house passed a 
measure which would require a 
person to prove that he has paid 
his poll taxes for the three pre- 
ceding years before he can obtain 
a driving license. At present, the 
law requires payment of only the 
previous year’s poll tax. 

A new bill, introduced in the state 
senate, would prevent motor vehi- 
cles from carrying “trailer irons” 
on the rear of a machine when no 
trailer was attached. 

* * * 


Fair Employment Bill Waits 


Oregon Governor’s OK 


A fair employment practice bill 
to curb racial and religious dis- 
crimination in employment, already 
approved by both branches of the 
Oregon legislature, was expected to 
be signed by Gov. Douglas McKay. 

The bill provides for maximum 
penalties of a $500 fine or a year’s 
imprisonment for employers, labor 
unions or employment agencies dis- 
criminating against a person be- 
cause of race or religion, Exempted 
are employers of fewer than five 
persons, social, fraternal, charitable, 
— and religious organiza- 
tions. | 


New York Ups Requirement 


For Property Damage 

A bill increasing from $1,000 to 
$5,000 the amount of insurance for 
property damage required as proof 
of financial responsibility under | 
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New York state’s motorists’ finan- 
cial responsibility law has been 
signed by Gov. Thomas E. Dewey. 

Also signed by the governor was 
a bill exempting policemen from 
the requirement to show financial 
responsibility after an accident 
when the policeman’s duties require 
that he operate an automobile. 

* » * 


|N. D. Wage Tax Hike Vetoed 


As Barrier to Productivity 

A bill providing for a 10 percent 
increase in North Dakota’s income 
tax has been. vetoed by Gov. Fred 
G. Aandahl, who said it would 
“definitely discourage farming, in- 
dustrial and business development.” 

The measure would have re- 
mained in effect while veterans’ 
bonus bonds were being paid off 
and would have raised about $500,- 
000 in additional annual revenue. 
It was not part of the original bo- 
nus financing plan and its veto left 
increased taxes on cigarettes, beer, 





5-Cent Gasoline Tax 
Pegged in W. Virginia 

A bill providing for a perma- 
nent 5-cent gasoline tax rate in 
West Virginia has been signed 
by Gov. Okey L. Patteson. West 
Virginia had an extra cent added 
on a temporary basis every two 
years for secondary road pur- 
poses. The extra cent now be- | 
comes permanent. 

Also signed by Gov. Patteson 
was a bill authorizing the state 
road commission to issue perma- 
nent motor vehicle registration 
plates, to which a year numeral 
may be attached each year. A | 
complete new plate is now is- 
sued each year. 
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Cash in on the sparkling 
beauty and the eye appeal of 


National line of wheel Dress Ups. 
National Hollywood-type Discs together with 
Wheel Covers add an air of distinction to 
any car, new or old, that never fail to please. 
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whiskey and property as the main| legislature to petition Congress to 
sources of bonus revenue. limit the amount of federal taxes 
gerne wt |taken from the citizens of the 
Boosts in Tax and Fees |states to 25 percent of their in- 


OK’d by Oregon House | come “so that the states will have 
The Oregon house has passed 2" opportunity by taxation to se- 
and sent to the state senate bills | cure needed revenues from our citi- 
increasing the gasoline tax to 7% | zens for the operation of the state 
cents a gallon, eee a reg- | governments.” 
istration fees and raising charges | It f a : 
| urther calls for a “readjust- 
as Gear one sora me 'ment of excessive rates from the 
in federal tax. 
* 


aS ture capital to seek investment in 


Gas Rebate to Farmers _ productive enterprise.” 
A bill providing a 4% cent per i> Pee 
gallon refund to farmers on all! Ban on Utility Strikes 


agricultural gasoline has been} ‘ ‘. : 
signed into law by Gov. Sidney S.| Retained in Wisconsin 
Both branches of the Wisconsin 


McMath of Arkansas. The measure | 
was passed by the recent Arkan-| jegislature have killed bills to re- 
sas legislature with little opposi-| 
tion. Total rebates during any one 
year are limited to $2,500,000. The 
Arkansas revenue department will 
be in charge of enforcement. 
* * * | 


Nevada Responsibility Bill 


Sent to Governor 


Nevada’s legislature gave final 
passage and sent to the governor 
a bill which would require proof of 
financial responsibility from motor 
vehicle operators involved in acci- | 
dents. 

Gov. Vail Pittman, who had not 
yet acted on the measure, vetoed | 
a similar bill two years ago, The | 
new bill, however, was said to have | 
been drafted to eliminate objections 
previously raised against it, 

* * * 


Qua 


GREY 


Front-Seat Video Ban 
Advances in Illinois 

A measure outlawing television | 
in auto front seats has won com- 
mittee approval in the Illinois 
house. 

However, penalty provisions were 
eased by the committee so as to 
eliminate a six-month jail sentence 
for violators. A clause setting fines | 
of $200 to $1,000 was left un- 
changed. 

« * 


Increased Idle Benefits Bill 


On N. C. Governor’s Desk 


A bill increasing unemployment | 
compensation benefits and reduc- | 
ing taxes under that act has been 
given final approval by the North | 
Carolina legislature and sent to the 
governor. 

Under the bill, the scale of pay- 
ments is increased to a maximum | 
of $25 per week and the time a 
worker can receive benefits is in- 
creased from 16 to 20 weeks a year. | 

* + * 
West Virginia Increases 
Idle Compensation Scale 

A bill liberalizing West Vir- 
ginia’s workmen’s compensation 
laws has been signed by Gov. 
Okey L. Patteson, 

It increases weekly benefits 
from a maximum of $18 a week 
to $25, widows’ benefits from $30 
to $50, and makes occupational 
diseases other than silicosis com- 
pensable. Other increased bene- 
fits also were provided, 


Rebel Yell 
25 Percent Limit Asked 


On Income Tax 
Limitation of federal income | 
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“A place for everything and 
everything in its place” is the 
basic requirement for profitable 
parts handling. 


And Frick-Gallagher Parts 


federal income tax schedule, there- | 
by restoring the incentive for ven- | 


peal the state’s law prohibiting | 





'strikes in public utilities and re- 
quiring compulsory arbitration of 
such disputes. 

| Besides rejecting the repeal pro- 
| posals, including one which would 
have substituted voluntary for 
compulsory arbitration, the Wis- 
consin legislature passed and sent 
to the governor a bill extending 
| the utility anti-strike act to elec- 
tric cooperatives. 

+ + *” 


Nevada Gas Levy 

A bill calling for a 1%-cent in- 
crease in Nevada’s gasoline tax 
rate has been passed by the state 
| senate and sent to the house. The 
bill would boost the tax from 4 to 
1/5% cents a gallon, with the extra 
| money going to secondary and 
| county roads. 
(Continued on Page 29, Col. 1) 
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Increase Parts Profits 
Through Efficient Storage 


18 Standard Steel Shelving Units 
Are Available for Your Particular Needs 


wide by 9 in. high; 66 are 6 
in. x 6 in. Overall dimensions, 3 
ft. wide, 1 ft. 
deep, 7 ft. 
high. Label 
holders are 


A 6 TEED NEI | 


eae ne Moo 


taxes to 25 percent and abolition 
of “non-essential expense of the 
federal government” are proposed 
by a joint resolution introduced in 


Bins, the result of many years 
of experience with automotive 
parts storage problems, provide 








For Hub Cap replacement you'll earn more 
if you will always use National—the best 
known line in the industry. 


welded on 
each shelf. 


durable, Cost is low— 























NATIONAL 


THESE NATIONAL PRODUCTS: 


NATIONAL WHEEL DISCS 


Highly polished Coppered steel, heavily nickel plated, plus 
Lustre-Brite chromium finish. 





NATIONAL HUB CAPS 


popular cars. Coppered steel with heavy nickel and Lustre- 
Brite chromium finish. 


SOLD BY YOUR JOBBER—WRITE FOR CATALOG 


G/T 











HOLLYWOOD STYLE. 





Als a 0a Highly polished 


Stainless steel, plus heavy lustre-brite chromium finish. Snap- 
on type, rubber cushioned —"no squeals in your wheels.” 






For replacement use on all 
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low-cost storage ca- 


the Delaware legislature. pacity. only $45.25 
FREE ALL-STEEL DISPLAY SELLS The resolution asks the Delaware Shelves are adjustable on 1% > ee 
, ” 


in. centers and 
boltless dividers 
are easily relo- 
cated on 1 in. 
centers to meet 
changing storage 
requirements. 
Finish is baked- 
on olive green 
enamel, attractive 
and durable. 
Sturdy steel is 
used throughout. 
Special construction features as- 
sure ruggedness and long life. 


The A-13 unit, illustrated, has 
78 compartments: 12 are 6 in. 


4 > 


Heevy 
gauge 






Phoenix First Ariz. City 
To Enact Sales Levy 


A 1 percent municipal sales 
tax, effective Apr. 1, has been 
adopted by the Phoenix city 
council. City Manager James T. 
Deppe said the levy would be 
collected in the same manner as 
the Arizona state sales tax. The 
city tax will be in addition to 
the state sales tax. 

Estimates were that the city 
tax would raise about $1,250,000 
a year. Phoenix is the first city 
in Arizona to inaugurate a local 
sales tax. Such taxation is im- 
posed locally in a number of 
other states, however, especially 
in California where many mu- 
nicipalities derive revenue from 
sales levies. 
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assembled, 
ready-to-use. 
Delivery is 
prompt. Sav- 
ings realized 
from efficient 
shelving can 
soon pay for 
entire invest- 
ment. Let us 
help you. 
Write, ‘phone or wire today. 

Send for Folder 108. Illustrates 
all 18 standard shelving units 
and gives complete specifica- 
tions, 





The FRICK-GALLAGHER Mfg. Co. 


Shelving - Parts Bins - Rotabins - Counters - Racks - Tables 
415 SHUBERT BLDG. 


PHILADELPHIA 2, PA. 






n- 
te 
1e 
to 


d 


SA 8 EER SIR 


ee loner 


TN EE ae 


AUTOMOTIVE NEWS, APRIL 4, 1949 








In the Hopper 





(Continued from Page 28) 


Dewey Gets N. Y. Proposal 


Against Careless Drivers 


New York state’s legislature has 
given final passage and sent to 
Gov. Dewey a bill to require the 
re-examination of automobile driv- 
ers involved in three accidents 
within an 18-month period when 
the accidents result in personal in- 
juries or property damage in excess 
of $50. 

The bill had been recommended 
by a joint state legislative com- 
mittee on motor vehicles as a 
means of removing unfit drivers 
from the highways. 

* > 


Pennsylvania Senate OKR’s 


One-Cent Gas Tax Hike 


Pennsylvania’s $438,000,000 tax 
program, including a one-cent in- 
crease in the present four-cent- 
a-gallon gasoline tax, has been 
approved in the senate after pre- 
vious approval in the house. 

Providing one of the most con- 
troversial of the administration’s 
tax proposal, the bill increasing 
the gasoline tax was approved 
by a vote of 36 to 14, one of the 
lowest of any of the administra- 
tion measures, following a senate 
subcommittee meeting with west- 
ern Pennsylvania gasoline retail- 
ers who protested the increase. 

Meanwhile, in another phase of 
the administration program, bills 
creating a general state author- 
ity authorized to buy privately- 
owned toll spans as part of a 
plan to free toll bridges, and a 
state highway and bridge author- 
ity to handle $40,000,000 worth of 
costly road projects with bor- 
rowed money, won 47 to 3 ap- 
proval in the senate after earlier 
passage in the house. 

* * * 


Mass. Lawmaker 
Wants Roof Put 


On Auto Levies 


A bill aimed at stopping for all 
time an increase in what he termed 
an unequal burden of taxation on 
passenger car and truck owners 
has been introduced in the Massa- 
chusetts legislature by Rep. Charles 
F,. Holman of Norwood. 

The proposed legislation would 
place a ceiling of $35 per $1,000 of 
valuation of the rate of state excise 
taxes to be levied on motor vehicles 
annually. Now, the rate is fixed by 
the state tax commissioner on aver- 
age of the local tax rates and is col- 
lected locally. 

Since 1945, said Holman, this ex- 
cise tax has jumped $5.72 and may 
reach $60 next year in some places. 

Holman said the tax for 1949 is 
$41.32. It has risen from $35.60 in 
1945. He would have its zenith $35, 
with lower rates when municipal 
tax rates drop. He declared that 
the car owner is now staggering 
under a pyramid of state and fed- 
eral taxes, plus fees on gasoline, 
license and registration, and pays 
to the federal treasury extra levies 
on new cars, tires, tubes, oil and 
accessories. 

Noting that motorists paid into 
the Massachusetts treasury last 
year a total of $23,850,000 in gaso- 
line taxes alone, Holman asserted 
“it’s about time the little drivers 
got a break in reduced taxes.” 

7 * * 


Nevada Bill Puts Ceiling 
Of 12% on Interest Rates 


Interest rates in Neveda would 
be limited to 12 percent annually 








Iowa Governor Gets 


Antifreeze Control Bill 


Both houses of the Iowa leg- 
islature have passed and sent 
to Gov. William S. Beardsley a 
bill regulating the sale of all 
antifreeze products in Iowa. 

The bill requires testing and 
inspection by the state depart- 
ment of agriculture before any 
such product may be sold in 
Iowa. A last-minute amendment 
provided for a single inspection 
at $10 fee to remain in effect 
as long as the formula and lab- 
eling of the product remains 
the same. 

SSS 













under a bill approved unanimously |- 


by the Nevada assembly and sent 
to the state senate. 

Assemblyman Harry Claiborne, 
Clark Democrat, sponsor of the 
bill, said it would correct practices 
throughout the state in which in- 
terest ranging from 15 to 67 per- 
cent is charged. The bill also would 
prohibit the charging of interest 


on interest. 
* . + 


5 Labor Bills Pending 


In R. I. Senate 


The Rhode Island senate is giv- 
ing consideration to five bills, all 
recommended by the labor com- 
mittee, which have passed in the 
house of representatives, 

One of these would prohibit an 
employer from allowing an em- 
ploye to operate power-driven ma- 
chinery while he is alone in a 
building. However, manufacturers 
could get special dispensation from 
the state division of industrial in- 
spection. 

Another measure would prevent 


the inclusion in any labor contract | 
of a provision setting up variance 
in wages between sexes for the 
same work. Other bills concern un- 
employment benefits and fees for 
the registration of contractors’ 


painting equipment. 
* * + 


Sales Tax Through ’51 


Asked in Minnesota 


A 3 percent sales tax, to raise 
funds to finance a soldiers’ bonus 
program, has been introduced in 
the Minnesota legislature by Reps. 
Floyd O. Flom of Glenwood and 
Harold R, Anderson of North Man- 
kato. 

The proposed tax would termi- 
nate Dec. 31, 1951. By that time, 
its sponsors estimate, it would raise 
$135,000,000, enough to pay the pro- 
posed bonus. Food and feeds and 
seeds would be the principal ex- 
emptions from the tax, which would 
be levied on retail sales. 


Two States Act 


On Income Tax 


A bill establishing community 
property rights and increasing al- 
lowable deductions on state income 
tax returns has been signed into 





SHOWING OFF THE NEW PLYMOUTH—The girls shown in, on and around the 1949 7h 
outh convertible are office employes of the Chicago Park district office. They generat in 


the introductory showings of the new models at Esserman Motor Sales, Inc. (Dodge), 


Kansas law by Gov. Frank Carlson. 

The new law, which will apply to 
next year’s tax payments, allows 
a standard exemption of $600 for 
the taxpayer; $600 for his wife (if 
married), and $600 for each de- 
pendent. The old law allowed a 
deduction of $1,500 for married cou- 
ples and only $200 for each de- 
pendent, Thus, those with large 
families will benefit considerably 
under the new law. 

Meanwhile, a bill repealing Ore- 
gon’s 1947 community property act 


icago. 


was given final passage by the state 
legislature and sent to the governor. 
When federal legislation was en- 
acted to extend this privilege to all 
states, the purpose of the 1947 state 


law was removed. 
* . * 


Birthday Expirations 


Delaware motor vehicle opera- 
tor’s and chauffeur’s licenses would 
expire on the holders’ birthdays in- 
stead of on May 31, under a bill 
introduced in the state legislature. 

(Continued on Page 36, Col. 1) 








Marketing Data for Advertisers 


The Plain Dealer Market Survey depart- 
ment has compiled factual market data 
for your use. This information, valuable 
in appointing and locating dealerships, 
as well as assisting in establishing sales 
quotas, is available upon request. Call or 
write today for an appointment to 
receive this individualized service. 


ALL BUSINESS IS LOCAL 





GENERATIONS 
OF AUTOMOTIVE SALESMEN! 


Year after year, the Cleveland Plain Dealer maintains its 

high position as one of the nation’s leading 

newspapers in passenger car advertising lineage. The 

Plain Dealer’s intensive and extensive coverage of the rich 
Northeastern Ohio market area is an important 

factor in the maintenance of Cleveland’s high new car 


sales record in this most important automotive market. 


CLEVELAND 


PLAIN DEALER 


Cleveland’s Home Newspaper 


Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 
A. S. Grant, Atlanta 
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ial Cut $333... 





K-F Shifts Command, 
Slashes Its Prices 


(Continued from Page 1) 


terfered with administration of the 
firm. Since the firm was founded in 
‘ August, 1945, control has been exer- 
cised jointly by the elder Kaiser 
and Frazer. 

> * 7 

YOMMENTING on his new status, 

4 Frazer told Automotive News 
that he had asked to be relieved of 

the K-F presi- 
dency as early as 
last April in order 
to devote more 
time to personal 
projects. 

“I shall,” he 
said, “keep my 
same interests 
in the company 
and will con- 
tinue to act in 
an advisory ca- 

4. W. Fraser pacity.” 

Sources close to Frazer reported 
that he had been a foremost advo- 
cate of reducing K-F car prices. 
They said he had tried to get his 
colleagues, at a California meeting 
last February, to make reasonable 
price reductions in the face of in- 
creased competition. 

* 


EPORTEDLY, the removal of 
McDonald and Motter will be 
followed by other “factional” shifts 
and an economy wave throughout 








0, B. Motter 





W. A. McDonald 


the company’s entire management. 
However, rumors that K-F public 
relations activities would be cur- 
tailed were firmly denied. 


Both K-F’s management and pric- 
ing changes were a on at a 
series of directors’ meetings in Cali- 
fornia and New York over the past 
few weeks. 

K-F dealers across the country 
hailed the factory’s price action. 

Albert C. Drucker, president of 
the new National K-F Dealers 
Assn., wired Automotive News as 
follows: - , 4% 


“PRICE reductions on the K-F 

line are heartily welcome by all 
dealers in our group. We requested 
the reductions and they were 
granted almost to the dollar. We, 
as dealers, will sell many, many 
more cars now that we have a com- 
petitive price position.” 

In some cases, other dealers 
commented, the price cuts on K-F 
cars averaged more than many of 
them had requested the factory to 
make. The reduction on the 
Kaiser Special was more than 14 
percent, and the average on other 
models exceeded 10.5 percent. 

K-F dealers this week were sell- 


| boards as yet. 


ing new cars for prices, including 
federal taxes and factory installed 
equipment—but not including title 
fees, dealer handling charges, trans- 
portation or any local taxes—as 
follows: 

Kaiser Special: $1,995; 
$333.57, from $2,328.57, 

Kaiser Deluxe: $2,195; 
$198.37, from °$2,509.01, 


reduced 


reduced 


Frazer: $2,395; reduced $198.37, 
from $2,593.37. 
Manhattan: $2,595; reduced 


$261.71 from $2,856.71. 

Virginian: $2,995, reduced $316.52, 
from $3,311.52. 

The Kaiser Traveler, a utility ve- 
hicle, was left at its introductory 
price of $2,088. 

+ > * 
K-F SPOKESMAN said the 
company would have to rebate 
about $4,500,000 to dealers in mak- 
ing price adjustments on an esti- 
mated 20,000 cars in their stocks. 

In announcing the price cuts, K-F 
said they were for the purpose of 
stimulating sales and made possible 
by recent acquisitions of raw mate- 
rials facilities, “particularly the 
world’s largest blast furnace in 
Cleveland. 

Henry J. Kaiser and Frazer de- 
clared in a joint statement: 

“We are offering the public the 
lowest priced big cars in the 
world, Our 4,600 dealers can im- 
mediately market the largest car 
in the industry selling at a fac- 
tory-delivered price under $2,000. 

“Kaiser-Frazer is entering a 
broader mass market and simulta- 
neously pressing production sched- 
ules on five outstanding new and 
different models. We are carrying 
into realization a company goal of 
placing our cars within the buying 
ability of additional thousands of 
potential large car owners, 

“The company is now in the best 
supply position in its history in re- 
spect to finished parts and basic 
materials. 

“Starting up costs required in es- 
tablishing a new auto company and 
bringing out the first entirely new 
postwar car have been completely 
absorbed. We have purchased the 
Willow Run plant and gained in 
efficiency through new tooling and 
machinery.” 

* - * 
URING 1948, Kaiser-Frazer built 
181,316 cars. This year the K-F 
plant has been down three full 
weeks and operating on four-day 
schedules in some other weeks. 

Henry J. Kaiser last year ad- 
vised the public that K-F would 
bring out a small car in the low- | 
price market some time in 1950. 

Recent speculation has been that | 
K-F might hurry such plans and in- 
troduce the car in 1949. However, 
reliable sources report that K-F’s 
small car is not off the drawing 


i 
' 
—Bernie THOMAS 





COAST DEALERS WITH BUICK'S CHAYNE—Charies A. Cha: 
car 


. tight, chief engineer, uses 


points of venti-ports to two veteran 


to oe the fine 
At the left is H. L. Freudenberg of Vallejo, Calif., and with him is 
‘1 who has been a Buick dealer since (911, has 








BOWTIE BREAKFAST FOR MOOCK—Six hundred Detroit Plymouth 


dealers, their salesmen 


and Chrysler officials attended a breakfast last week marking the retirement of Harry Moock 


managing director of the Ch 
Plymouth division. 
an oil painting. 
postwar breakfast sales session of the 


Those in attendance gave their bows to Moock. 
Greater Detroit Plymouth Dealers Assn. 


ler conference of business management and vice-president of 
Moock addressed the group on today's sales problems and was presented 


The affair was also the first 
eft to right, 


Carl Krause, vice-president of the association; James Mason, age ae gS A. vanderZee, 


sales vice-president of Chrysler Corp.; Moock; 


and Jack Rose, president of the association. 


Comparisons 
Four-Door Sedan Prices 
Advertised-Delivered 





Ford Cites Force 
Of Public Favor, 
Defends ‘Bigness’ 


BOSTON. — Henry Ford I last 
week outlined the factors which 
he said he believes will determine 
the future selection of business and 
industrial leadership. 

The president of Ford Motor Co. 
told the Harvard school of business 
administration that these factors 
were: 

“The development of big organ- 
ization; the growing importance of 
public opinion and the undeveloped 
technology of human relations.” 

Defining “bigness,” he said: “It 
is in part an attempt to distribute 
risk, to get lower costs and better 
management, to spread the cost of 
expanded research.” 

A result of bigness, he said, is 
that millions of people today own 
radios, refrigerators, automobiles 
and “countless” other things. 

He called public opinion an in- 
creasingly important force, adding: 
“I don’t see how the business and 
industrial leadership of tomorrow 
can escape a responsibility to un- 






tribute to its sound, long-term de- | 


velopment.” 


David Wallace, president of Chrysler division, 


Dumville Heads 
GM New Devices; 
J. H. Hunt Retires 


DETROIT.—C. E. Wilson, presi- 
dent of General Motors, announces 
the appointment of Harry C. Dum- 
ville as director of GM’s new de- 
vices section. 

Dumville, assistant director of 
the section since October 1944, suc- 
ceeds John H. Hunt, who is retir- 
ing from General Motors after 36 
years’ service, the last 17 as head 
of the new devices section. 

Dumville, a graduate of Rensse- 
laer Polytechnic Institute, Troy, N. 
Y., joined GM in 1934 as a junior 
engineer in the research labora- 
tories and was transferred to the 
new devices section in 1936. In Jan- 
uary, 1943, he was assigned to air- 
craft work in the Fisher Body cen- 
tral engineering staff. In October, 
1944, he returned to the new de- 
vices section as assistant director. 

Hunt, a graduate of the Univer- 
sity of Michigan, joined Dayton 
Engineering Laboratories Co. in 
1913 as a research engineer and 
remained with the company when 
it was absorbed by GM in 1918. 
From 1920 to 1925 he served as 
head of the electrical section of 
—e research laboratories in Day- 
on. 

In 1925 he went to GM’s research 
laboratories here. He joined GM’s 
patent section in 1928 and in 1932 
became director of the new devices 
section. 


50 Salesmen 
At CATA Clinic 


CHICAGO.—More than 50 sales- 
men employed by dealers in the 
so-called independent groups, repre- 
senting Crosley, Hudson, Kaiser- 
Frazer, Nash, Packard, Studebaker 
and Willys, attended the first auto- 
motive sales training clinic spon- 
sored by Chicago Automobile Trade 
Assn., conducted by W. K. Braasch. 

CATA officials said they regarded 
this interest on the part of the 
dealers as a good omen. The sales- 
men stated that they found great 
value in the six-hour course of 


three two-hour classes, 


MEWA Conclave 
Airs Wide Range 
Of Subjects 


LOS ANGELES. —Automotive 
wholesalers from the Western 
states represented at the Pacific 
Automotive Show here last week 
(March 17-20), together with man- 
ufacturers participating in the 
show, also attended the MEWA 
business conference, according to 
Erle A. Henderson, MEWA presi- 
dent, who presided. 


O. C. Holaday, sales manager. 
Ramsey Corp., led a discussion on 
“What Wholesalers Are Doing to 
Equip Their Salesmen to Sell in a 
Competitive Market.” Holaday was 
assisted by Frank Verbeck, Ver- 
beck’s Automotive Sales, Pasadena, 
Calif.; P. T. Johnston, Motor Parts 
Depot, Los Angeles; John T. Mc- 
Coy, Motor Supply Co., Phoenix, 
and others. 

George Williams, sales manager, 
Chek-Chart Corp., told about the 
MEWA TBA manual, pointing out 
its value in promoting sales to 
service station operators. 

Howard Reed, MEWA merchan- 
dising and legislative counsel, 
spoke on “Changing Conditions 
Present New Sales Opportunities.” 
Reed advised his listeners not to 
worry about the business outlook, 
but to be on the lookout for busi- 
ness. 


Martin Fromm, MEWA advertis- 
ing counsel, in his discussion, “Get- 
ting the Most Out of Your Adver- 
tising Dollar,” explained ad pro- 
motion services, laying particular 
stress on the association’s equip- 
ment campaign, its ad of the month 
service and its new ad service for 
use in direct mail to car dealers. 


A discussion 6n “How the Whole- 
saler Can Increase His Profit in 
Face of Higher Operating Costs, 
Increased Competition and Low- 
ered Margins” was led by William 
C. Eldrige, assisted by George 
Snook, automotive management 
consultant. 


MEWA General Manager Ruark 
concluded the meeting with an ad- 
dress..entitled “The Shift Away 
From Inflation,” in which he anal- 
yzed the impact of the current 
business readjustment on automo- 
tive wholesaling, stating the prin- 
cipal impact as being the return 
of competition. He urged whole- 
salers to balance inventories, watch 
credits and collections carefully, 
perfect their selling organizations 
and procedures and know their 
margins of profit. 





Ex-Manager Is Charged 


With $10,000 Fraud 


LONG BEACH, Calif.—Charges 
of embezzling $10,000 and of forg- 
ing false sales contracts were 
placed against Joseph A. Nakin. 
39, former manager of a Wilming- 
ton (Calif.) auto dealership, here 
last week following his arrest in 
Sarasota, Fla. 

Police say Nakin withdrew $10,- 
000 from the firm’s account by 
using power of attorney granted 
him by his father-in-law, Charles 
Held, owner of the dealership. He 
is also charged with having forged 
the names of several local persons 
to false sales contracts and then 
having discounted them to finance 
companies and banks. Held was 
kept away from his business by 
|illness during the time, it was 
' added. 





GOODYEAR'S NEW TIRE-TEST LANE—Seeking to remove further that moment of skid 
panic from the minds of the motoring public, a Goodyear Tire & Rubber tire-test driver 


viciously jams on the brakes of his tire-test 
special tire-test road on the grounds of the 


car on the flooded, slick surface of the new 
company's plant 3 in Akron. The fifth wheel, 


which can be seen on the left side of the skidding auto, operates instruments which measure 
the length and severity of the skid. A special instrument mounted in the rear of the tire- 
derstand public opinion and con- | test car also measures the skid-resistance of the tires. Continuous tests are being conducted 


| on the specially constructed road to previde 
ammunition in their fight against suc 


pany states. 


hazards as 


rae tire designers with more scientific 
lowouts and disastrous skids, the com- 
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Price-Cut Reaction 
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Chance Seen That Customers May Delay 
In Belief Others Will Slash 


(Continued from Page 1) 


when new Ford car could be 
bought in Boston for $1,500, with 
radio and heater,” the company 
spokesman said. “The questioner 
explained that the delivered price 
there currently is $1,900. 

“Mr. Ford then made his com- 
ments on the price situation, with- 
out at any time making any fore- 
cast on how soon prices would drop 
or by how much. Some reporter got 
his facts mixed up.” 

In any event, dealers reported 
that public expectancy was sharp- 
ened by the coupling of Ford’s price 
statement with the Kaiser-Frazer 
slashes, ranging from $198 to $333. 

* 7 * 


POKESMEN for most makers 

adopted a blunt “no comment” 
tack, since even a hint of a price 
reduction would hurt sales. 

Ten days ago, Studebaker Presi- 
dent H. S. Vance was quoted as as- 
serting that his company had no 
plans to lop prices in view of con- 
tinuing high labor and steel costs. 
He reportedly made the statement 
at the Studebaker board of direc- 
tors’ meeting in Vernon, Calif. 

Some factory officials took the 
position that prices should be held 
at present levels to let dealers 
slide back into competitive selling 
without the artificial spur of a 
price slash. 

Others, however, warned that 
“anything might happen” in the 
market if price-cut expectancy 
causes the public to retreat from 
the showrooms, spring sun or no. 

UAW officials were on the spot 
but had yet made no move to renege 
on their ambitious pension and 
social-security demands. It seemed 
a foregone conclusion that new-car 
prices could be pared across the in- 
dustry, should the UAW abandon 
its 1949 program. 


| PITTSBURGH, word was that 
the steel makers were thinking 





New Type Parts Bin 
Simplifies Parts Handling 


A new development in all-steel parts 
bins is creating wide-spread interest. Its 
tapered steel dividers instantly self-lock 
into shelf slots, making it easy to tailor 
the bins to changing parts needs... with 
a corresponding economy of space, time and 
money. These bins are constructed of 18 to 
20 gauge high tensile steel, are finished 
with baked enamel in gray, green or buff, 
and are available for immediate delivery. 
These bids are shipped fully assembled: 
there is no installing of dividers on receipt 
of the bin. Commercial shelving, bulk stor- 
age and fender racks are also available. 
Write Auto Dealers Bin Service Inc., 8324 
Detroit Ave., Cleveland, O., Department B. 


(ADVERTISEMENT) 





Oia ia, 


Dealers Exclusively 


KAR GLAMOR 


WRITE: KAR GLAMOR, INC. 


TREET 





of price reductions but were moving 
cautiously because of wage-contract 
expirations this spring. The CIO 
United Steelworkers union has not 
formally issued any wage demands 
for this year. 


The materials price trend was de- 
cidedly downward for the first time 
since before the war. 


The price of lead broke for the 
third time in a month, and auto 
battery makers instituted reduc- 
tions ranging from $1.50 to $2 a 
unit. Lead was selling for 17 cents 
a pound, compared with 21% cents 
less than four weeks ago. 

Zinc, used in galvanized steel 
products and die castings, slid off | t 
1% cents a pound. Several major 
steel makers announced price cuts 
on galvanized items. 

The price of copper, employed 
in auto wiring and radiators, was 
holding at former levels but was 
reported shaky. Price resistance 
was being encountered in the 
scrap iron and scrap steel market. 

The rug and carpet industry, led 
by Mohawk and Bigelow-Sanford, 
whittled 2 percent off its prices, 
nullifying an increase made March 1, 

The government’s consumer price 
‘ndex dropped 1.1 percent between 
Jan. 15 and Feb, 15, the fifth 
straight decrease and the largest 
monthly plunge since 1940. 

If this rate of decline is main- 
tained in the index to Apr. 15, GM 
workers may derive no benefit from 
the guaranteed 3-cents-an-hour 
raise due in their base pay rates 
June 1, for this could be offset by 
a new cut in their cost-of-living 
allowance as of the same date. 

—Mac Gorpon 


2 Officers Named 
By Kent-Moore 


DETROIT. — At the Kent-Moore 
board of directors’ meeting here 
March 17, Dan R. Abbey was elect- 
ed vice-president in charge of sales 
and T. F. Walker was elected vice- 
president in charge of production. 

Abbey has been associated with 
the automotive service industry for 





Dan R. Abbey T. F. Walker 
over 20 years and with Kent-Moore 
for more than five years. He was 
formerly with Chevrolet and has 
occupied the positions of assistant 
chief engineer and general sales 
manager with Kent-Moore. 
Walker joined Kent-Moore in 
1940 and has since served as chief 
plant engineer, operations manager 
and more recently as general fac- 
tory manager. He was formerly 
associated with Buick and Pontiac. 


Top Trucks 


New truck registrations for 47 
states in January, plus 32 states 
for February: 

Make 
ev. 
Ford: 
Dodge 
Inter’! 
GMC 
Stude. 
Willys 
White 
Diam. T 
Mack 
Reo 
Divco 
Autocar 
Federal 
Brockway 
Crosley 
FWD 
Kenworth 
Sterling 
Total All Makes 
97,288 101,455 

For further details see page 

18, today’s issue. 


1948 Pos. 
33,048— 1 
14,196— 3 
11,621— 4 
14,622— 2 

7,251— 5 
5,676— 7 
6,999— 6 
1,451— 9 
1,073—11 
1,172—10 
1,467— 8 

741—12 








PERFECT RECORD—J. E. Lamy (left) 
Nash Motors presenting R. V. Merrick a = 
RG select dealer's award in recognition o 

E aoe district becoming the first i 

idwest to have all district dealers be- 
B, eae dealers. 


Legislators Push 
Bills to Increase 


Iowa Auto Fees 


DES MOINES. — Highway legis- 
lation that will bring with it more 
than $3,000,000 in additional auto- 
motive registration fees was re- 
ported making good legislative 
progress here last week. 

Iowa’s house had already passed 
the following measures: 

1. To increase all types of truck 
license fees by 17 percent. Esti- 
mated increased annual revenue, 
$1,800,000. 

2.To change the formula on 
which auto license fees are based 
to bring in an additional $910,000 
from that source. 

3. To increase license fees on all 
types of trailers, including farmers’ 
“wagon box” trailers. Estimated 
annual increase in revenue, $500,000. 

4. To allow some counties to 
slightly increase their secondary 
road maintenance fund and prop- 
erty tax levies. 

The four bills, which were before 
the Iowa senate, were the first in 
a series of contemplated measures 
to finance a proposed 20-year $995,- 
000,000 highway improvement pro- 
gram in the state. 

Iowa’s governor has _ already 
signed a measure providing for the 
distribution of $14,000,000 extra per 
year to meet installments on the 
20-year program. 


FTC Order Hits 


Polar Zone Firm 


WASHINGTON.—Finding that a 
product designated “Polar Zone” 
will not prevent freezing in the 
cooling system of gasoline engines 
without harm, the Federal Trade 
Commission last week ordered Saul 
Felhden, trading as Federal Chem- 
ical Mfg. Co., Baltimore, to stop 
using the term “antifreeze” to de- 
scribe the product. 

The FTC stated that it found 
that the product was a liquid solu- 
tion having a calcium chloride 
base. According to the commission, 
the corrosion resulting from the 
use of such solutions will cause 
partial or complete stoppage of 
water passages in the radiators 
with consequent overheating of the 
engines. The commission also 
found that the solution may get 
into engine cylinders and cause 
“serious damage or even complete- 
ly ruin the engines.” 

The order was issued with the 
concurrence of all the commission- 
ers after consideration of the rec- 
ord in the case, including the re- 
spondent’s answer in which he 
admitted all of the material allega- 
tions of fact and waived all inter- 
vening procedure and further 
hearings, the FTC said. 


Additional Speakers 


At Iowa Convention 

DES MOINES. —Avtomortive 
News’ report (March 28) of the 3ist 
annual convention of the Iowa Au- 
tomobile Dealers Assn. inadver- 
tently left out the names of five 
speakers. 

Also addressing the convention 
were R. H. Zimmerman, NADA 
special representative; L. J. Buck- 
land, editor of “Buck Sez”; John 
W. Stokes, tax consultant; Neal G. 
Adair, editor of Motor, and Rich- 
ard T. Cannon, who spoke on in- 
surance. 


a 









Minn. Dealers 
Fight Threat in 


Insurance Bill 


ST. PAUL.—Insurance agents 
and some companies are bent on 
slowing up automobile dealers in 
the insurance business, if possible, 
the Minnesota Automobile Dealers 
Assn. hus charged in opposition to 
a bill before the legislature. It 
would prohibit dealers designating 
any particular insurance company 
broker or agent to write insurance 
on the purchase. 

“Maybe we can show the legisla- 
tors that this bill is a vicious at- 
tempt to frighten automobile deal- 
ers from asking for the insurance 
on the car when it is sold,” MADA 








of} general manager Glenn Atcheson 


said. 

More than 100 dealers and finance 
company representatives attended 
a subcommittee hearing on the bill 
last week. 

Ralph Kriesel, Twin Cities Chev- 
rolet dealer and president of the 
American Finance Conference, 
spoke against the bill, as did John 
Rihm, past MADA president, who 
said that if it were not for some 
finance companies using their in- 
fluence in getting insurance com- 
panies to cooperate with them by 
writing insurance, many truck 
operators would not have insur- 


nce. 
Fred Mathison, manager of In- 


31 


dustrial Credit Co., pointed out 
that the purchaser is not the owner 
of the car until it is fully paid for 
and that the ownership is still with 
the finance company or seller and 
they should be allowed to desig- 
nate what kind, amount and what 
company it is to be purchased 
from, as far as insurance is con- 
cerned. 

The bill next goes before the sen- 
ate insurance committee and full 
insurance committee of the house. 
The MADA will be present to de- 
fend its position “in such ways as 
seem necessary,” Atcheson said. 


Syracuse Outlet 
Named by Reo 


LANSING.—R. D. Hilty, general 
sales manager of Reo, announced 
last week the appointment of Reo 
Central New York, Inc., as distrib- 
utor for Reo trucks and school 
buses in the nine-county Syracuse 
(N. Y.) territory. Headquarters are 
at 814 Erie Blvd. West, Syracuse. 

Frank T. McCormick jr., former 
general manager and president of 
Pepsi-Cola Syracuse Bottlers, Inc., 
is president of Reo Central. Bob 
Williams, a veteran of more than 
25 years in the automotive business 
and a specialist in truck opera- 
tions, has been named general sales 
manager. Service and office man- 
ager of the new firm is Ed Therre. 


THE HEALEY SPORTSMOBILE 
Custom Built 


THE FASTEST STOCK CAR IN THE WORLD 


Mr. S. Morris of England, now in America with the Healey Sports- 
mobile, will visit the following cities to establish a limited number 


of dealerships: 


Washington, Miami, New Orleans, Houston, 
Dallas, Los Angeles and San Francisco. 


Interested dealers are invited to write or phone for appointment for 
demonstration and attractive franchise details. 


Address or phone: 


Mr. 8S. Morris, c/o Pan-Continental Export Co. 
25 Broadway, New York, N. Y. BOwling Green 9-2492 


eA meee 


LUGGAGE SET 


ie ea ee ee 


21” Companion 94” 2.Suiter 


CONTEMPO Luggage Co. 


[] (1 am enclosing check) 


2 Se ee ae ee: oe a a 





Gentlemen: Please ship the following numbers immediately. 





FIRM NAME......................----.-+ Siecle : 


Ca ct ee a eis ies 


CRI ioc csincnhia putin nginin ap tetmene 
ee ee ee eee aad 





A Buick Dealer in lowe 

reordered this set 3 as 
You too con 

extra profits ond yer 
your customers wit 
amert Contempo Lug: 


3 


The PEMBROKE... 
Matched Luggage for Men 
Good-looking and manly . . - 
Priced dollars below, compar- 
able sets . . . Made in Top- 
Grain Aniline Cowhide .. . 
Streamlined in design... Mes- 
sive, reinforced corners for ex- 
tra life and tonger usability 
. Saddle stitched . . . large 
capacity .. . Packs easily. 


COLORS: Suntan or Ginger 


— <== == Send Order Form Today =—=""—" ~~" 
170 Fifth Ave., New York, 10, N. Y. 


[] (Ship COD 


] (Ship Open Account. Bank and credit references attached) 
Your 


i 

{ 

i 

i 
List Price ! 
incl. Fed. Tax 1 
4 

i 
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Used Car Auction Prices 





(Eprror’s Note: While we try to eliminate wrecks from all of these 
abnormally 


listings, 


y some get by us. Bo if the price is 


occasionall 
low, the car is probably damaged. If the price is abnormally high, 
the car is probably loaded with extras). 


ALBANY, N. Y. 


(Tim Anspach’s Dealer Auto Auction. 
Sale every Monday. Prices are for sale 
of March 21.) 

(58 units sold out of 91 offerings, Bid- 

ding ts spirited. Most of offerings were 

one-owner cars from new-car dealers. 

Prices remaining at same levels.) 


BUICK—’49 Super 4-dr., $2,450. '48 RM 
4-dr., $1,980, $1,760. ‘47 Super 2-dr., 
$1,500. 

CADILLAC—’41 (61) 2-dr., 


$1,020; (60-8) 
4-dr., $760. °38 (90) 4-dr., $520. 

CHEVROLET—'49 SL Deluxe club coupe, 

$1,950; Special 2-dr., $1,835, $1,900; 

business coupe, $1,650. '48 FL aerosedan, 

; FM 4-dr., $1,475. °'47 SM 4-dr., 

$1,000; FL aerosedan, $1,370; 

46 FM 2-dr., $1,160; 

'41 SD business coupe, 


550; 
two at 
FM 4-dr., $1,180. 
8M 2-dr., $1,160. 


$700; 4-dr., $830. '40 MD 2-dr., $530; 
club coupe, $640. 
DODGE — ’48 Custom 4-dr., $1,680. ‘47 


half-ton express, $720. ‘46 Deluxe club 
coupe, $1,270; 4-dr., $1,060. 

FORD—’'49 (8) Custom 2-dr., $1,670, $1,- 
610; 4-dr., $1,680; half-ton (6) pickup, 
$1,285. ‘48 (8) SD club coupe, $1,260; 
hafl-ton (6) pickup, $1,150. '47 SD 2-dr., 
$1,220. '46 SD conv., $1,380. °'41 Deluxe 
2-dr., $425. °36 4-dr., $80. 





13th 
ANNUAL 
EDITION 


KAISER—’47 4-dr., $1,035. 

LINCOLN—’49 (72) club coupe, $2,140. 

OLDSMOBILE—’48 (98) 2-dr., $1,950. ‘46 
(98) 4-dr., $1,380. °40 (60) 4-dr., $750. 


PLYMOUTH—'49 SD 4-dr., $1,950. ‘48 SD 
4-dr., $1,560; Deluxe 2-dr., $1,400. ‘47 
Deluxe 4-dr., $1,180, $1,190. ‘40 Deluxe 
4-dr., $700, $650. 

PONTIAG—48 (6) 2-dr., $1,740. ‘46 (6) 
4-dr., $1,325, $1,350. ‘41 (6) 2-dr., $635; 
(8) 4-dr., $800. '39 (6) 4-dr., $750. 


STUDEBAKER — ‘40 Commander 4-dr., 
$140. 
WILLYS—'46 Jeep, $500, $550. 
SOUTH BEND 
(South Bend (Ind.) Auto Auction Co. 
Sale every Friday. Prices are for sale of 
March 25.) 


(Sold 40 units out of 69 offerings.) 
BUICK—’47 Super 4-dr., $1,710, $1,575; 
2-dr., $1,270, $1,590. 
CHEVROLET—’47 SM 4-dr., $1,175, $1,080. 
'46 SM 2-dr., $1,025. ‘42 FL 2-dr., $595. 
’41 club coupe, $870; 2-dr., $700. ‘'40 


4-dr., . ‘37 2-dr., $210, 
FORD—’'48 SD 
$400. 
HUDSON—'48 (8) 4-dr., $1,645. ‘46 (6) 


4-dr., $855. °37 (6) club coupe, $330. 
KAISER—’48 4-dr., $1,185. 


(6) club coupe, $1,295. ‘41 | 
2-dr., $525. ‘39 2-dr., $410. ‘38 2-dr., | 
4 








Average Used Car Prices 


(Compiled by Automotive News) 





$1,308 
$1,257 


| 


Mar. (to date) Feb. 





March, 1949 Feb. Jan. 











Model (to date) 1949 1949 
DS 6v5 sees $2,067 $2,108 $2,151 
BP iewsievs 1,668 1,661 1,830 
ere 1,264 1,308 1411 
1946. . 1,183 1,139 1,241 
ee 726 167 785 
Pre 700 695 726 

Overall 

Average. $1,257* $1,308* $1,433* 


*Inctudes 1949 models. 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 





MERCURY—'47 2-dr., $1,225. 
NASH—'48 Ambassador 4-dr., 
Ambassador 4-dr., $1,255; 
coupe, $985. 
OLDSMOBILE—'48 (66) 2-dr., $1,700. 
PACKARD—’47 Clipper 2-dr., $1,200. 


$1,460. 
(600) 


"47 
club 


‘40 2-dr., $540. ‘37 4-dr., $285. 
STUDEBAKER—’48 Commander 4-dr., $1,- 

650, $1,450. ‘47 4-dr., $1,390, $1,310, 

$1,265. ‘46 half-ton pickup, $730. 


CONCORD 


(Concord (Mass.) Auto Auction, 
LeRoy Cox, owner. Sales twice-weekly, 
Monday-Friday. 
March 18-21.) 


Inc. E, 


eServe 


Space 
Now! 


Antomotive News 


(Sold 149 cars out of 222 offerings.) 
BUICK—’'48 Super sedan, $2,000; RM se- 


dan, 


conv., 


"46 


$1,840. ‘47 RM sedanette, $1,500; 
$1,795; Super sedanette, $1,525. 


Super sedan, two at $1,400. ‘42 


Super sedan, $815, $750. 

PLYMOUTH—’46 SD club coupe, $1,180. | CADILLAC—'48 (61) sedan, $2,650. °41 
(62) sedan, $1,050; sedanette, $890. 

CHEVROLET—'49 1-ton panel, $1,450; SL 
Deluxe sedan, $1,900; conv., $2,250; club 


coupe, $1,900. 


"48 FL sedan, $1,550. 


"47 SM club coupe, $1,165, $1,100, $1,125; 
FL aerosedan, $1,430, $1,435; sedan, $1,- 


185. 


'46 FM sedan, $1,060; FL aero- 


sedan, $1,205; SM sedan, $1,160. 


400. 


Prices are for sale of | CHRYSLER —'47 New Yorker sedan, §$1,- 


’39 Saratoga sedan, $360. 











ALMANAC 


Now in preparation—the annual yearbook of America's leading industry! 
The herculean task of assembling complete statistical information con- 
cerning automotive production, car registrations, sales trends, a direc- 
tory of leading manufacturers, biographical information of industry 
leaders, and the myriad other details that make the Automotive News 
Almanac the ‘most referred to" reference book of the year is well 
under way. Your advertisement in the Almanac will pull for years to 
come!—will be seen by everyone who counts in the automotive world. 
The Almanac will be distributed to all readers of Automotive News, the 
newspaper of the industry (now more than 37,500 A.B.C.) June 6. For 
the advertising buy of the year, reserve space early. 


Advertising Forms Close May 10, 1949 


REFLECTING 
AN 
inDUSTRY'S 
PROGRESS 
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STANDARD 
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BOOK OF THE 
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DeSOTO—'46 Custom sedan, $1,260, $1,235 
"42 sedan, $625. ‘41 conv., $725. 


DODGE—'49 Coronet sedan, $2,215. ‘47 
Deluxe sedan, $1,200. °46 Custom sedan 
two at $1,210. °39 business coupe, $550 


FORD—’'49 Custom sedan, $1,900, $1,75¢ 
$1,760. ‘48 Deluxe sedan, $1,225; SI 
(6) sedan, $910, $850. '47 SD clu 
coupe, $1,200. ‘46 SD sedan, $1,05( 
$950; Deluxe sedan, $900; station wagon 
$1,350. °41 Deluxe sedan, $835, $605 
$475, $860, $500; station wagon, $800 
$640. °39 sedan, $300, $450, $695. 

HUDSON—’48 Commander (8) sedan, $1,- 
600. '36 sedan, $360. 


LINCOLN —’41 sedan, $430. 
MERCURY—’47 club coupe, $1,435. 


NASH—’48 (600) sedan, $1,225. ‘47 club 
coupe, $1,100. 

OLDSMOBILE—’'48 (98) sedan, $1,960. '46 
(98) sedanette, $1,290, $1,345. ‘41 (78) 
sedan, $500, $450, $650; (76) sedan 
$600. °'33 sedan, $125. 

PLYMOUTH—’'47 SD sedan, $1,150, $1,200: 
club coupe, $1,400. ‘46 Deluxe sedan 
$1,005; SD club coupe, $1,165. °42 sedan, 
$510, $700, $675. °'41 sedan, $625, $600 


PONTIAC—’47 SL (8) sedanette, $1,350 
"46 SL (6) sedan, $1,130. '42 (8) sedan, 
$615. ‘41 (8) sedan, $515, $740. ‘40 (6) 
sedan, $650. 

STUDEBAKER — ‘47 Commander club 
coupe, $1,400. 

WILLYS—’48 station wagon, $700. 


PHILADELPHIA 


(Harry D. Gilbert. Sale every Tuesday 

Prices are for sale of March 22.) 

(Prices slightly lower but volume 
higher than previous week. 40 percent 
of offerings sold.) 

BUICK—'47 Super conv. coupe, $1,795. ‘41 
Special sedan, $860; Super club coupe, 
$840. °39 Special conv., $700. °38 Specia! 
sedan, $430. 

CHEVROLET—-'49 SL sedan, $2,010. °'48 
FM sedan, $1,625, $1,550. ‘47 FL aero- 
sedan, $1,360; FM club coupe, $1,385. 
‘46 FL sedan, $1,250. ‘41 SD 2-dr., 
ae’ club coupe, $850, $820, $760; sedan, 

4 


DODGE—'48 Custom sedan, $2,175. °40 
Custom sedan, $1,250. ’38 sedan, $335. 2 
FORD—’'49 Custom (8) sedan, $1,725. °47 


SD (8) sedan, $1,195. 
$920. 

HUDSON—’42 conv., $720. 

OLDSMOBILE—’'49 (76) conv., $2,500. ‘46 
(76) sedanette, $1,390, $1,360. ‘°37 (6) 
sedan, $510. 

PLYMOUTH—’49 SD sedan, $1,940, $1,925. 
‘48 club coupe, $1,550, $1,520. ‘47 SD 
sedan, $1,240. ‘46 SD sedan, $1,165, 
$1,150. ‘41 SD sedan, $710. 

PONTIAC—'48 (8) sedanette, $1,875; 
$1,680. ‘47 (6) sedanette, $1,410. 
(8) sedan, $1,210. 


LOUISVILLE 


(Auto Auction Sales. Fred Miller, oper- 
ator. Sale every Tuesday and Friday. 
Prices are for sale of March 22.) 

(Sold 50 units out of 114 offerings.) 
BUICK—’'47 Super sedan, $1,560. ‘42 Su- 

per sedan, $930. 

CADILLAC—’47 (62) sedan, $1,875. 
CHEVROLET—'49 FL sedan, $1,950, $1,- 

925. °48 FL sedan, $1,700, $1,650. °41 

sedan, $860, $800, $770. °39 sedan, $580, 

$500. °37 sedan, $425, $345. 
DODGE—’38 sedan, $360. 


"46 SD (8) sedan, 


(6) 
"46 


FORD—'49 (8) sedan, $1,655. °47 sedan. 
$930. '41 sedan, $695, $685. °39 sedan, 
$470. °38 sedan, $520, $455. 

eee sedan, $605. ‘40 sedan, 

PLYMOUTH—’'40 sedan, $480. °39 sedan, 
$385. °35 sedan, $190, $100. 

PONTIAC—’46 sedan, $1,350. ‘40 sedan, 


$480. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. : Prices are for sale of March 18.) 
(Sold 138 units out of 256 offerings. 
Prices up on good clean used cars. 


(Continued on Page 33, Col. 1) 


SELZ-IT SIGN KIT 
Makes Any Sign You Desire 


OVER AND OVER AGAIN 





SEs Sat Ce 


Each SELZ-IT SIGN KIT pictured 
above contains 924 letters and numerals 
for making any sign you may desire. 
Kit contains 6 metal holders 20 in. long 
by 4 in. wide. Letters and numerals 
are easily inserted and removed from 
each sign holder. Each holder has two 
suction cups that hold sign firmly to 
glass. Eack SELZ-IT SIGN KIT comes 
packed in a box with 40 convenient 
separate stalls for storing letters and 
numerals. Letters and numerals come in 
both white on black and yellow on black. 


REMEMBER: SELZ-IT SIGN KIT 
(Pat. Pend.) 


‘**Tells It and Sells It’’ 


Price $9.95—Order NOW 


MANUFACTURED BY 


THE HOUSE OF RYAN 


4712 West Broad St. Richmond, Va. 


SEND OHECK AND SAVE 
Oo. 0. D, FEES 
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Used Car Auction Prices 


(Continued from Page 32) 


Market continues active with buying 
heavy.) 

BUICK—’49 Super sedanette, $2,575, $2,- 
750. °48 RM sedan, $2,000. ‘47 Super 
sedan, $1,400. °46 Super sedan, $1,375. 

CADILLAC—’48 (6) sedanette, $2,925. 
(62) sedan, $1,250. 

—'49 half-ton pickup, $1,485; 
SL sedan, $1,950, $2,000, two at $2,030; 
FL Deluxe sedan, $2,000. 48 FL 2-dr., 
two at $1,650, two at $1,800; half-ton 
pickup, $1,200. °47 FL 2-dr., $1,230; 
, $1,375. °46 SM sedan, $1,000, 
$1,050, $1,075. °41 SD club coupe, $750. 
"32 sedan, $325. 

CHRYSLER—’49 Windsor sedan, two at 

$2,750; New Yorker sedan, $1,940. ‘48 
sedan, $1,710. ‘46 
’42 Windsor se- 


"46 2-dr., $990. 
club coupe, $1,385. 


$910. °40 4-dr., $575, $425. 
STUDEBAKER—’48 4-dr., $1,490. 


DENVER 


(Denver Auto Auction, 
Sale every Tuesday. Prices are for 


Sold 85 percent of 


sale of March 22.) 
(Market steady. 
listings at last sale.) 

BUICK—’48 RM 2-dr., 

‘42 Super 2-dr., 
‘41 Special 4-dr., $890; 2-dr., $855. 
Super 4-dr., $610. 

CADILLAC—’49 (62) 2-dr., $4,205. 

CHEVROLET—’48 FL aerosedan, $1,630, 


"36 4-dr., $425. 


CHRYSLER—'48 Windsor club coupe, §2,- 
020. ‘46 Windsor 4-dr., $1,570. 

DODGE—'49 Coronet club coupe, $2,530. 
"46 Custom 4-dr., $1,125. 

FORD—'49 Custom 4-dr., $1,955. '47 2-dr., 
$1,050, $1,100; 1-ton pickup, $1,075. ‘46 
2-dr., $1,075, $1,030. °41 coupe, $515. 

— 4-dr., $625. ‘40 4-dr., 

OLDSMOBILE—’48 (76) 4-dr., $1,600. °'47 
(76) 4-dr., $1,650. 

PLYMOUTH—'48 SD 4-dr., $1,595. ‘47 
Deluxe 4-dr., $1,160, $1,230, ‘42 4-dr., 
$520, $610. °40 Deluxe club coupe, $455. 

PONTIAC—’42 Torpedo 2-dr., $980; 4-dr., 
$540. ‘41 2-dr., $875. 

WILLYS—’'48 Jeepster, $1,390. ‘42 Jeep, 
$335. 


KANSAS CITY 


(Kansas City Automobile Auction. Sale 
every Wednesday. Prices are for sale of 
March 23.) 

(Retall sales picking up. Much activity 

in our wholesale trading. Prices about 

same level as earlier weeks, 
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CHEVROLET—’48 FM conv., $1,725; SM 
club coupe, $1,450; SM 4-dr., $1,217, 
$1,205; FL 2-dr., $1,652, $1,617, $1,615, 
$1,450. ‘47 SM 2-dr., $1,290, $1,282, 
$1,202, $1,180; FM 4-dr., $1,260, $1,157; 
club coupe, $1,325, $1,252. 

CHRYSLER—'46 New Yorker club coupe, 
$1,332. 


DODGE—’47 4-dr., $1,110, $905. °46 2-dr., 
$1,240, $1,220. ‘41 conv., $615; 2-dr., 
$560, $405. 

FORD—'49 (8) 2-dr., $1,697, $1,687, $1,- 
575. °48 (8) 4-dr., $1,217, $1,115. '47 
(8) 2-dr., $1,200, $1,182, $1,145, $1,125. 
*46 (8) club coupe, $1,150; 2-dr., $1,090, 
$1,060. °42 2-dr., $902. 


HUDSON—’46 (6) 2-dr., $975, 

MERCURY—’49 4-dr., $2,092. °46 coupe, 
$1,212. 

OLDSMOBILE—'48 (98) 4-dr., $2,070, $1,- 
800. °'47 (98) 2-dr., $1,370; (76) 4-dr., 
$1,370. '41 (98) 2-dr., $725, $547. 

PACKARD—’'42 4-dr., $675. 

PLYMOUTH—'49 4-dr., $2,117. °47 club 
coupe, $1,320; 4-dr., $1,115, $1,075, $1,- 
070, $1,037. °'41 2-dr., $462. 

PONTIAC—’47 (8) 2-dr., $1,515; (6) 2-dr., 
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WILLYS—'49 Jeep, $1,275. ‘46 Jeep, $600, 
$442. 


TOLEDO, O. 


(Doc Greiner Auction, Sale every Thurs- 
day. Prices are for sale of March 24.) 
BUICK—'47 Special sedanette, $1,500; Su- 

per sedanette, $1,650. °46 Super 4-dr., 

$1,330, $1,480. ‘41 Special 4-dr., $650, 
$575, $600. °'40 Super club coupe, $1,010. 
CADILLAC—’'41 (62) 4-dr., $1,275, $1,040. 
CHEVROLET—’48 SM 2-dr., $1,450, $1,- 

425, $1,200. ‘47 FM 2-dr., $1,250. °42 

MD 2-dr., $650. 

CHRYSLER—’42 Windsor 4-dr., $1,620. 
DeSOTO—’46 Custom club coupe, $1,400. 
FORD—’'49 (6) 2-dr., $1,545. °46 SD 4-dr., 

$935, $1,010. °41 2-dr., $640, $550. ‘40 

station wagon, $400. 

MERCURY—’46 4-dr., $1,125. 
OLDSMOBILE—'47 (76) 4-dr., $1,320. ‘46 
(78) 4-dr., $1,255. ‘37 (6) club coupe, 


$190. 
PLYMOUTH—’49 SD 4-dr., $1,900. "47 
sore’ $1,200. °41 Deluxe business coupe, 


dan, $550. - $1,655, '47 FM club coupe, $1,445; halt- units out of 322 offerings.) 
DeSOTO—'49 Custom sedan, $2,650. ton pickup (4-speed), $1,200. '46 FM | BUICK—'48 RM 4-dr., $1,907. ‘47 Super| $1,442. '46 (6) 2-dr., $1,267. ‘41 (8) | PONTIAC—’ 4- ’ 
DODGE—'49 Coronet sedan, $2,450, $2,430. 4-dr., $1,200; SM 2-dr., $1,085, $1,190; 4-dr., $1,605, $1,555, $1,350. ‘42 Super| coupe, $650; 2-dr., $625," - ys ‘anaennit $1,160 $1,230 wie ais 
°47 half-ton pickup, $810. ‘46 Custom 4-dr., $1,140. °41 MD club coupe, $1,000; 4-dr., $807; Special 2-dr., $705. ‘41 Spe- | STUDEBAKER—’47 Commander 2-dr., $1,- STUDEBAKER—’'47 4-dr. "$1,355 
club coupe, $750. 2-dr., $820, $785. °39 2-dr., $575. cial 4-dr., $730; Super 4-dr., $502. 375. WILLYS—’47 station wagon, $975. 


FORD—’49 Custom (8) club coupe; $1,750; 
sedan, $1,700, $1,690, $1,650, two at $1,- 
625, $1,560; Standard (8) sedan, $1,685. 
'48 (English) sedan, $775; SD sedan, 
$1,300; club coupe, $1,375. ‘47 SD sedan, 
$1,250, $1,200, $1,145. '46 station wagon, 
$1,200. °41 Deluxe sedan, oeero club 
coupe, $745. °40 Deluxe sedan, \ 

LINCOLN—’47 sedan, $1,350. ENGINEERING 

MERCURY—’49 sport sedan, $2,300, $2,- Es 
225, $2,025, $1,900. ‘48 conv., $1,500. ———————— 
‘41 conv., $700. 

OLDSMOBILE—’48 (98) club sedan, $1,- 

980; (76) sedan, $1,800; club sedan, $1,- 
600. ‘47 (78) sedan, $1,300. 

PACKARD—’47 Super sedan, $1,250. 

PLYMOUTH—’49 SD sedan, $2,175. ‘48 
SD sedan, $1,400. '47 Deluxe sedan, $1,- 

180. °46 SD club coupe, $1,120; sedan, 
$1,100. 

PONTIAC—’49 Chieftain (8) club coupe, 
$2,500. ‘48 SL (8) sedanette, $1,855; . ee 
station wagon, $1,280. ‘47 (8) sedan, rs + A 
$1,210; (6) club coupe, $1,450. °46 (8) “ Ean 

wiLLYs+48 Jeepster conv., $1,300; half- ; PRODUCTION 
ton panel, $1,125. es 


MINNEAPOLIS 


(Minneapolis Auto Auction. Sale every 
Tuesday. Prices are for sale of March 22.) 
(Buyers on increase. Sold 59 units out 

of 112 offerings.) 

BUICK—’'49 Super conv., $2,915; 4-dr., 
$2,510, $2,485. °47 Super sedanette, $1,- 
675. ‘41 Super 4-dr., $825. 

CADILLAC—’49 (62) 4-dr., $3,775. ‘48 
(62) 4-dr., $3,015. °46 (61) 4-dr., $1,540. 

CHEVROLET — '49 Deluxe 2-dr., $2,130, 
$2,075. °'48 %-ton pickup, $1,340. ‘47 
FM 2-dr., $1,485, $1,325, $1,150. ‘46 
FM 2-dr., $1,190, $1,140. ‘42 FM 4-dr., 
$750. °42 Special 2-dr., $775, $750, $725. 
'40 Deluxe 2-dr., $800, $795, $775, $725, 
$685, $665, $660. °39 Deluxe sedan, $595, 
$560, $470, $365. 

CHRYSLER—’48 Windsor 4-dr., $1,825. 

DeSOTO—'48 Custom 4-dr., $1,700, 

DODGE — '49 %-ton pickup, $1,575. ‘47 
Custom 4-dr., $1,310; station wagon, 
$1,245. 

FORD—’49 Custom conv., $2,100. ‘46 SD 
4-dr., $1,085; 2-dr., $935. ‘41 SD 2-dr., 
$705, $605, $600. °40 Deluxe 2-dr., $575. 
'38 Deluxe 4-dr., $320, $200. ‘35 Deluxe 
2-dr., $325. 

HUDSON—’49 Super 4-dr., $2,025. ‘46 
2-dr., $895. 

KAISER—’'47 4-dr., $1,185, $985. 

LINCOLN—'49 4-dr., $2,025. 

MERCURY—’'48 sedan, $1,400. 

OLDSMOBILE—'49 (98) club coupe, §$2,- 
850. °'46 (66) club sedan, $1,775. ‘40 
(70) 4-dr., $490. ‘39 (70) 4-dr., $425. 

PLYMOUTH—’48 SD club coupe, $2,060, 
$1,945. ‘46 SD 4-dr., $1,090. 

PONTIAC—'46 (8) sedan, $1,300. 


QUINCY 


Quincy (1ll.) Auto Auction. Chas, Thale, 
owner. Sale every Friday. Prices are for 
sale of March 18.) 

BUICK—'47 Super sedan, $1,600. 
CHEVROLET-——'49 FL sedan, $2,065, $1,- 

995. '48 FM sedan, $1,475, $1,480, $1,-' 

460, $1,465. ‘47 SM club coupe, $1,250; 

FM sedan, $1,300, $1,335, $1,300; FL 

sedan, $1,350. ‘46 SM coupe, $1,230; 

FM sedan, $1,295, $1,160, ‘42 FL aero- 

sedan, $865. ‘41 sedan, $750, $675, $600, 

$810, $745. °'40 4-dr., $525, $690, $620. 

'39 sedan, $455, $410, $510. ‘38 sedan, 

$430. ‘37 sedan, $290, $300. ‘36 sedan, 


$85. 

CHRYSLER—’41 sedan, $410. ‘37 es 
$175. 

DeSOTO—’'42 sedan, $635. ‘39 sedan, $390. | 

DODGE—’41 %-ton pickup, $720. ‘39 se-| 
dan, $410. °37 1%-ton pickup, $285. | 

FORD—’'49 Custom sedan, $1,680. ‘47 SD 
club coupe, $1,140, $1,200. ‘46 SD club 
coupe, $920; sedan, $945. ‘41 sedan, 
$495, $510, $635, $590. ‘40 sedan, $300, 
$480. °'38 sedan, $230. ‘37 sedan, $185. 
'35 sedan, $175. 

HUDSON—’41 sedan, $700. '40 sedan, $230. 

OLDSMOBILE — ‘47 sedan, $1,370. ‘40 
coupe, $465. 

PONTIAC—'40 sedan, $500, $510. ‘39 se- 
dan, $350. ‘38 sedan, $275. 

STUDEBAKER—'47 half-ton pickup, $785. 


MT. CLEMENS, MICH. 


(Simpson Bros, Auto Auction. Sale every. 
Friday and Tuesday. Prices are for week 
of March 20.) 

BUICK—'48 4-dr., $1,760. ‘47 Super 4-dr., 
$1,310, $1,410. ‘42 RM 4-dr., $950. 

CHEVROLET—'49 business coupe, $1,650. 
‘48 SM club coupe, $1,325, $1,400; FL 
aerosedan, $1,595, $1,590, $1,550; FM 
4-dr., $1,585; club coupe, $1,400. ‘47 SM 
club coupe, $1,260, $1,145, $1,450; club 
coupe, $1,175. ‘46 SM 4-dr.,' $1,000. °42 
4-dr., $650. 

CHRYSLER—'46 Windsor 4-dr., $1,235. 

DeSOTO—'42 2-dr., $610. 

FORD — ‘49 Standard (6) 4-dr., $1,500; 
Custom club coupe, $1,625. ‘48 (6) 4-dr., 
$1,175; SD 4-dr., $1,325, $1,235. ‘47 SD 
4-dr., $1,100, $1,210, $1,190; station 
wagon, $1,100; club coupe, $1,175, $1,180. 
*41 2-dr., $460; coupe, $425, $520, $460, 
$690. ‘39 2-dr., $350. 

MERCURY—’49 conv., $2,200; 4-dr., $1,- 
875, $1,890. °48 4-dr., $1,400. ‘47 4-dr., 
$1,175, $1,150. 

NASH-—’'49 (600) 4-dr., $1,575. 

OLDSMOBILE—’48 (6) club coupe, $1,610. 
'47 station wagon, $1,160. "41 club 
coupe, $475. 

PLYMOUTH — '48 SD 4-dr., $1,450. ‘47 


THESE UNITS FORM BORG-WARNER, Executive Offices, Chicago: BORG & BECK * BORG-WARNER INTERNATIONAL * BORG 
WARNER SERVICE PARTS * CALUMET STEEL * DETROIT GEAR * DETROIT VAPOR STOVE * FRANKLIN STEEL * INGERSOLL STEEL © INGERSOLL UTILITY 
UNIT * LONG MANUFACTURING * LONG MANUFACTURING CO., LTD. * MARBON © MARVEL-SCHEBLER CARBURETOR * MECHANICS UNIVERSAL 
JOINT * MORSE CHAIN * MORSE CHAIN CO., LTD. * NORGE * NORGE-HEAT * NORGE MACHINE PRODUCTS * PESCO PRODUCTS * ROCKFORD 
CLUTCH © SPRING DIVISION * SUPERIOR SHEET STEEL DIVISION * WARNER AUTOMOTIVE PARTS * WARNER GEAR * WARNER GEAR CO., LTO 
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Hits Use of Industry as Organizing Weapon. . . 


ATA Asks U.S. to Curb Truck Strikes 


WASHINGTON. — The American 
Trucking Assns. has urged the 
House labor committee to amend 
its labor-management relations bill 
so as to prevent use of the truck- 
ing industry as an organizing 
weapon against other businesses. 

The association made public a 
letter from Edgar 8. Idol, its gen- 
eral counsel, to Chairman John 
Lesinski of the House committee on 
education and labor, urging reten- 
tion of at least six major provisions 
of the Taft-Hartley law as a safe- 
guard against unfair labor prac- 
tices. He asked his letter be made 
a part of the committee’s record 
on House bill 2032, substitute meas- 
ure for the Taft-Hartley law. 


“No industry in the country,” 
dol declared, “is more vitally 


Resale Contract 
Upheld in Phila. 


PHILADELPHIA. — A Philadel- 
phian who sold a new car last year 
within six months after buying it 
may have to pay $500 damages to 
some worthy charity, it was dis- 
closed here last week when Judge 
Nochem Winnet handed down a 
preliminary ruling in municipal 
court which would require 
Bosher, 887 N. Marshall St., to 
make the charity payment under 
the terms of a contract he entered 
into with an automobile dealer. 

Bosher bought a new Pontiac 
from Becker-Mills, Inc., of 4155 
Frankford Ave., on Aug. 16, 1948, 
paid the list price of $2,356.55 and 
signed a separate agreement stipu- 
lating that the car was not to be 
resold or transferred for six months 
without the written consent of the 
dealer. Bosher resold his car Sept. 
9, less than a month after he had 
bought it. 







with 


sliding 
shelves. By eliminating nuts and 
bolts, shelving can be changed 
quickly with bins in place. 


Use ports bins 


I 


All Hope Metal Bins have the 3 fea- 
tures illustrated here at NO EXTRA 
COST. 18-gauge prime steel construc- 
tion assures long life without sag or 
warp. Shelves are adjustable on 1/2” 
centers for flexibility . . . each shelf 
holder will support 1000 Ibs. Support 
at base of bin keeps out dirt—pre- 
vents swaying or tipping. Slope or 
straight type dividers optional at no 
extra cost. 
Built to car manufacturers’ specifica- 
tions, Hope Metal Bins are preferred 
by leading auto dealers. 

SAVE MANPOWER-—Hope 

Bins are shipped built up— 


ready for immediate use—no 
extra charge. 


OPS 


METAL PRODUCTS, INC. 





3 Ways LZ speed ' 
parts handling 







affected by the national labor 
policy and the national labor 
legislation than the trucking in- 
dustry. Our labor is organized to 
a point where the Teamsters 
union can, by a strike, close down 
motor transportation in an met- 
ropolitan area and shut off for- 
hire service in almost any section 
of the country. 

“Our industry, and the commerce 
of the country were seriously dam- 
aged by the unfair practices in 
which organized labor indulged, 
without restraint, under the Wag- 
ner act.” 

Idol pointed out that secondary 
boycotts and jurisdictional strikes 
are among the more serious evils 
which beset the trucking industry, 
and added: 

“Our business has been used 
as its most effective organizing 
weapon by the American Federa- 
tion of Labor. Employes of busi- 
nesses which must have truck serv- 
ice to live have been organized by 
the simple expedient of having the 





Seek High Court Test 
For Wis. Showroom Law 
MILWAUKEE—The state 


You can rearrange parts com- 
partments in seconds with snap- 
in dividers—no nuts, bolts, 
clamps or screws to bother with. 





Be sure bottom shelves are re- 
inforced for “stepladder” use to 
keep aisles clear of objects used 
as stepladders and provide quick 
access to upper shelves. 


i) 


Write Today for Catalog 


illustrating complete line of 
steel storage equipment for 
auto dealers and repair 
shops. 


EARLY DELIVERY 









AUTOMOTIVE NEWS, APRIL 4, 


Teamsters union refuse to serve the 
enterprise. Secondary boycotts may 
be justified under some circum- 
stances, but the unions cannot be 
trusted with the power to use such 
a weapon without restraint. 

“There are many examples of 
high-handed and arrogant abuse 
of this power. To cite one, a 
warehouse at Menands, N. Y., was 
boycotted by Teamsters union 
local 294 in October, 1947, simply 
because a business agent of the 
local union was refused permis- 
sion to enter the premises.” 

Idol urged amendment of the 
House bill to: 1. require unions as 
well as employers to bargain in 
good faith; 2, adequately restrain 
secondary boycotts and jurisdic- 
tional strikes; 3. ban the closed 
shop; 4. make unions liable for 
breach of contract; 5. give employ- 
ers the right to select their bar- 
gaining agents, and 6, provide an 
independent mediation service. 

He also urged the committee to 
“give equal consideration to the 
rights of employers and of labor” 
in the measure it reports to the 
House. 


Turnbull Names Son 


Robert W. Turnbull has been 
named the secretary of Colonial 
Motors, Inc. (Studebaker), 450 
Homestead Ave., Hartford, Conn. 
He is the son of William M, Turn- 
bull, president of Colonial Motors. 


Obituaries 


Oliver W. Wood 
Killed in Accident 


EAST ORANGE, N. J.—Oliver W. 
Wood, one of the founders of the 
National Used Car Dealers Assn. 
and its second president, was killed 
last week when hit by a car in 
front of his used-car lot here. 

Wood has been in the used-car 
business for 22 years. He was also 
active in the New Jersey state 
used-car dealers’ association and 
during his presidency the associa- 
tion grew from 20 members to 300. 

7 - * 


Clifton Slusser, 56, Dies; 


Goodyear Vice-President . 


AKRON. — Clifton Slusser, 56, 
vice-president of Goodyear Tire & 
Rubber Co. since 1926 and one of 
the nation’s outstanding production 
experts, died March 25 in city hos- 
pital. 

In failing health for a number 
of years, Slusser had relinquished 
his position on the board of direc- 
tors of the company and most of 
his production duties two years 
ago. Born in West Brookfield, a 
village near Massillon, O., in 1892, 
Slusser joined Goodyear in August, 
1911. He was first employed in the 
office of Paul W. Litchfield, now 
chairman of the board, who was 
then a superintendent. 

° * . 


Pa. Ford Bus Dealer 


Is Beaten to Death 


PHILADELPHIA.Hubert E. 
Madden, 55, president of the At- 
lantic Ford Motor Coach Sales Co., 
was found beaten to death here 
March 25 on a downtown street. 
A bartender was arrested shortly 
after and identified by police as 
the assailant. Mr. Madden headed 
the bus firm for 12 years. 

. - 
































George E. Ayers 

HOUSTON.—The first president of the 
Houston Automobile Salesmen’s Assn., 
George E. Ayers, 66, died March 23. Mr. 
Ayers came here in 1908 as superintendent 
of Southern Motor Co., in charge of pro- 
duction of the Texas Flyer auto, He was 
associated with A. C. Burton Co, for 32 
years. 

* + 7 


Jd. J. McCaskill 
MARIANNA, Fia.—J. J. McCaskill, 65, 
president of McCaskill Motor Co. here since 
1922, died March 20. 
* 


Lee W. Pennington 
GORDON, Ga.—Lee W. Pennington, 51, 
mayor of Gordon and local automobile 
dealer, died. He was a member of the gov- 
ernor’s staff, a legislator in 1947-48 and 
former county commissioner. 
* * * 


John E. Sheeks 
ST. LOUIS.—John E, Sheeks, 


hospital of 
Albrecht-Burke four years ago. 
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“THE MARK V FROM ENGLAND—The price of this Jaguar model has been slanted to 


compete with the more ex 


ive American cars, the company states. The prices range 


from $4,600 for the convertible to $4,750 for the sportster. All three models are custom 
built throughout, og lish ee ‘ apmeitory and genuine walnut throughout the interior 
n 


Jaguar a come fini 


cylinder engine, with an 82 mm. bore and 110 mm. stroke, and will 
18 miles to a gallon. The Jaguar seats five. Among its features are pe 
uncing; longer rear springs, ventilating windows and ea 


wheel suspension, eliminating 
new Burman steering device. 


W ASHINGTON.—Taxation of mo- 
tor vehicles by cities and counties 
is receiving renewed legislative in- 
terest again this year, a survey by 
the National Highway Users Con- 
ference reveals. 

Measures authorizing or restrict- 
ing such taxation have been intro- 
duced in 13 states — Delaware, In- 
diana, Michigan, Missouri, New 
Mexico, New York, North Carolina, 
North Dakota, Oklahoma, Pennsyl- 
vania, Tennessee, Utah and West 
Virginia. 

Several introductions have been 
reported which give local govern- 
mental units authority to levy spe- 
cific or excise taxes on any subject 
not expressly exempted or reserved 
to the state. Consideration is being 
given to such measures in Michi- 
gan, North Carolina and Oregon. 

Enactment into law of such pro- 
posals would undoubtedly result in 
further “pyramiding” of highway 
user taxes, the NHUC states. 

Authority to license motor ve- 
hicles is beimg sought for specific 
municipalities in Delaware and 
Tennessee, while similar authority 
respecting for-hire vehicles is 


Chevrolet Output 
To Be Doubled 
In St. Louis Plant 


ST. LOUIS.—An $8,000,000 expan- 
sion program is planned at the 
Chevrolet and Fisher Body plants 
here of General Motors Corp., it 
was learned last week. The expan- 
sion is expected to double the pres- 
ent production of both plants. 

Charles F. Ward, local Chevrolet 
plant manager, said addition of 
second-shift operations by mid- 
April would eventually double the 
plant’s present output of 10,000 
cars a month. 


B. H. Sweeney, Fisher Body resi- 
dent manager, said production at 
his plant would be steadily in- 
creased through April, May and 
June. 

Sweeney said an improved steel 
supply situation would permit the 
Fisher plant to utilize all its ca- 
pacity. 


Dolan Leases New Home 


For Nash Dealership 


Dolan Motor Co. (Nash), Char- 
lotte, N. C., has taken a long-term 
lease on a building at 426 W. More- 
head St. 

Richard J. Dolan, president, said 
that the building offers 22,000 
square feet of floor space. Adjacent 
is 6,000 square feet of parking area. 





Local Taxes 


Proposals Authorizing or Curbing Such Levies 
Introduced in 13 States 


nt color combinations. It is powered by a six 


ive approximately 
ndependent front 


Again Issue 


sought in Oklahoma and Pennsyl- 
vania. 

Legislation of a similar nature 
was introduced in Indiana, New 
Mexico, North Dakota and Utah, 
but died on adjournment. An In- 
diana bill authorizing cities to li- 
cense commercial motor vehicles 
was defeated. 

In Missouri, a late introduction 
would allow county courts to levy 
gasoline taxes, and another bill 
would permit St. Louis to regulate 
and license motor vehicle operators. 

Several bills in New York would 
prohibit the levying of motor fuel 
taxes by counties and cities, as well 
as the levying of motor vehicle use 
taxes. In Pennsylvania, a measure 
would restrict the power of locali- 
ties to impose taxes on anything 
not taxed by the state. 


Rebates 


(Continued from Page 1) 


viously announced discounts would 
be lower in the event price cuts 


were made. 
o 


K* DEALERS in the Detroit 
area reported that the price 
cuts on K-F cars had proved a 
good sales stimulus. One dealer 
said his showroom was thronged 
with prospects the day after they 
became effective. 

Lower prices on K-F cars also 
brought an end to a $200 “trad- 
ing allowance” plan. which K-F 
dealers had enjoyed since Feb. 14. 

Originally it had been planned 
to discontinue the trading allow- 
ance plan March 31, “unless ter- 
minated by notice sooner,” accord- 
ing to a letter to dealers from Fred 
R. Cooper, K-F sales vice-president. 

~ * a 
“Bu: effective April 1, 1949," 
Cooper’s letter at that time 
added, “discounts on the following 
models purchased from the factory 
will be increased to the following: 

“Kaiser taxicab, 24 percent. 

“Kaiser special, 24 percent. 

“Kaiser deluxe, 24.5 percent. 

“Frazer, 25 percent. 

“Frazer Manhattan, 27 percent. 

“Kaiser Virginian, 28 percent.” 


Under the latest schedule, it is 


| believed that such discounts will 


be as follows: 
Kaiser taxicab, still 24 percent. 
Kaiser special, 19.2 percent. 
Discounts will be lowered ap- 
proximately 2 percent on other K-F 
models, as listed above, it is un- 
derstood. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry ... an esti- 
mated more than 100,000 readers weekly! 
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PRECISION CAST... ELIMINATING ALL DIE COSTS 


Quantities as low os 100 may be ordered with original design for every job! 
Proof of design submitted for approval. Heavily chrome plated. Write for details. 


La FRANCE PRECISION 
CASTING COMPANY 





502 Locust Street 
Phila. 6, Penna. 
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Coats Named 
To L-M Post 


DETROIT. — Appointment of 
George S. Coats as Dearborn dis- 
trict sales manager for Lincoln- 
Mercury is announced by Joseph 
E. Bayne, general sales manager. 
Coats succeeds K. G. Niswonger, 














But Week’s Total Drops oe 


March Output Sets 


Paul for the past eight months. 
He started in the retail automobile 
business in Detroit in 1932, 











Gets Buick Franchise 
Appointment of John R. Moriel 
as Buick dealer at Vacaville, Calif. 
is announced by Arthur J. Kemp. 


San Francisco zone manager for 
Buick. Moriel is a native of Vaca- 








(Continued from Page 1) 


materials are now in much better 
supply and steel procurement ef- 
forts consistently successful. 

Other bottlenecks to production, 
with the exception of labor dis- 


passenger cars in the U.S. today 
that are 10 years of age or over, 
as with less than five 
million in that age bracket before 
the war. 


mse putes, are being overcome more 2. The average age of all U.S. 
stom cars in 8.8 years today, as compared 


ferior 
» six 
nately 
front. 
nd a 


7: 


ee ee 


Analyzing the present automotive 
situation, AMA reported that sup- 
ply and demand for new automo- 
biles “approach balance for the first 
time since the war.” 

It was predicted that normal 
market conditions will present a 
healthy change from the abnormal 
factors of the immediate postwar 
sales market. 

* 


| 20-Year Record 


T— : overlooked today,” said 
the AMA, “is the fact that a 


with 5.5 years in 1941, despite the 
production of 10 million new pas- 
senger units since the end of the 
war. 

3. The rate of scrappage of old 
cars is running about 50 percent 
below the normal rate. 

+ om * 

HE APPROACH of normal mar- 

ket conditions has already re- 
stored the seasonal trend in car 
sales, the AMA said. 

Except for the postwar years, 









DEALERS AID CHARITY—Cecil E. Kaerch- 
left, Ortonville, Minn., is awarded a 1949 
Custom sedan as a climax to a slogan 
contest staged by Cedric Adams, W 

news commentator in Minneapolis, in behalf 
of the Infantile Paralysis Foundation. Making 
the presentation is H. L. McDowell, Orton- 
ville Ford dealer. The automobile was do- 














who has resigned. 


Coats has been Lincoln-Mercury 
district manager at Minneapolis-St. 


ville and has operated a service 
station in that city for several 
years. 
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" Fleet Offices /2 ~. 
~ / 
An Opened by F ord - Q)» 2 Do you want real response from your customers 
(DEARBORN. — New fleet sales ad and prospects? A personally-typewritten letter 
.: offices of the Ford division have ; / 
been established in New York and gets the highest results! 
ae anes ee erties Lin But you don’t have the time, or facilities? And 
in nounced last week. 7 you can’t afford the expense of hiring 30 
aan ae S a eee ae typists? R. L. Polk & Co.’s Automatic Type- 
a York district, has been promoted writer Division has the answer for you! 
ante to assistant fleet sales manager in 
“1 —_ SS et ae, boom The world’s largest battery of automatic typewriters— 
acon re al | ° ° . oe 
| headquarters, 445 Park Ave. ° typing completely personalized letters, each individually 
‘ George M. Catchpole, assistant pen-signed—can produce 500 or 
: fleet sales manager in the central : 
office since May, 1948, is in charge 15,000 typewritten letters for you, 
of the Chicago office at the head-| READY TO MAIL—in a matter of hours. And the cost is a fraction of 
3 quarters of the Midwest region, 20| J 4 
N. Wacker Drive. ‘ what it would cost you to do it yourself. 


Simply send along your list, your letterheads and envelopes, 


Dealers Aid Classes | ; : . : 
your instructions. Or, ask for complete information from: 


CHICOPEE, Mass.—The Chico- | 
pee (Mass.) Automobile Dealers | 
Assn. has presented 300 copies of 
the book, “Man and the Motor 
Car,” to the Chicopee school de- 
partment for use of students tak- 
ing safety and driving courses in 
the Chicopee and vocational high 
school. 





R.L.POLK ano COMPANY, tire Mail Advertising Division 
HEADQUARTERS: POLK BUILDING , 43| +tOWARD Sr. DETROIT 71, MICHIGAN 
BRANCHES AND PRODUCTION PLANTS: New York Chicago Philadelphia Cleveland St.Louis Cincinnati Trenton 
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Compulsory Inspection Asked 


In Missouri Legislature 


A bill providing for semiannual 
compulsory motor vehicle inspec- 
tions has been introduced in the 
Missouri legislature by Senator Wil- 
liam M,. Quinn, Lewis county Dem- 


ocrat. 


The program would be conducted 
under supervision of the director 
of the state revenue department, 
which would be authorized to set 
up Official inspection stations with- 


in the state. 
+ > 


* 
R. I. Considers Pacts 


For Vehicle Reciprocity 


Rep. Louis J. Lussier has in- 
troduced in the Rhode Island 
house a bill to vest in the gov- 
ernor the right to make recipro- 
cal agreements with other states 
concerning interstate transporta- 
tion by motor vehicles. 

Lussier’s bill is backed by the 
registry of motor vehicles. It 
went to the srticlary committee. 

* ‘* 


Florida May Deny Licenses 


To Liability Evaders 


A proposed amendment to Flor- 
ida’s motorists’ financial responsi- 
bility law that would require driv- 
ers at fault in accidents to pay 
for the damages or lose their driv- 
ing licenses has been endorsed by 
state treasurer J. Edwin Larson. 

The stronger law will be pro- 
posed in the 1949 legislative ses- 
sion, which starts April 5, by the 
Florida junior chamber of com- 
merce, which led a campaign to 


ach ime 3) 
NAME PLATES 


The Modern Advertising Plate 


With Customer Eye Appeal 
Write tor Descriptive Brochure 





Price, $10.50 
WEIL'S 20 South 2nd St. 


PHILA. 6, PA. 





have the state’s original financial | , 


responsibility law enacted two 
years ago. Larson administers the 
responsibility law in his capacity 
as state insurance commissioner. 

* * + 


Wisconsin Governor Cites 
Need for New Taxation 


New taxes will be necessary to 
finance improvements in Wiscon- 
sin’s institutions, according to Gov. 
Oscar A. Rennebohm. The governor 
said he had hoped that state in- 
come tax returns would exceed esti- 
mates, and the excess be used for 4 
building program. 

Now it appears, he said, that if 
there is to be any building, it will 
have to be financed by additional 
taxation. Although not disclosing 
how he proposed to obtain the 
money or what form the tax should 
take, Gov. Rennebohm said he was 
preparing a detailed program and 
would submit it to the legislature 
soon. 


Arkansas Gets 
Plea for Broader 


Car Assessment 


A method of collecting about $1,- 
000,000 annually will be presented 
to the 1951 Arkansas legislature to 
place 180,000 privately-owned auto- 
mobiles and trucks on county tax 
books. 

Charles Mankin of Fort Smith, 
president of the County Assessors 
Assn. of Arkansas, announced that 
the association will recommend 
that the Arkansas revenue depart- 
ment be required to collect per- 
sonal property taxes on motor ve- 
hicles when licenses are issued. 

He charged that many automo- 
bile owners under-assess or do not 
assess their cars and trucks for 
tax. purposes. Average car assess- 
ment in 1948 was about $150, Man- 
kin said, and the average tax rate 
was $3.70 per $100, or $5.50 per car. 

Although he conducted a drive 
to place 6,000 cars and trucks in 






& 


TEXACO RESUMES ROAD TESTING—U 
Texaco scientists have completed their first 


lubricants under the roughest possible conditions, 


east 


in the Tuscarora mountains near Carlisie, Pa., 


extensive road test in postwar cars. To test 
Texas Co. put 12 new cars through a 


mileage run of well over a quarter-million miles. After each 2!-hour run totaling between 
576 and 780 miles, engine, compression pressures, valve clearances and timing were checked, 
and data examined for indications of oil performance. Twenty-one different products were 
tested, including six engine oils, four wheel bearing greases, three differential lubricants, 


four antifreeze compounds and four chassis 


lubricants. 





his own county on the tax books 
in 1947, Mankin was reelected the 
following year. 

A uniform schedule of assess- 
ments on motor vehicles which 
applies the same rates to all coun- 
ties of the state has been issued 
by the Arkansas public service 
commission but is not followed by 
many assessors, Mankin said. 

* + * 


South Carolina Bill Asks 


Higher Gasoline Tax 


A bill to increase South Carolina’s 
gasoline tax rate from 6 to 7 cents 
a gallon has been placed before 
the state legislature by a special 
committee on secondary roads. The 
proposal was referred to the senate 
highways committee. 

. * 


$100 Million Bond Issue 


Sought for Mass. Roads 


A $100,000,000 bond issue for Mas- 
sachusetts state highway construc- 
tion has passed its first test. 

The legislative committee on 
highways and motor vehicles gave 
its approval to the bill which has 
been reported into the house and 
which now goes to the ways and 
means committee for consideration. 

The bill earmarks the $100,000,000 
this way: 1. For metropolitan Bos- 
ton projects, $37,000,000; . 2. For 
projects outside that area, $53,000,- 





Ark. Tightens 


Title Rules, 


Doubles Truck Fees 


Legislation affecting automobile 
dealers which was passed at the re- 
cent session of the Arkansas legis- 
lature included: 

Act 142, a uniform vehicle ad- 
ministration, certificate of title 
and anti-theft act, which over- 
hauls and strengthens existing 
title laws and is designed to cor- 
rect practices long criticized by 
law enforcement officers as lead- 
ing to theft encouragement. 
Present license fees on trucks 

were virtually doubled in another 
bill which passed both houses with 
very little resistance. Sale of used 
trucks probably will be slowed by 
the bill more than that of new 
trucks. 

A bill intended to correct occa- 
sional abuses of dealer license tag 
privileges was passed by the legis- 
lature but vetoed by Gov. Sidney S, 
McMath. 

Revenue department officials 





agreed that Act 142, the title regis- 
tration law, provides sufficient safe- 
guards against misuse of dealer 
tags. The only substantial change 
from the present law in this respect 
is a provision forbidding use of 
dealer tags on wreckers and pickup 
trucks used for dealer service. 

Bills seeking to impose penal- 
ties for reducing mileage on 
speedometers, requiring reports to 
the revenue department from 
dealers when speedometers are 
out of order, and requiring com- 
pulsory insurance for car owners 
were introduced but were not 
passed, 

Another bill defeated would have 
required the filing of all conditional 
sales agreements, regardless of size, 
with the revenue department. 

The Arkansas Automobile Dealers 
Assn. joined with the Arkansas 
Furniture Dealers Assn. in succe3s- 
fully fighting that measure. 


DEALER'S TEAMS LAND ON TOP OFTEN—Sports teams sponsored by the Chevrolet 


dealership of Carl Schmidt in Perrysburg, O., 
tion as evidenced by this 


in baseball, basketball a bowling. 


hoto of Schmidt and some of the trophies won 


have outstanding records in league competi- 
y his teams 


| Proposed in Missouri 


000; 3. For metropolitan district 
commission projects, $8,000,000; 4. 
For installation of traffic safety 
devices on state and state-aided 
local highways, $2,000,000, 

The bill is substantially the same 
as that which the legislature re- 
jected last June. or 

* 


Parking Meter Bills 


A bill to give Milwaukee home 
rule in installation of parking me- 
ters has been approved by the 
state assembly municipalities com- 
mittee. Another bill, under consid- 





Brake Rules Tightened, 
Light Dimming 


House bill 363, tightening up au- 
tomobile brake regulations, and 
house bill 75, establishing a maxi- 
mum height for loaded trucks, have 
been signed by Gov. Sherman Ad- 
ams following their final approval 
by the New Hampshire legislature. 

In the senate, a measure which 
would have required motorists: to 
dim their headlights when ap- 
proaching another car at night was 
killed, despite a favorable report 
from the transportation committee 
on the legislation, which was house 
bill 156. In a floor debate, oppo- 
nents of the proposal stated that 
such a law could not be enforced. 


Meanwhile, the house transpor- 
tation committee gave an “inex- 
pedient to legislate” report on a 
bill which would have extended 
the legal length of buses to 40 
feet, thereby permitting big bus 
companies like Greyhound to op- 
erate in the state. One of the 
legislators who led the fight to 
kill the measure was Rep. George 
H. Myhaver of Peterborough, 
owner of Granite Stages, Inc., bus 
line operating out of Peter- 
borough. 

Another bus measure, which stip- 
ulates that school buses must be 
well marked as such and display 
a flashing light when stopped, was 
signed by Gov. Adams. The bill 
also provides that school bus driv- 
ers be registered as such with the 
state and that they be of sound 
moral character. 


Killed by the senate was senate 
bill 54, which would have required 
the removal of trailer attachments 
from passenger cars when trailers 
were not being used. This measure 
had caused great controversy, as it 
was pointed out that thousands of 
motorists, especially vacationists, 
would have been inconvenienced by 
removing the so-called “trailer 
irons” when trailers were not at- 
tached. 

The senate took under advise- 
ment senate bill 63, which would 
permit motorists to retain their 
present license numbers from year 
to year upon payment of a $1 fee. 





County Gas Tax OK 


A bill to permit county govern- 
ments to levy county gasoline taxes 
of 2 cents a gallon has been intro- 
duced in the Missouri legislature 
by Rep. F. E. Robinson, Knox 
county Democrat. 

Under the bill, the tax would be 
collected by the retailer, who would 
be allowed 2 percent of gross col- 
lections for expenses. 

The measure would conflict with 
a program backed by Gov. Smith 
which calls for enactment of a 
2-cent increase in the state gasoline 
tax rate. 


N. H. Safety Measure 





























eration by the Wisconsin highway 
commission, would deduct 90 per- 
cent of the gross receipts from 
meters to municipalities for high- 
ways. . + 
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N. D. Retains Sales Tax 


Gov. Fred G. Aandahl has signed 
a bill re-enacting North Dakota’s 
2 percent retail sales tax, with cus- 
tomers’ payments starting at 25 
cents instead of 15 cents, effective 
July 1. 


No Oath Needed 


A bill signed into Idaho law by 
Gov. C. A. Robins has eliminated 
a requirement that gasoline tax 
refunds be verified by oath. 


Permanent Tags Tabled 


A bill to set up a permanent 
automobile license tag system has 
been tabled by the South Carolina 
house of representatives. Rep. Ca- 
bell of Charleston led the unsuc- 
cessful argument for the bill, which 
he sponsored together with Reps. 
Utsey of Charleston and Wilmeth 


+f Darlington. 
s * * 
U. S. Moves Chicago Office 


United States Rubber Co. has 
moved its Chicago branch offices 
from 440 W. Washington St. to the 
Merchandise Mart Bldg. The new 
quarters will be located on the 
third floor. 





Truck Load Height Set; 
Proposal Killed 


This measure, sponsored by Sen. 
Erwin E. Cummings of Lyndeboro, 
was not opposed at the committee 
hearing. 

Sen. Cummings explained that 
the state would receive thousands 
of dollars in revenue each year if 
the nearly 120,000 car owners in 
New Hampshire were to take ad- 
vantage of the privilege of retain- 
ing their same numbers from year 
to year, 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the library 

._ 

salesmen—the 

they contain will valu- 

able wi the ‘“‘chips are down’’ and 
real competition arrives. 


THE LAST BILLIONAIRE — HENRY 
FORD. By William C. Richards. ‘‘An in- 
formal portrait of an industrial genius who 
was also a most unpredictable human be- 
ing.’ $3.75 postpaid. 


KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound, $3.75 
postpaid. 

AUTOMOTIVE MECHANICS. Wm. E. 
Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
DEALER BUSINESS COUNSEL. Business 
guidance for automobile dealers. By J. B. 
Van Tassel, Dealer Business Consultant. 
Two books—Book No. 1, $2.00. Book No. 
2, $3.00 postpaid. 

DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 

FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 
FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, §2; cloth-bound, $3. ; 
FLOYD CLYMER’S MOTOR SORAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, $2 or 
cloth-bound, $3 postpaid. 

HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds, Re- 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. 
INDIANAPOLIS 
TO 1946, 852 pages, 
Deluxe edition, $5 postpaid. 
$3.50. a 
MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. $3.50 post- 
paid. 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER CARS. 
Deluxe edition, $2.50 each. Paper-bound, 
$1.50 postpaid. 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF POST-WAR STUDEBAKER 
CARS. Deluxe edition, $2.50 each. Paper- 
bound, $1.50 postpaid. 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF POST-WAR MERCURY 
CARS. Deluxe edition, $2.50 each. Paper- 
bound, $1.50 postpaid. 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF 1949 FORD CARS, $1.50 
postpaid. 

COMPLETE 1948 INDIANAPOLIS 500- 
MILE RACE SUPPLEMENT. By Floyd 
Clymer. $1.50 postpaid, 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH, 








i 


RACE HISTORY — 1909 
1,000 illustrations. 
Paper-bound, 
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Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. 8, PRODUCTION ONLY) 


AUTOMOTIVE NEWS, APRIL 4, 1949 


Week Week dan, 1 
Ended Same Ended Total to 
Apr. 2, Week Mar. 26, Mar., Apr. 3, 
1949 1948 1949* 1949 1948* 
CHRYSLER .......... 12,941 20,008 17,046 78,379 195,287 
Pie Se » édowe 1,121 2,966 2,050 8,927 27,844 26,959 
DeSoto ...... dée tune 733 2,321 1,576 6,365 21,130 20,405 
Dodge ....... s és _aeleee 5,805 2,298 11,691 57,377 44,829 
Plymouth ........... 11,087 8,916 11,122 45,396 88,886 106,178 
PEEP ie ve cveee vee owe 20,749 647 «= 20,005 +39 92,648 164,933 263,910 
PE sbeseticcccicets See > ermie 16,234 73,559 136,437 208,917 
Lincoln ... ° 08 552 291 451 2,457 3,077 10,210 
BE, ccc ostceses's 3,974 356 3,320 16,632 25,419 44,783 
GENERAL MOTORS... 39,027 33,728 38,426 171,032 417,016 423,927 
DE codsevreesee sp ° 5,780 6,715 31,290 74,788 92,657 
EEE tee 6.00 bx 6s.00 0 1,618 1,670 1,610 7,408 11,937 21,052 
Chevrolet eas eeenne 19,988 16,977 19,771 85,003 207,637 188,611 
Oldsmobile .......... 4,711 4,353 4,614 21,644 52,1385 62,222 
Dh. 56 65 py bese 6,717 4,948 5,716 25,687 70,519 59,385 
KAISER-FRAZER 1,218 3,197 1,129 3,502 46,140 13,826 
DEED célirsreceres 157 1,588 363 966 17,528 4,961 
Kaiser ... Ses Wed 4s 1,061 1,659 7166 2,536 28,612 8,865 
CROSLEY ...... iacahocs 331 655 240 1,609 6,664 3,832 
SEN. 5 60.cep 0005s 3,034 3,048 $3,640 13,506 33,016 47,196 
MEE b0ec6066svcesees 3,306 2,782 3,250 14,851 33,678 40,948 
PACKARD ....... : 919 1,839 2,283 10,156 17,911 30,089 
STUDEBAKER ....... 4,610 3,298 4,520 19,969 41,204 49,537 
WILLYS{ ........ 608 603 503 1,337 9,417 7,176 
Total Cars, U.S. .... 86,743 69,8305 91,042 401,989 965,266 1,078,812 
+Station wagons and Jeepsters. * Revised. 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week dan. 1 Jan. 1 
Ended Same Ended Total to to 
Apr. 2, Week Mar. 26, Mar., Apr. 3, Apr. 2, 
1949 1948 1949* 1949 1948* 1949* 
CHEVROLET ......... 8,713 9,094 8473 41,006 97,640 116,427 
CROSLEY ............ 9 38 8 34 1,165 117 
DIAMOND T ......... 128 309 130 589 3,718 1,655 
EEE. os 6540 6 cnceeee 92 56 62 271 1,855 840 
DODGE ........ -.-. 8,404 3,589 3,351 16,317 44,500 49,496 
FEDERAL .... aia 35 89 25° 108 1,725 402 
ee aeweee .. 4,911 8,013 4,987 22,170 80,985 57,952 
GMC .... éobun ok uae . (1.7% 1,895 1,610 8,106 20,857 24,983 
eves _ dete cegetes: —~ Spiegel <' Raley: °) keamaiani =~ ihigateaiiea 
INTERNATIONAL 2,720 3,574 2,648 13,587 46,880 39,676 
PME ccc c0cssesse 156 284 128 707 4,033 1,850 
PE sek ceeh basse so00< 15 315 7 314 4,350 1,035 
STUDEBAKER ....... 1,505 320 1,436 6,328 19,316 20,543 
EE i546 6ee een ee e's 240 220 243 911 3,821 2,671 
EE. ctenccamawewes 1,273 2,440 1,436 3,986 931,118 16,858 
Us .. 253 360 253 1,234 3,664 4,198 





Total Cars, Trucks 
U.S. . 
Total Cars, Trucks 
Canada 


eee eee eeeeee 


5,103 5,716 











116,068 365,622 338,703 


cececececeeses  L11981 100,401 115,909 518,057 1,330,888 1,417,515 


5,068 22,481 56,883 55,691 


U.S. and Canada .. 117,084 106,117 120,977 540,538 1,387,771 1,473,206 





* Revised. Miscellaneous includes Autocar, 
Drive, Sterling, Nash, ete. 


Unique Method 
Of Polarizing — 
Glass Claimed 


CINCINNATI. — Development of 
a new polarizing process to reduce 
glare on glass has been announced 
by Keett Products Co., Cincinnati 
13. The company claims the method 
is “considerably more economical” 
than any process introduced to date. 

Manufacture of the company’s 
first product, a polarized rearview 
mirror, is now under way with 
exploitation rights licensed by Spar- 
tan Automotive division of Sparks- 
Withington Co., Jackson, Mich., and 
Seemor Lamp Co., Cincinnati. 

Developed by John F. Dreyer, the 
new process is said to permit polar- 
izing such articles as lamp bulbs, 
fluorescent lamps, headlight lenses 
or windshields in varying intensi- 
ties. 

The process can also be applied 
to any piece of glass or plastic, 
according to Al Koett of the Koett 
company. It consists of rubbing 
one side of the glass with rouge 
in a horizontal direction and the 
other side in a vertical direction. 
The glass is then dipped in a solu- 
tion and left to dry. A protective 
film or metalizing bath is then put 
on the glass and it becomes fixed. 

The reflect surface of the new 
rearview mirror does the polarizing 
and absorbs reflected glare from 
the road behind. It is claimed the 
mirror deflects but 16.5 percent of 
the light from headlights and re- 
duces it to a “seeable quality.” 

The color of the mirror is green 
and it is said to give a sharper 
image than a silvered mirror be- 
cause it is more nearly monochro- 
matic, or single-colored. 















itt, Marmon H., Brockway, Four-Wheel 





- - Classified Want Ads - - 


Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 


SALES MANAGER for one of the three 
largest automotive dealers in New York 
City. Must have executive ability, be a 
leader and organizer of salesmen, well 
connected, good following and plenty of 
initiative. Write full particulars on t 
experience and ambition for future, wi 
salary and incentive plan. Replies strict- 
ly confidential. Box 2963, c/o Automo- 
tive News, Detroit 26. 


Service 
Manager 


for old-established Chevrolet Dealer, 
located in one of the most attractive 
cities on the New Jersey side of New 
York's metropolitan area. 500 new-car 
contract. 

Must have had recent Chevrolet service 
management experience. Salary and 
incentive plan will permit substantial 
earnings. Age 35-45. 

A splendid opportunity for a sober, in- 
dustrious, sales-minded man with pleas- 
ing personality. 

Send full length snapshot of yourself, 
character and business references and 
describe experience fully. Replies 
strictly confidential. 


BOX 2985, 
c/o Automotive News, 
Detroit 26. 




















































SERVICE MANAGER, experienced in Lin- 
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- - Classified Want Ads - - 


FOR RATES, ETC., SEE NEXT 


WANTED — SALES MANAGER. Large 
Chevrolet dealer in Detroit has opening 
for the best sales manager in the busi- 
ness. Frankly, we don’t want a man 
looking for a job. We want a good man, 
now employed as a sales manager, who 
is being held back through size limitation 
or lack of cooperation of management. 
We are willing to pay this man what 
he’s worth. Confidential. Box 2965, c/o 
Automotive News, Detroit 26. 


PARTS MANAGER — One of the largest 
‘‘Big Three’’ dealers in New York City. 
Only top-notch producer and A-1 mer- 
chandiser need apply. State age, salary 
and incentive plan with full details of 
past experience. Replies strictly confi- 
dential, Box 2964, c/o Automotive News, 
Detroit 26. 


SALESMAN WANTED—Well known piston 
ring manufacturer has a position open as 
salesman with headquarters in Detroit. 
Remuneration based on incentive plan, in 
addition to substantial salary and ex- 
penses, Territory covers Eastern Michi- 
gan. Applications solicited from men 
with following qualifications: Age, 30-45. 
Character, honest, industrious, good hab- 
its. Experience, prefer man with mechani- 
cal aptitude and experience selling 
through automotive parts jobbers. Equip- 
ment, good automobile and portable type- 
writer. Applicants should give back- 
ground of experience and education. In- 
terviews will be arranged for qualified 
applicants. Apply to Box 2990, c/o Auto- 
motive News, Detroit 26. 


AUTOMOBILE MANUFACTURER, one of 
the ‘‘Big Three,’’ has opening for service 
instructor and service representative to 
locate in Northern Ohio. Auto and ex- 
pense account. Excellent opportunity for 
qualified man, Please state age, experi- 
ence, qualification, general description of 
self and starting salary in answer. Box 
2966, c/o Automotive News, Detroit 26. 


TRUCK BODY 
SALESMEN 


Men to represent us in various territories that 
are now open throughout the United States. 
We operate same as Motor Truck Manufac- 
turers, selling direct to dealers only. District 
men appointed will have opportunity of be- 
coming Regional Managers. Our Packette 
bodies for flat face cowls, van bodies and 
Stor-Tudor body for the new Ford Parcel De- 
livery have unprecedented dealer and user 
acceptance. 

Excellent future as well as possibility of 
living at home. 

Write, phone or wire 


Oltman-O'Neill Company 
23500 SHERWOOD AVENU 
CENTERLINE (Suburban Detroit), MICHIGAN 











TRUCK SALES MANAGER — Capable of 
taking complete charge of truck depart- 
ment of large metropolitan combination 
dealership in vicinity of Philadelphia. 
Must have executive ability, be a leader 
and organizer of salesmen and experienced 
in all phases of new and used truck mer- 
chandising. This is an outstanding posi- 
tion for an outstanding man. In reply 
state complete information of experience 
and background. All replies confidential. 
Box 2973, c/o Automotive News, De- 
troit 26. 


FOREMAN TO TAKE CHARGE of new car 
department for one of the largest Lin- 
coln-Mercury dealers in the metropolitan 
area of New York. Must know how to 
lay out work, control mechanics and pro- 
duce efficient results. State age, expe- 
rience and salary. Replies strictly confi- 
dential. Box 2979, c/o Automotive News, 
Detroit 26. 


SERVICE MANAGER for Chevrolet dealer 
in one of the fastest growing cities in 
Florida, with present permanent popula- 
tion of upwards of 100,000. Must be top 
volume operator and organizer. All re- 
plies strictly confidential. Box 2948, c/o 
Automotive News, Detroit 26. 


SERVICE MANAGER, experienced in Ford 
and Lincoln, to assume full control of 
service in old established upstate New 
York dealership. Good salary and profit 
participation. Replies confidential. Box 
2949, c/o Automotive News, Detroit 26. 











Body Hardware, Accessories 
and Parts Salesmen 


Exceptional opportunity for salesmen 
with dealer following to join one of 
the larger Automotive Specialty 
Houses. High earnings for the right 
men. Established territories open in 
New York, New England, Tennessee, 
and Kentucky. Territories also open 
in Mid-West. State past experience 
and qualifications. Our personnel 
know of this ad. 


BOX 2987, 
c/o Automotive News, 
Detroit 26. 





SERVICE REPRESENTATIVE —A large 
automobile manufacturer needs man, ex- 
perienced in automobile service operations 
and mechanics for traveling job. Com- 
pany car furnished, good salary and 
splendid opportunity for advancement. 
Write Box 2972, c/o Automotive News, 
Detroit 26, giving details of experience 
and personal qualifications, 


coln-Mercury agency operations. Won- 
derful opportunity for qualified man. Ad- 
vise age, experience, family status and 
references in reply. H. Azell Morris, 
Inc., 540 St. Louis St., Springfield, Mo. 

































































SERVICE MANAGER for Eastern Dealer- 
ship. Must be qualified to take complete 
charge of shop, Salary and commission. 
State age, present position, past expe- 
rience. Box 2961, c/o Automotive News, 
Detroit 26. 

AUTO PARTS AND ACCESSORIES 
SALESMAN with car dealer following to 
handle nationally known lines of auto 
parts and accessories. Exceptional earn- 
ings assured with our high commission 
arrangement. Anchor Auto Supply Com- 


pany, 8400 Hough Ave., Cleveland 3, Ohio. 





POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half reguiar 
rates, namely: 7'/, cents per word for one 
insertion or two insertions of the same 
copy at 12!/, cents per word. Cash in 
advance. 


GENERAL MANAGER — Desires position 
with dealership 300-1,000 car contract. 


Prefer locate Southwest or Midwest. 
Complete and practical understanding all 
dealership problems. Over twelve years’ 
experience Chevrolet wholesale. Five 
years pre-war manager large Chevrolet 
dealership. Four years a dealer. Age 41, 
married, two children. If you're looking 
for producing manager, believe I’m your 
man. Salary and percentage required. 
Best of references. Box 2980, c/o Auto- 
motive News, Detroit 26. 


YOUNG EXECUTIVE—12 years’ automo- 


tive experience. Now employed in respon- 
sible position with factory. Previous sales 
and service experience in dealership, de- 
sires to make connection to operate or 
manage dealership in the mid-west. Can 
stand rigid investigation. Box 2986, c/o 
Automotive News, Detroit 26. 


PARTS AND SERVICE MANAGER—Fit- 
teen years’ experience with one of largest 
midwest Ford dealers, 34 years old, able 
to handle parts merchandising and inven- 
tory control, capable of supervising serv- 
ice salesmen and mechanics. Desire 
position with California metropolitan Ford 
dealer. Happily married, looking for per- 
manent location with long range opportu- 
nities. Box 2977, c/o Automotive News, 
Detroit 26. 


ACCOUNTANT-OFFICE MANAGER—Five 
years’ factory experience with Ford and 
Kaiser-Frazer wants work with farm 
equipment or automobile company in Ore- 
gon-Washington area. Box 2975, c/o 
Automotive News, Detroit 26. 


OFFICE MANAGER, ACCOUNTANT, 34, 
factory trained G.M. system, financial 
statements monthly, taxes, credits, collec- 
tions. Experienced nine years large, 
small dealers, cars, trucks. Radius 150 
miles New York City. $85 weekly. Write 
Box 2976, c/o Automotive News, De- 


troit 26. 





Highly successful NEW CAR 
dealer for the past twenty-five 
years is interested in represent- 
ing proven lines in the South- 
west. 


FREE TO TRAVEL. 
Moving Southwest immediately 
because of ill health in family. 


BOX 2988, 
c/o Automotive News, 
Detroit 26. 


MANAGER AVAILABLE TO DEALER, 
needing capable administrator and or- 
ganizer. Successful General Motors back- 
ground. Extensive retail management 
experience. Fully conversant with sales, 
service, accounting and personnel prob- 
lems. Seeks connection with future, with 
earnings based upon ability to produce. 
Excellent references. Details upon re- 
quest. Box 2954, c/o Automotive News, 
Detroit 26. 

SERVICE MANAGER, MANAGER, 15 
years’ experience, General Motors, Chrys- 
ler, Kaiser-Frazer. Customer relations 
improved and maintained. Most expe- 
rience managing factory branches and 
distributorship. Box 2962, c/o Automo- 
tive News, Detroit 26. 


SERVICE AND PARTS MANAGER, 20 
years’ automotive experience, sober, re- 
liable, aggressive, good personality and 
appearance. Married, age 51. Rated 
crack service and parts salesman, Thor- 
ough training in mechanical-administra- 
tive-promotional fields, either service or 
parts, or both. Box 2955, c/o Automo- 
tive News, Detroit 26. 
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POSITION WANTED 


PARTS MANAGER—Trained in large dis- 
tributorship of Chrysler, DeSoto, Dodge, 
Plymouth parts. Opportunity desired to 
improve position. Trained in all phases 
parts operation such as shipping, receiv- 
ing, perpetual inventories, sales, etc. 
Compensation—good basic wage with in- 
centive plan for increased performance. 
Prefer eastern location. References, Nich- 
olas Bahnick, R. D. No. 1, Coplay, Pa. 


REAL HUSTLER, married, one small child; 
31 years of age; desires to buy interest in 
Ford or Chevrolet agency and be active. 
Present owner could plan to retire in 
future years. I own a small Buick deal- 
ership. Would like Ford or Chevrolet 
with more volume. Write W. E, Smith, 
2611 Kittrell Drive, Raleigh, N. C. 


USED CAR MANAGER OR TOP FLIGHT 
SALESMAN—Volume producer. Pre-war 
and post-war experience, age 40, married, 
dependable, and sober. Interested in 
connection with new car franchised 
dealer. Box 2951, c/o Automotive News, 
Detroit 26. 


DETROIT SALES CONSULTANT 
| will open your Detroit Sales Office, select 
its personnel, guide its activities until it can 
function efficiently for you. Have acquaint- 
ances and entrees at all automotive manufac- 


turers gained through years of personal con- 
tact. Results are inevitable. Cost minimum. 
Write... 
BOX 2984, 
c/o Automotive News, 
Detroit 26. 
USED CAR MANAGER — Qualified all 


phases wholesale, retail. Adv., reeondi- 
tioning training, etc. Available to live- 
wire company, Best of references. Box 
2967, c/o Automotive News, Detroit 26. 


MAN OF MATURE JUDGMENT, with 20 
years’ executive experience in all phases 
of the auto industry, is available now 
for responsible assignment. Understands 
new product development, manufacturing 
organization and operation, sales organ- 
ization and promotion and corporate pro- 
cedures and finances. Full disclosure of 
experience will be promptly furnished. 
Address Box 2969, c/o Automotive News, 
Detroit 26, 


WASHINGTON, BALTIMORE or RICH- 
MOND DEALERS! University teacher, 
former senior supervising accountant with 
large national CPA accounting firm, 
would like business managerial work or 
accounting work with reputable and 
established dealer. Experienced in sys- 
tems, costs, taxes and management. 
Write Box 2970, c/o Automotive News, 
Detroit 26. 

GENERAL MOTORS INSTITUTE GRADU- 
ATE desires position with smaller Chev- 
rolet dealership. Preferably as parts and 
auto salesman. Bex 2971, c/o Automo- 
tive News, Detroit 26. 

TRUCK OR TRUCK SPECIALTY, Factory 
sales representative, midwestern or south- 
western area. Qualified by experience 
over 15 years. Proper references. Box 
2968, c/o Automotive News, Detroit 26. 

DEALERSHIP FOR SALE 

CALIFORNIA DEALERSHIP—Located in 
fast growing centrai valley county seat 
of over 100,000. K-F franchise, good 
lease on well located building with lot 





alongside. Reasonable rent, no used cars, 
no accounts receivable. 1948 gross, 
$600,000. $25,000 will handle complete 


equipment and stock, Selling account of 
other interests. Box 2978, c/o Automo- 
tive News, Detroit 26. 

NOW HANDLING CHEVROLET, North 
Dakota county seat town, 1,200 popula- 
tion. Gross quarter million yearly sales. 
50 car contract. Rich rural area near 
Garrison dam site. Factory qualification 
required. Box 2981, c/o Automotive 
News, Detroit 26. 


ONE OF BIG THREE—COUNTRY DEAL- 
ERSHIP WITHIN 100 miles New York 
City. 10 units a month quota. New 
building. Will sell at cost of inventory, 
tools and building. Box 2982, c/o Auto- 
motive News, Detroit 26. 


LONG ESTABLISHED NEW CAR AND 
TRUCK DEALERSHIP—One of the “Big 
Three’’ in Massachusetts. Gross sales 
over 200,000. Sale includes modern, 
nearly new building, latest shop equip- 
ment, entire stock of parts, accessories, 
gas, accounts receivable, etc. Buyer must 
qualify with factory. Replies confiden- 
tial. Box 2983, c/o Automotive News, 
Detroit 26. 

FOR SALE: Interest in ‘‘Big Three’’ deal- 
ership in Ocala, Florida. New buildings, 
warehouse and equipment. 1948 gross 
profit $99,000. Box 432, Ocala, Florida. 


DEALERSHIP AVAILABLE—One of the 
‘*Big Three’’ in Detroit. Well established, 
completely equipped with all modern fa- 
cilities and well staffed. A very large 
and profitable enterprise with a good 
quota to insure future earning power. 
Wil) sell for actual inventory including 
land. Owner is ill and must retire on 
doctor’s advice. Box 2992, c/o Automo- 
tive News, Detroit 26, 





TRUCK DEPARTMENT MANAGER, now 
employed, seeks larger opportunity. Many 
years’ experience in new and used truck 
and equipment merchandising. Recog- 
nized as a producer. Box 2953, 
Automotive News, Detroit 26. 


c/o 


Automobile Sales Manager 
AVAILABLE IMMEDIATELY 

25 years’ broad experience as sales man- 
ager and partner in new car dealership. 
Have been actively engaged in retail 
automobile business through the war and 

st-war periods. Resident of, and active 
n New York City for the last five years. 
Thoroughly capable of guiding any auto- 
mobile business through the hard years 
ahead in the buyer's market which we 


have approached. Excellent references 
and complete details will be furnished 
c/ Automotive 


u interview. Box 2989, 
on. Detroit 26. 
















FOR SALE—New Car Dealership. Southern 
Michigan, one of ‘Big Three’’ selling 
6 and 8-cylinder cars, light on trucks in 
town of 4,000 in rich farming and manu- 
facturing area. Net profit 1948, $89,000; 
10-car quota; body shop, used car opera- 
tion. Will lease; $50,000 required, or sell 
reasonable. Box 2993, c/o Automotive 
News, Detroit 26. 


POPULAR NEW CAR AND TRUCK 
DEALERSHIP—Located in Southern Ari- 
zona. Will pay for itself in less than 
18 months. Being ofiered at a very at- 
tractive price. Terms may be arranged 
to suit. Qualified buyer. Box 2957, c/o 
Automotive News, Detroit 26. 


ESTABLISHED DEALERSHIP, now han- 


dling Nash. No used car stock. No ex- 
cessive inventories. Attsactive lease in 
the heart of Southwest Los Angeles auto- 
motive district. $30,000 to $35,000 will 
handle. Must qualify with factory. 260 
car contract. Box 2958, c/o Automotive 
News, Detroit 26. 





ae er nee 
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BUSINESS FOR SALE 
ATTRACTIVE BUSINESS in a growing, 
Florida communi 


Southern ity 
on the Gulf Stream, a line of 
boats and electrical appliances ® major 


lent business opportunity. Inventory of 
new merchandise at cost, only obligation; 
lines. Sales volume 


annually, $150,000. No lease 

but eneciiont facilities available for terms 
if and as desired. Box 2933, c/o Auto- 
motive News, Detroit 26. 


FOR SALE — New semi-fireproof building 
with service station, garage, farm imple- 
ments, 3-room living quarters, city water, 
steam heat, 4% acres of land on main 
———- to South. A factory site or busi- 

ness. A $30,000 value for $19,000 quick 
sale on account of health. Last year’s 
business netted over $8,000. Violet Serv- 
ice Station, Walton, Ky. 


WELL ESTABLISHED AUTOMOTIVE 
PARTS BUSINESS in excellent trade ter- 
ritory in Central Kansas. Will sacrifice 
on inventory to settle estate. Box 2960, 
c/o Automotive News, Detroit 26. 





USED CARS FOR SALE 


AUTOMOBILE 
AUCTION 


USED CARS FOR SALE 








BUSINESS OPPORTUNITIES 
OPPORTUNITY FOR YOUNG MAN to buy DEALERS ONLY *, ee coe ass. = 
an interest in profitable new car agency On Route 30 
in one of the ee top are, a EVERY FRIDAY 11 A.M 
Present management is young an - mM. 
sive and will bear closest investigation. Sale Starts at 12 Noon (C.S.T.) Our buyers come to buy and cur consign 
Earning and financial rn ers bring their cars to sell. 1948 sales per- 
per Wyoming | ~- EWERY THURSDAY Kis oy i 
Strictly Wholesale 
FOR LEASE OR SALE — Auto wrecking % Dealers Buy — Dealers Sell 
yeas, Well seeed vie. ‘ae ome a Bu coming in by plane or train— 
parts, will lenge on 6 youre’ terme » pias Weekly Prices Mailed on Request aes aan camoialin 
inventory. 42x42-ft. building, a0U=tt. furnished. Call early for reservations. 
rite 5. B. Marshall. Box 0s, North MANEY MOTOR co. Transports available to move cars. - 
Jackson, Ohio. MURFREESBORO, TENN. GEO. sagen oi FENNEMA 





- GARAGE — Sales $5,000 








month; business center Pennsylvania city Dyer Auto Auction 

ig id with ight Foams above, fly rene fh ove. INO. 
in with e 

equipped service garage, all type repairs. WE WHOLESALE — ‘econ an =“ 


Sell complete with property. Apple Com- 
pany, Brokers, Cleveland, Ohio. 


USED CARS FOR SALE 


All Makes and Models—'3és to ‘49s 
Phone or Wire. 


SUSK MOTOR COMPANY 


6647 S. WESTERN AVE. CHICAGO 3%, ILL. 


AUTO AUCTION 


EVERY TUESDAY, 12 O'CLOCK 
DEALERS ONLY 


AUTO AUCTION ° 
For Dealers Only 
EVERY TUESDAY — 12:30 P.M. 
Beginning April 5, 1949 


. Located on Route 20 (Euclid Ave.) 
1 Mile West of Willoughby, Ohio 


Across from Cook Cleland Airport 
15 Miles East of Downtown Cleveland 


LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


in the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 








Plenty of Space - - - Heated Building 
PETER DUNCHACK 


Promoter 
15759 Puritas Ave. 
WI-2000 CLEVELAND, OHIO MA-3151 
COL. R. K. PATTIN, Auctioneer 


Phone 202-W4 M + RS 
reemgenenm Om || ite wre 
U S c D e A R S Warren A. Godfrey—Auctioneer Albany, N.Y. 








(For Dealers Only) 
EVERY MONDAY ... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


Philadelphia's 
DEALER AUCTION 
EVERY TUESDAY ...11 A.M. 


€ 
arry D. Gilbert 
Automobile Auctioneers 
6600 N. Broad St. Phila., Pa. 


PLENTY OF CARS AND BUY 
WEEKLY PRICES “ou ON R 


Tel. aeenieis 8-3000 


--- Wholesale - - - 


ALL MAKES - - - All MODELS 
‘40s to ‘49s — LARGE SELECTION 


GOLDHAR-ZIMNER, INC. 


Chrysler-Plymouth 
18500 LIVERNOIS 
DETROIT 21, MICHIGAN 
Phone: UNiversity 4-2800 
(Ask for S. Morris, Manager) 


WHEELING, ILL. 


25 Miles North of Chicago on Route 45, 
Milwaukee Ave. . . . Phone Wheeling 348 


DEALERS AUTO AUCTION 








WE SELL EVERYTHING 
FOR YOU! tH 
AUTOMOTIVE NEWS 





FOR SALE 
Dear Mr. Auto Dealer: 


We hope the above attracts your attention to our letter. 








CHARLIE THALE'S QUINCY AUTO AUCTION 
(For ters Only) 
In Continuous Operation Since 1947 
Held Every Friday at Broa Peo out Motor Mart 


Broadway—Tel. i. 
(IIL, Rt. No. 104 at 32nd ay 


-" Thompson and Joe Russell, Auctioneers 
oodwill Offer: ‘Free iber-Beck Fees on 


Not being auctioneers or dealers ourselves, we are using the Gees 


medium of Automotive News to dispose of a large number of 
our privately owned fleet of cars. They consist of 1946-1947- 








1948 Chevrolets, Plymouths and Fords, 2-Doors, Club Coupes | Remember . . . Every Wednesday | 
and 4-Doors. All cars have been carefully maintained at all , a 12 O'Clock 
times and are in excellent condition. A large variety of colors Detroit pi. eer Auto 
. é " 6 ° ucTion 
are present in this group, and there is no lettering or markings DEALERS ONLY 
on any car. (Room for 150 Cars... Inside Heated 
Sales Arena) 


Right in the Heart of Downtown Detroit 
COL. BILL NAGY, Auctioneer 
SAM GOODMAN, Manager 


Aptco Auto Auction 


124 SPROAT ST. DETROIT, MICH. 
TE. 3-0244 - - - TE. 3-3129 


We are interested in disposing of these cars quickly and 
offer them in lots of 10 or more at prices that will enable you 
to make a Good Profit on your investment. 


Cars are in Toledo, Ohio, in care of our Mr. W. A. Wright, 
3958 Funston St. (Phone Kingswood 1302). 





KEN SCHAEFER'S 

In the event further information is desired on these vehicles, The Only Indiana 

phone, wire or write the above person. in att sae 1943 
EVERY THURSDAY 

Dealers Meet at the Cross-Roads of America 
eee. INDIANA 


Col. Vv. Martin, Auctioneer 
915 N. iitiwoke St. Phone Lincoin 5383 


Thank you, Mr. Dealer. 




















1949 










Cet ee DEPARTMENT 


USED CARS FOR SALE 





Indianapolis 
DEALER AUTO AUCTION 


In the Heart of Auto Row 
1129 N. MERIDIAN ST. 


Every Wednesday — 12:30 


Indianapolis’ Oldest 
Auto Auction 


“A Sale Run by Business Men in a 
Business Way” 


DUTCH STUART, Auctioneer 


Charlie Stuart Auto Auction 


1129 N. Meridian St. 
INDIANAPOLIS, IND. 


Riley 3585 








DOC GREINER'S 


BIG AUCTION EVERY THURSDAY 
Telegraph food, Rt. 
At the Ohio-Michi 
One mile north 


A Clean Sale—Conducted . jucted for Clean Dealers 

Auction Phone on Thursday, Ki 2675 
Business vaeme, Adams 6397 

80 Cars on hand for Wholesale at All Times 


Flying D Dutchman, Inc. 


TOLEDO, OHIO 


in Line 
Toledo 


Madison 











USED CARS 
WHOLESALE - - - RETAIL 
ALL MAKES - - - ALL MODELS 
"37 TO "#9 


PACKER PONTIAC 
America's Finest Service Center 
18650 Livernols Phone University 3-9300 
DETROIT 21, MICH. 





NEW CARS WANTED 


BRAND NEW CARS ONLY—We will buy 
a limited number of cars within a radius 
of 900 miles of Oklahoma City and pay 
the following prices: with radios, heat- 
ers, white side walls. ‘49 Buick Supers, 
Dynaflow—$2,435; °49 Buick Supers, no 
Dynaflow—$2,300; '49 Roadmasters—$2,- 
475; '49 Mercurys with overdrive—$2,075; 
‘49 Mercurys (without)—$2,000; '49 Ford 
Customs, overdrive—$1,700; ‘49 Ford 
Customs—$1,650; ‘49 Plymouths, special 
deluxe—$1,650; '49 Dodge Coronets, Gyro- 
matic—$2,000; '49 DeSotos—$2,100; '49 
Pontiacs, 8 hydramatic—§2,200; '49 con- 
vertibles (Fords, Chevrolets, Mercurys, 
Plymouths), $100 over invoice if pur- 
chased with three tudors or fordors at 
above prices. $50 more for above cars 
within 350 miles of Oklahoma City. We 
are acquainted with factory details. All 
transactions strictly confidential. We re- 
serve the right W withdraw all offers 
without notice. Spaniol Car Company, 
301 N. Walker, Oklahoma City, Okla., 
Phone 3-5068. 


WANTED—1949 Fords, Mercurys, Chevro- 
lets, Plymouths, Buicks, Pontiacs, Olds- 
mobiles. Also '47 and '48 models, Chev- 
rolets and Fords. Spaniol Car Company, 
301 N. Walker, Oklahoma City, Okla., 
Phone 3-5068. 


NEW CARS FOR SALE 


STRICTLY NEW, no mileage, 1949 Dodge 
8-passenger sedan, black color, air con- 
ditioner, No. 2 accessory group and 
directional signal lights. Delivered price 
at Virginia, Minn., $2,525. For confiden- 
tial deal write or call Warren Erickson, 
Telephone 60, at Virginia, Minn. 


BUSES FOR SALE 


BRAND NEW, 48 passenger Ford school 
bus with Wayne allsteel body. List price 
A real bargain for $2,500 


Chevrolet Dealer, 


over $3,900. 
cash. Moore's Inc., 
Greenwood, 8. Car. 


TRUCKS FOR SALE 


WRECKER FOR SALE. 1946 Chevrolet 
160” wheelbase with late model Holmes 
heavy-duty wrecker equipment and serv- 
ice body; also power winch. Truck 
equipped with spot lights, flashers and 
all necessary equipment. Driven about 
5,000 miles. Just like new throughout. 
Cost new over $3,000. Will sell for 
$1,850. McKenzie Chevrolet Company, 
LaCrosse, Wisconsin. 


FOR SALE—Ford Vanette, 134-inch wheel 
base, dual wheels, hot air heater, 12,000 
actual miles. Bins already set up. Truck 
in excellent condition. Dealer will sell 
for considerable less than dealer cost. 
Lynch Motors, Inc., 531 8, Elm &t., 
Greensboro, N. Car. 


1947 G.M.C. CAB OVER TRACTOR, 1946 
mechanical handling trailer; will haul 4 
cars, any kind; low mileage. Bill 
Mitchell, Monett, Missouri, 





TRUCKS FOR SALE 


reconditioned and 
$695 First come, first 


Phone 3121, Port Huron, Mich. 


Brand New 
Diamond T 


Ambulance 


Model 201, ton flat face cowl chassis 
with our s 7 Oltman Municipal Ambu- 
lance These units are complete 
with arene stretchers and all ambulance 
equipment. They were built for export. 
However, are reguiar left-hand rive. 
Ideal service vehicles for hospitals, mu- 
nicipalities, etc. 

Can be used as emergency combination 
equipment by Police Departments at a 
low initial cost. 

These units are functionally designed 
and represent exceptional values at our 
present price. 

Write, wire or phone us for descriptive 
literature and additional information. 
There are only a limited number available. 


Oltman-O'Neill Company 
23500 SHERWOOD AVENUE 


CENTERLINE (Suburban Detroit), MICH. 


AUTOMOBILE 
CONVOY 


TRACTOR—1948 GMC, 3-ton, Cab-Over- 
Engine. Equipped with 2-speed 
axle, 5-speed overdrive trans- 
mission, 900x20 tires, heavy 
service springs, saddle tanks. 
Has Deluxe COE Cab with 
radio and heater. Total mile- 
age, 32,300. 

TRAILER—1946 Whitehead & Kales, 35’ 
duol wheel tank type. Hydravu- 
lic Brakes with B-K Vacuum 
controls. 30” Fifth Wheel, 
rubber mounted. 

This unit will pay for itself in freight sav- 

ings easily in 6 months’ time if you are 

privileged to haul your own cars. 


$3,950 
FRANK CLARK'S 


1225 N. Robinson Oklahoma City, Okla. 








PARTS WANTED 


NASH-LAFAYETTE SERVICE MANUAL, 
Series 3610. Indicate condition and price. 
Bonvallet, 11149 8S. Maplewood Ave., 
Chicago 43, Ill. 


PARTS FOR SALE 
FORD PARTS shipped anywhere. Call, 
write, phone. Tranter-Williams Motors, 


Inc., 4016 Allstorr Ave., Cincinnati 9, 
Ohio. Melrose 7275-6-7. 


OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 











ome 


Core 

iw bn oy 
Hub Caps Shock Absorbers 
Fenders Distributors 
Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps ae a 


And Mai 
Orders Filed Lame Di 5. , 


SELMI MOTORS, INC. 


LARGEST remo s PARTS 
DEPOT IN EAST 


3431 N. 15th St. Pahodes 
Tel. Baldwin 9-0352 and 9- 


ja, Pa. 








Packer Pontiac Co. 


America's Finest Service Center 


We Want to Help You With Your Pontiac 
Parts Needs 
We can offer prompt service on any 
shipment from one of the largest (in- 
cluding many hard-to-get metal items) 
and most complete inventories of 
Pontiac parts in the country. 


18650 LIVERNOIS 
UNiversity 3-9300 DETROIT 21, MICH. 








FORD 


GENUINE PARTS 
Buy a Little or a Lot of Scarce items 
at Attractive Trade Discounts— 
Prompt Service 
—Authorized Ford Parts Distributors— 


BOULEVARD MOTOR CORP. 
2392 Boulevard 
JERSEY CITY 4, N. J. 
Delaware 3-3400 





DIAMOND T—1947, one-ton Herman panel 
bodies. We have 4 of these units, fully 
in first-class shape. 


Harvard Chevrolet Co., 522 Huron Ave., 
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SHOP EQUIPMENT FOR SALE 


PARTS FOR SALE ___ SHOP EQUIPMENT FOR SALE 
ae FACTORY APPROVED 


PARTS FOR SALE 








9 eh 
Rome of hesaaeget gusts body and ° EQUIPM slightly at approxi- 

ag parts for all models. serv- Woody Pontiac mately 50%: gy 
liberal discount. Walter H. Schultz signs,  aOeeenten system, etc, Price 
Trenton 8, e list on request. Loomis Motor Compete: 





Ponting, 16-20 Passaic 8&t., 
New Jersey. 


FoR SALE—New Clawson-Bals, McQuay 
Norris rod bearings, 32-38; 39-48, Ford 
v-8 85. And 39-48, 100 H.P. 94c pair 
each in all sizes. Paul Lang Auto Parts, 
Kankakee, Il. 


Largest Pontiac Parts Dealer 
in the Midwest 


Buick, Oldsmobile, Pontiac 
Upper and Lower Pivot Pin Kits 
1937 thru 1948 

Special Price 59c a Set 

* 





oe ee FS. 





WILL TRADE 




















NEW FORD TRUCK CABS 


MARGOLIS 






SEND US YOUR ORDER... 
FILLED SAME DAY RECEIVED 






EXCHANGED FOR NEW FORD PARTS 











AUTO SALES ° 
@ 12140 JOS. CAMPAU We have 5—1948-49 Ford Truck Cabs and 
CHRYSLER - PLYMOUTH TWinbrook 1-1600 DETROIT 12 || will exchange one or all for new genuine 
e Ford Parts, that may be surplus in your 





stock and that we may need, on a cost-to- 
cost basis. Send list of parts to Mr. C. H. 
Rentz, Parts Manager. 


HAL LYNCH MOTORS, Inc. 


Phone 4-5432 Hogan at Union 
JACKSONVILLE, FLORIDA 


One of the Largest Chrysler Ports 


Declare i the Midwes OLDSMOBILE 
PARTS AT WHOLESALE 


WE CARRY A LARGE STOCK OF 


FENDERS, GRILLES, DOORS, PANELS 
mou geheste SHEET METAL ru FRAMES 











Genuine Mopor DOORS 
e HARD-TO-GET PARTS 
We Ship Anywhere Mail Your Onder re Us Collect 
e SHIPMENTS MADE F PROMPTLY ‘ 
11310 JOS. CAMPAU KAISER BROTHERS Used Tires 
DETROIT 12 Prospect 233! 
Phone: 1540 S. Figueroa St. Los Angeles 15 Hj h Tr a ae 
TWinbrook 2-7500 9 ead No Breaks 
* 
TRUCK EQUIPMENT FOR SALE 
35 NEW FOUR SPEED TRANSMISSIONS 6.50x15 
for 1%-ton Dodge truck, complete a 7.00x15 
BUICK PARTS emergency drum and handle—$50 each 6.00x16 
Essell Bus & Equipment Company, 19 OUR 
Euclid Ave., Newark 5, N. J. 6.50x16 $ 95 
“WORLD'S LARGEST DEALER 7.00x16 
OF GENUINE BUICK PARTS” ea cana Ee oars 525/550x17 
MMED ELIVERY—New steel parts 600/650x17 Matched Set. 
Wholesalers: We Are Quantity and cartoned for immediate delivery, We |  525/550x18 carte” 
Shippers...Same Day Service also have available new and used lockers, 600x 18 
new benches, Parker vises, tool boxes, 475/500x19 Per Tire. 
On Mail Orders and Inquiries. Black & Decker electric tools and grind- 525/550x19 


ers, Lyon tool toters, tool stands, paint 
storage cabinets, drawer files and hun- 
dreds of other items too numerous to e 
mention. We ship everywhere. Write for 
“In Stock’’ bulletins and tell us what 
items in particular you require. All re- 
quests cheerfully acknowledged. We stock 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


~anae oe tn ame ALL BRANDS AVAILABLE IN ODD SIZES 


FROM 15” TO 21” 


1000 S. Wabash Phone WABash 1030 
Il. Machi d i 
CHICAGO §, ILL. Bostahes, 3400 We Fort Or Dewar ie 
Mich. Telephone TAshmoo 5-2310. 
Used Tubes - - - No Leaks 
Mn. Car Dealer: All Sizes 25¢ 
e 7 
e 


After a prospect opens the door and looks at the interior of one of your used 
cors ... He is more than just another prospect. . . . HE HAS SHOWN INTEREST. 
WHAT HE SEES WILL QUITE OFTEN DETERMINE WHETHER HE WILL BE A CUS- 
TOMER. . . . PREMIUMS ARE STILL PAID FOR APPEARANCE—BUT THERE ARE FEW 
PLACES WHERE THEY ARE PAID FOR JUST ANOTHER USED CAR. 


25% DEPOSIT WITH ORDER, 
BALANCE C.O.D.; 
| F.O.B. CLEVELAND, OHIO 


Nottingham Auto Wrecking 


17309 St. Clair Ave. 
CLEVELAND 10, OHIO 


Two low-cost, high performance products that 
many aggressive dealers are looking for: 


Boyle's Master Graining Set Dri-Kleen 


To Restore the Grain on Instrument To Clean Upholstery — Non-inflammable. 
Panels and Garnish Mouldings. Will Not Injure Any Material Not Af- 
In Regular Use in Many of the fected by Water. Much Faster and 
leading Shops and Agencies Easier to Use Than Old-Fashioned 
SET consists of 6 half-pint jars (enough| Methods. Spray It On, Brush, and 
for over 100 cars) of color that are Wipe With Damp Ocean Sponge. 
popular on INSTRUMENT PANELS and | On head lining spray on and wipe with 
MOULDINGS INTERMIXABLE -——- many | ocean sponge. Leaves UPHOLSTERY with 
shades to be had, also graining cloths | soft, natural appearance. 
and ILLUSTRATED INSTRUCTIONS. (it is| CONCENTRATED: Mix DRI-KLEEN in 3 
necessary to have spray gun to use this | parts water to use. Dries in from 20 
set satisfactorily.) minutes to 2 or 3 hours. 
Pes 80% die PRICE: Per Gal., $3.75 


ec 





FOR SALE—New modern up-to-date com- 
mercial building, centrally located in 
Warren, Ohio. 8,000 square feet of floor 
space. Price, $150,000. Present occupant 
wants five-year lease with option of five 
more at $10,000 per year net to new 
buyer. This is wonderful income prop- 
erty. Write, C. T. James, 1639 Niles 
Road, Warren, Ohio. 


Attention, 
New Car Dealers 


DO YOU HAVE A USED CAR PROBLEM? 
It Can Be a Very Profitable 
Part of Your Operation! 


Sales Manager, Eastern Popular Car 
Agency has prepared a pamphlet 
covering the used car ge con- 
fronting all dealers today . 





. $12.50 5 Gal., $16.25 


If your distributor does not have these products send his name and 
address and order direct from Boyle Chemical Co., they will be 


delivered to your shop at above prices. APPRAISALS 
7 aa i (special attention 
to ‘46s, ‘47s, '48s) 


BOYLE CHEMICAL COMPANY 


4101 VINCENT AVENUE NORTH 


RECONDITIONING 
MERCHANDISING 
ADVERTISING 
HIRING AND REIMBURSEMENT 
OF SALESMEN 
Send No Money 
Order Copies on Your Business Stationery 
Price $4.00 Per Copy 
Satisfaction Guaranteed 
BOX 2991, 
c/o Automotive News 


MINNEAPOLIS, MINNESOTA 


AUTO AUCTION EVERY TUESDAY 


Detroit 26 


IN THE HEART OF THE NATION - - - FORT WAYNE, IND. 
Bring your cors or send them Monday, Monday Nite 


e 
11:30 A. @ or Tuesday A.M. Our guarantee: You must be satisfied. 


Call us for Hotel Reservations: 
EASTBROOK 1254 


FORT WAYNE AUCTION CO. 
(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 


324 W. MAIN ST. FORT WAYNE, 


ATTENTION FRANCHISED CAR DEAL- | 
ERS! U. 8. anti-trust laws concern you. | 
Confidential, enlightening, factual prog- 
ress reports are being prepared by us of | | 
proceedings in pending action for triple 
damages under said statutes. ‘Available 
for $25. Feddersen Motors, Inc., 1115 
8th Avenue, Greeley, Colo, 


ENGINE REBUILDING > Chestuags 
and metalizing. P. 
Hughes Motor Co., Inc., Sean 


St., Lynchburg, Virginia. 


Tow Bar Sales Company 


Direct 
100 Se CLINTON ST. CHICAGO 6, ILL. 


E 2-0700 - AN 3-6888 - DO 3-8373 


| 
| 
| 
| 
| 
| 
| 
l 
i 
IND. ! 
' 
t 
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CHICAGO AUTO AUCTION 


(Dealers Only) 
TWO BIG SALES 


Tuesday and Thursday 
EACH WEEK 


STARTING TUESDAY, MARCH 29th 


New Car Dealers 


Long have felt the need for a Clearing House 
for Yodo. To accommodate both used 
and new-car dealers, finance companies and 
banks, we will auction used-car dealers’ con- 
signments on Tuesday and new-car dealers’ 
consignments on Thursday. 


A LARGE SELECTION OF SHARP 
CLEAN CARS FOR EACH SALE... 
SALE STARTS AT 12:30 NOON 


Chicago Automotive Auction, Inc. 


7843 SO. EXCHANGE AVE. 
REgent 4-6100 CHICAGO 49, ILL. 


GEORGE CASSIDY, JOHN CORRIGAN, 
Manager 





FORD PARTS 


WE CARRY ONE OF THE LARGEST STOCKS 
OF FORD PARTS IN THE COUNTRY 


SLOW-MOVING [ ForD | HARD-TO-GET 


FAST-MOVING 


DISCOUNTS UP TO 60% 
Order Today by Phone, Wire, or Mail 
ORDERS SHIPPED DAY RECEIVED 
BOB HOWARD, Parts Manager 


COMMONWEALTH MOTORS, INC. 


2024 W. BROAD RICHMOND, VA. 


Phone 5-3271 


HORSEHEADS, N. Y. 
EVERY FRIDAY 


THESE TWO AUTO AUCTIONS LEAD THE WAY 
FOR QUICK ACTION! 


YOU WILL ALWAYS FIND PLENTY OF MERCHANDISE 
AT BOTH AUCTIONS 


- - « DEALERS ONLY - - - 


Horseheads, N. Y., is located adjacent 
to Elmira, N. Y., on three railroads and 
elriines. 


DANVILLE, PA. 
EVERY WEDNESDAY 


Danville, Pa., is 75 miles 
North of jflarrisburg, 


FREE beaaat <> yf ~« FROM TRAINS AND AIRPORTS AT aa TIMES 
Inside Sales Pavilions with Modern Restaurants 
RONALD D. er 
TEX RICKARD, Auctioneer 


New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 J or Two Years $14 I 


eee |= mle | 
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better Homes Fst 


met AOD DUO 


the country. 


In another impressive ratio, BH&G families 
stayed put during the last eight years to a sub- 
stantially greater degree than all U.S. families. 


Which family is the best bet for dealer serv- 








ere todav-and here tomorro 


77% of Better Homes & Gardens subscribers 


own their own homes; 55% is the figure for 


ice, dealer friendship and, later, a dealer 
resale? Especially when Better Homes and 
Gardens goes to over 3,000,000 of these 
stable, dependable husbands and wives whose 
incomes soar way above the national average? 


Note: Figures on BH&G subscribers are from a name-matching 
project and special tabulations made by the Bureau of the Census, 
based on the April 1947 “‘Survey of Population, Labor Force, 
and Housing.” 
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